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Summary and Index of Important Events in 


This Week’s Automotive News 


Detailed Stories from Motor AcE Staff Writers and Special 
Correspondents Appear in News Section Beginning on Page 32 


RODUCTION starts downward swing 
Pris sales continuing well ahead of same 

time last year. Used car market shows lit- 
tle change. Page 32. 


Moon announces reductions in prices of Series 
A Models. Page 32. 


Accessory business shows big increase in 
southeast. Page 32. 


Reo announces price reductions on passenger 
cars and speed wagons. Prices range from $50 
to $150 lower. Page 43. 


Chrysler denies there has been any essential 
change in its insurance plan. Company awaits 
outcome of various state suits before taking case 
before highest courts. Page 43. 


R. H. Mulch of Toronto, vice-president and 
general manager of Durant Motors of Canada, 
is made vice-president and general manager of 
Flint Motor Company. Page 43. 


Merger of Yellow Cab and General Motors 
to form Yellow Truck & Coach Manufacturing 
Co., effective Sept. 2. Page 34. 


Details for convention and show of National 
Standard Parts Association in Chicago Nov. 5 
are completed. Page 34. 


“Miniature” car sensation is predicted by De- 
troit manufacturers. Page 33. 


Sales in northern California show gain over 
a year ago while dealers increase forces to care 


for still greater volume expected late in the fall. 
Page 36. 


Unusually heavy tire production is called for 
in Akron by schedules of various tire manufac- 
turing companies. Page 36. 


Dealers of the southeast see great promise 
for fall business as the result of the recent price 
reductions and new models. Page 35. 


New car sales are beyond expectations in St. 
Louis. Used automobile stocks are low. Page 
38. 


Business holding up well in territory served 
by Salt Lake City. New models aid demand but 
cause some confusion in used car market. Page 
38. 


Wisconsin rural districts boost sales of new 
automobiles in August and still better business 
is expected in fall as result of excellent crops. 
Page. 39. 


Replacement parts and used car business is 
best in Florida in August. Page 39. 


Seaman Body plant working overtime to keep 
up with increasing Nash orders. Plant to be 
enlarged within short time. Page 39. 


August sales in Chicago are about on par with 
June. Every firm sees record business for 1925. 
New models and price reductions stimulate 
business. Page 37. 


Los Angeles plans radio congress before an- 
nual radio exposition September 5 in Ambassa- 
dor Auditorium. Page 37. 


Columbus dealers report August business 
shows great improvement. Page 33. 


In Next Week’s Issue—Lower Prices Mean More Two-Car Families 
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Night view of Franklin Motor Car Co. of St. Louis. 
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A “slicked up” place like this always attracts attention 


A Spic and Span Establishment from Top to Bottom Will Serve Notice on the 
Public That Automotive Merchandise and Service 
Will Be Sold This Winter 


By SAM SHELTON 


merchant can depend on to help make his busi- 

ness better this winter and fall. Nothing attracts 
trade in any line of merchandising quite so much as clean- 
liness, orderliness, freshness and a general appearance of 
careful selection and arrangement of merchandise. 


N “SLICKED UP” store is one thing the automotive 


This has been an unusually busy summer in the auto- 
motive trade. More cars have been sold than ever before. 
The volume of maintenance work has been great, and of 
course the demand for supplies of all kinds has kept pace 
with the increased use of motor vehicles. As a result 
thousands of automotive establishments throughout the 
country have been rushed with work and sales from morn- 
ing to night. 

Under such conditions it was not always possible to keep 
the store or shop in the orderly appearance that the pro- 
prietor might have desired. Customers come first. Mer- 
chandise must be sold when it is wanted and repair work 
ean be 100 per cent satisfactory only if delivered when 
promised. With the growth of business that developed 
this summer many establishments found their space and 
equipment were not adequate for the business they were 
called on to do. And yet it was imperative that they make 
the best of the situation and go on serving the car owning 
public with as little delay and interruption as possible. 

It is natural that in this press of business, sales rooms 
may have been allowed to become untidy, stocks disar- 
ranged and depleted, windows not as transparent as they 
should be, walls dimmed, shops somewhat disorderly and 
inefficient, and the general surroundings unattractive. In 


a business such as this where the demands of the custom- 
ers reach so pronounced a peak in the summer months 
it is almost impossible to so organize the establishment 
with help and equipment as to keep things in spice and span 
shape at all times. 

It is no discredit to the automotive establishment that 
right now it shows the signs of a busy summer. The high 
pressure activity of a few months must necessarily leave 
its signs. Business has been good. Day by day it has 
required the undivided attention of all available help. 


The Winter Slump in Business 


But the time is near when there will be a natural ten- 
dency for the volume of automotive business to decline. 
It should not fall off seriously. The establishments of 
good standing can go right on playing the cash register 
through the winter, but business won’t come as easily as 
in the summer. Progressive automotive merchants have 
done much to take the winter slump out of their busi- 
ness, but still there is a seasonal decline that is inevitably 
associated with a restricted use of motor vehicles in cold 
weather. 


The problem of the automotive merchant is how to go 
on doing business as nearly as possible on the same level 
as in the summer. The ideal condition would be a year 
around business with no great seasonal fluctuations down- 
ward. 


One way to promote business this fall and winter :s to 
“slick up” now. We doubt if there is an automotive store 
in the country that would not be better for the application 
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of a good “slick up” program between now and the first 
cold days. Although the place may be run with the greatest 
of care, the daily rnutine needs checking up. The same 
methodical program day after day becomes monotonous 
and permits one to overlook many little things that the 
visitor catches at a glance. 

The “slicked up” .store will be a real sales incentive. 
It will attract attention at a time when public interest 
is likely to be waning. It will hold the interest of men 
and women because it is different. It will invite custom- 
ers in and it will encourage both sales and service business. 


More Outside Competition 


As cold weather approaches: the automotive business will 
have more active competition from other businesses. The 
appeal to the public to syend its money on other mer- 
chandise will be stronger and more likely to succeed than 
in the summer. 

Other forms of recreation will compete with the auto- 
mobile and unless the motor car dealer constantly keeps 
his product before the people there is danger that they 
will spend some of the money for idle amusements that 
could easily have been held for motoring. 

The holidays will soon be here and with them all manner 
of alluring merchandise will be offered to well financed 
buyers. It is expedient that the automotive trade should 
not permit itself to be effaced from public consideration 
at this time, but should continue to receive the patronage 
it deserves on account of the utility, convenience and satis- 
faction that can be derived from the many forms of auto- 
motive merchandise. 

A “slicked up” store will help to keep public attention 
fixed on automotive products and service. A store that is 
overhauled, inside and out, made scrupulously clean, and 
redecorated, draws the notice of every person who passes 
near it. Such a process of “slicking up” is a sign of pro- 
gressiveness. It indicates a successful institution in which 
the public has confidence. It says as plainly as words that 
the proprietor expects his business to go right on and has 
no intention of drawing into his shell until spring comes 
again. 

To “slick up” now is equivalent to serving notice to the 
public that the automobile business is a business for the 
winter as well as the summer. And the public receiving 
this notice will react by going ahead and buying automo- 
tive products. To neglect the store now and let cobwebs 
and dust obscure the windows, trash and rubbish accu- 
mulate, walls and ceiling remain dingy and dark, and 
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shop stand in disorder, is the same as saying to the public 
that we are through doing business for this year; that the 
only merchandise on hand is left over stuff; that we 
are making no effort to get business. And nothing more 
than that sort of attitude is needed to steer the consuming 
public clear away from the automotive store and into any 
one of dozens of other establishments that are beating 
drums and biowing horns to attract attention to their spot- 
less floors and shiny shelves. 

The woman is an important buyer in the automotive 
markets of today. Her influence is increasing constantly. 
She is assuming more and more responsibility for the care 
of the family car. She buys supplies and equipment and 
frequently she attends to having repairs and adjustments 
made. The average woman dislikes any signs of disorder 
or lack of cleanliness. She is much impressed by the ap- 
pearance of a store and she can’t be convinced that it is 
necessary for an automotive store or shop to be grimy and 
dirty. You may be sure that the women drivers in your 
community are watching and appraising your establish- 
ment largely on its appearance. 

The “slick up” job should be thoroughly done. A clean 
shave and a fresh collar won’t help much if your shoes are 
run down at the heels and in need of shining. Let the 
“slick up” process extend from roof to basement and from 
front sidewalk to back alley. It might be well to systema- 
tize the job and go at it somewhat in this order: 


First, give the sales room a thorough overhauling. 
Second, do the same to the shop. 


Third, put the stock of merchandise in spic and 
span condition compatible with the freshened 
appearance of the sales room. 

Fourth, look after the exterior and front of the 
building, the approaches, grounds and _ general 
setting to make sure they give the right sort of 
impression from the outside. Many more people 
see the outside of your building than will ever see 
the inside. 


Here is a definite program of constructive work that it 
will pay to start on right now. If carried out thoroughly 
it will prove a remarkable stimulant to the personnel of 
the establishment and will increase efficiency from top to 
bottom. Its effect on keeping up the volume of sales will 
many times pay for its comparatively moderate cost. 

Other articles to follow in subsequent issues of MOTOR 
AGE will give definite suggestions and details for carrying 
out this “slick up” program. 


THIS STORE INVITES CUSTOMERS 


A clean, attrac- 
tive looking 
automotive 
Store such as 
this one at AL 





hambra, Cal., 
wil help sell 
automotive 
merchandise 
this winter. 
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Some Simple Tests 
for 
ENGINE TIMING 


The Red Head Explains Electrical Pitfalls 
Encountered in Mechanical Overhaul and 


How to Avoid Them 


By A. H. PACKER 


BILL FIXIT STORY No. 10 


PREVIOUS installments in this series by A. H. 
Packer were published March 19, April 2, April 16, 
May 7, May 21, June 18, July 9, July 30 and August 
13, 1925. 


SYNOPSIS: Bill Fixit’s electrical trouble shooting 
men start on a trip in a Speedway car. They stop at 
various places along the way and at the Welsh mines 
are requested by Sandy, the foreman, to help out in 
fixing up a gasoline pumping engine. While there the 
money they had is stolen from the car, so they are 
forced to seek employment in Coal City with Jake 
Penders, the local electrician. 


While at Jake’s place a customer buys a tire, paying 
for it with a bill that Red afterwards recognizes as 
one stolen from them. Red goes after a job of wiring 
trouble that Jake had previously fallen down on, 
fixes it and then tells how it was done. At other times 
he explains electro-magnets, ignition principles, con- 
denser construction and testing and a systematic 
method of shooting ignition trouble on the car. 
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normal purr of a smooth running engine was 








OTP rormat pare 0 Thr-r-r-bam, Thr-r-r-bam! The 


broken by a crashing ‘muffler noise at each second 
revolution. The Red Head looked up from the magneto 
on which he was working and went forward:to see what 
Jake and Valvy were doing. It was the finish of a top 
overhaul job on a six cylinder engine, where all possible 
work had been done on the engine without taking it from 
the frame. . 


Valves had been ground, main bearings taken up and 
new pistons and rings fitted. Jake had superintended the 
work using Valvy as helper and electrician. Now it 
looked as if a real trouble shooter might be needed, so Red 
came forward to see what help he could give without at 
the same time giving offense. 


“How ’bout the wiring?”’, Red wanted to know. But 
both Valvy and Jake declared it was exactly the same as 
when the car came in, so it must be all right. Red saw 
it was no time for argument, decided to let them sweat 
a little longer and went back to his magneto job. 

From the front of the shop came voices in consultation. 
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New plugs were tried, then some high test gas, but the 
same uneven running persisted. Finally Jake gave up. 
“All right perfesser, come show a couple o’ dumbells 
what’s wrong, will you?”, Jake called back to Red, who 
gladly dropped his work to lend a hand. 


‘“‘Let’s look at the valves,” said Red. 


“Oh, I know they’re alright,” said Jake. “I checked 
those myself.” 
“IT don’t mean tappet clearance,” said Red. “I want to 


see the order in which they operate so I can tell the 
cylinder firing order. 


“That’s a new one on me,” said Jake. “I thought you 
had to get it from some place it was stamped on the 
cylinder block.” 

“That’s all right if it’s there, but on this old crate they 
didn’t have enough foresight to do that to help out a poor 
grease hound.” 

“Well, how can you tell from the valves?” Jake wanted 
to know. 

“They work in the same order in which the cylinders 
fire. You could hardly fire a gun before it was loaded and 
the same thing applies to the cylinders. You depend on 
the valves to take care of loading the cylinders with fuel, 
so the order in which they fill up and compress the gas 
is also the firing order. 

“That sounds easy,” said Valvy, “but wait till you try 
to watch those valves, even with the engine turning slowly, 
and see what chance you have to keep track of them.” 


Inlet and Exhaust Valves 


“You try to watch them all at once,” said Red. “The 
thing to do is to first look at the inlet and exhaust mani- 
folds and figure which valves are inlet and which exhaust. 
Then watch only one set. That gives only four to keep 
track of on a four cylinder engine, or six on this six 
cylinder job. 

“The order is probably 1, 5, 3, 6, 2, 4, or 1, 4, 2, 6, 3, 5, 
but it will do no harm for you fellows to see how the 
order is found without making any guesses. You are 
both too good at the guessing end of the business already. 
I’ll turn the engine and you fellows watch the inlet valves, 
paying no attention to the others.” 











Red turned the crank slowly until both Valvy and Jake 


| RADIATOR, | | a RADIATOR. : - the No. 1 inlet valve move up. They both agreed on 


No. 4 as being next but for the third valve, Jake said it 





Fig. I 
Jake and Valvy swore that the 
spark plug wires were connected 
this way when the car came in 


Fig. 2 
The way the spark plug wires 
should have been connected 


was No. 2 and Valvy said No. 3, so Red turned the crank 
to get No. 1 again and they started over, taking it still 
slower so as to make no mistake. 

Finally when the job had been checked two or three 
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times, all agreed that 1, 4, 2, 6, 3, 5, was the correct firing 
order, so the next thing to do was to check the spark plug 
wires. Red looked carefully at the layout the way Jake 
and Valvy had it (Fig. 1) and remarked, “Looks to me 
as if two wires are swapped. Tracing around from No. 
1 we are all right until we get to the last two high ten- 
sion terminals on the distributor cap. Instead of 1, 4, 2, 
6, 3, 5, (Fig. 2) you have it 1, 4, 2, 6, 5, 3. 


“That means you are firing the No. 3 cylinder 120 de- 


grees too late while the No. 5 cylinder gets its spark 120 


degrees too early. Where the spark is late it may not fire 
the gas at all and may send the raw fuel. out into the ex- 
haust pipe and muffler to be fired there when flame comes 
in from one of the other cylinders. If it does fire at times 
it will do so just an instant before the exhaust valve 


opens and there will be no appreciable power developed 
in that cylinder. 


When Compression Is Low 


“In the cylinder where the spark occurs 120 degrees 
early, the piston is just starting up on compression. If 
the gas fires at all it will give a weak kick in the wrong 
direction, not enough to stop the engine, but enough to 
give jerky operation, or it may not fire at all for gas not 
compressed is not very combustible.” 


“You seem to be right about it,” said Jake. “But what 
gets me is that I could swear those wires were that way 
when the car was. brought in.” 


“Perhaps that was most of the trouble,” said Red. 
“You may have overhauled the engine to overcome trouble 
that was really due to the wires being on wrong. If you 
are wise you will keep it dark. The job you did is a good 
one and will make the car O. K. for a good many thousand 
miles, but the owner would raise a fuss if he knew what 
had caused him to have the work done at this time.” 


“That method of watching the valves would be a mean 
one in the case of a Vee eight engine,” suggested Valvy. 
“Yes,” said Red, “It would be a little harder with an 
engine of that kind, but there are other ways of finding 
the firing order. For example, you can open the compres- 


sion cocks and stuff little paper wads in them. Then turn ~ 


the engine over by hand and see the order in which they 
are blown out by the compression. That also gives the 
firing order. 

“Then you can check by removing spark plugs and hold- 
ing your thumb over the spark plug openings, one at a 
time to verify the order obtained with the paper wads. 
The compression stroke will make it possible to hold the 
air with the thumb, then release it on first one cylinder and 
then another.” 


“And are there any other ways that the ignition sys- 








Fig. 4 


Left: Distributor brush is in line with a segment when the 

interrupter points open. Right: With wrong rotation or wrong 

arm the brush is in between segments and trouble is sure to 
result 
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Fig. 3 


Using the closing of the No. 6 exhaust valve to give the 
approximate firing point for the No. 1 cylinder 


tem is likely to get your goat when you overhaul the 
engine?” the Valve Grinding Fiend wanted to know. 


Other Goat Getters 


“Yes, one or two others,” said Red. The timing is likely 
to bother the man who does not watch it, or who does 
not know how to check the timing just before the job is 
ready to run. Here again the valves can in most cases be 
used advantageously, because the ignition contacts should 
just open to produce a spark when the piston is at the top 
of the compression stroke, and on most engines the exhaust 
valve closes and the inlet opens at about top dead center.”’ 


“How does that help?” said Jake. “It would sure be 
wrong to have the spark just when the intake valve opens. 


You would fire right back into the intake manifold and 
carbureter.” 


“You didn’t let me go far enough,” said Red. “The 
position of the flywheel and crank is the same, but the 
ignition point and the point where the exhaust valve 
closes and the inlet opens are one revolution from each 
other. On a one cylinder engine you could find this point 
and then turn the crank one revolution, but on the four 
or six cylinder job it is still easier, for the exhaust valve 
on the last cylinder is just closing when the firing point 
is reached on the front cylinder (Fig. 3). 

“To get it more accurately you can of course check with 
the piston position or by marks on the flywheel. Usually 
removing a plug makes it possible to see or feel the pis- 
ton while taking up the floor boards and removing an in- 
spection cover on the flywheel housing makes the mark 
available for this purpose.” 


“Looks like you’ve got to check the electrical system, 
even when you do mechanical work,” sighed Valvy. “It’s 
sure gettin’ to be a hard life.” 

“That all depends,” said Red. “If you know your stuff, 
it just gives you the edge on the other fellow and if not 
you work on the same basis, putterin’ around with this and 
that and wasting a lot of time instead of checking syste- 
matically and knowing exactly what you are doing.” 

‘‘And are there any other things to check after work- 
ing on the engine?” Jake wanted to know. “I’ve done a 
lot of mechanical work but never had a systematic way of 
checking things up when the job would not start or run 
right.” 

“The best of us get stuck at times,” Red admitted, “and 
yet there are just a few essentials that absolutely guaran- 
tee the engine running. 

“Suppose for example that we have an explosive gaso- 
line mixture in the cylinder, that we have it compressed, 
that a spark capable of igniting it is available, that the 

(Continued on page 17) 
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Washing Cars in a “Wash Bowl” 
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At the top is shown the wash bowl; the two diagrams indicate the layout of the plant and in the center a car making the round while 
below are shown the drving and ‘polishing stalls 


CAR washing plant with a “pull” or in other words, one 
that furnishes its own publicity, is located in Chicago 
on Michigan Avenue at 42nd Street. 

Here in plain view of the thousands of motorists passing 
hourly the promoters have erected a completely equipped and 
modern building . The layout resembles a railway round house 
in form but instead of the turntable that occupies the center of 
the roundhouse circle, there is a huge bowl 78 ft. in diameter 
filled with water to a depth of 12 to 15 inches. 

When a car is to be washed it is driven down a short ramp 
into the water and around the bowl from 5 to 12 times accord- 
ing to whether it is fairly clean or very dirty; the driving 
being done half in one direction and half in another so that the 
wheels will throw the water both ways on the under surfaces 
and running gear. 

The operation rinses all the loose dirt and mud off of the 
running gear but it does more than that, for the car makes so 
much fuss splashing around and throwing water in every direc- 
tion that it advertises the business very effectively. On a busy 
day there sometimes will be more than a hundred people stop- 


ping to watch the fun and there is always a group of 15 to 50 
onlookers. 

After the soaking and rinsing are complete the car is driven 
into one of the stalls of the roundhouse where it is attacked 
by attendants with hose, soap and sposges and who finish the 
job by hand in the usual way. 

This plant is unusual in that it cost $40,000 and is for that 
reason very complete. There are waiting rooms for both men 
and women and an office below. 

Water is piped around through the semi-circle of stalls 
through a 3 in. main directly overhead and in the center. The 
heating coil is also overhead and continuous but placed to- 
wards the outer side of the circle. 


The 12 wash stands enclosed in the roundhouse are pro- 
vided with 6 stationary wash tubs with wringers attached, 
so that the men of each two stands are provided with means 
of keeping their chamois and sponges clean. Hot water 
from a 750 gal. Weil McLain tank heater is always available 
in any quantity. 

Vacuum cleaning equipment consists of an Arco-Wand truck 
outfit of high power and efficiency. 
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Are You Going to Stay in Business? 


If That Is Y our Idea Y ou Had Better Give Real Attention to the 
Collection of Outstanding Accounts. That Is Where a Large 
Part of the Automotive Merchant’s Profits Are Often Found 


gone into bankruptcy since our last issue. 
We have listed them, called on them person- 
ally and asked them plainly, what was the mat- 
ter? Every man said, “We couldn’t or didn’t 
collect outstanding accounts.” Say, that’s ring- 


F econ of our supposedly good accounts have 


ing pretty close home to every Garage Man and. 


Repair Shop Proprietor. 

Are you going out of business or are you 
going to get out and collect your bills receiv- 
able? What are you wait- 


ing for? Do you think 
October will be easier to 
get a settlement than Au- 
gust? Do you think they 
will pay better if you 
wait until the repair gets 
antique’? Perhaps you are 
waiting until he sells or 
trades in the repaired 
car. 

Say, just figure out 
your chances of collecting 
after he has-passed the 
car along. Then again,, don’t you want this 
customer’s business? He isn’t going to patron- 
ize you if he owes you money. Don‘t ask him 
for it and drive him away from your shop and 
let it go at that. Stick right to it until you get 
it, for asking him has done more harm than if 
you had torn his page from your book of rea- 
sons for bankruptcy. 

You are too busy? Think it over. You have 
$2,000 worth of accounts you wish were cash 
and you are too busy to call once every third 
day or at least once a week on every one of 
them. One forenoon a week for four weeks put 





A Good Tip from Whip’s Tips - 


Good sound advice for the automotive 
merchant who want: to remain in business 
is contained in the accompanying article 
taken from Aug. 15 issue of Whip’s Tips, 
an interesting and instructive house organ 
published by Whipple’s, automotive whole- 
salers, at Binghampton, N. Y. 


religiously or profanely at coaxing money out 
of that list will get $1,200.00 of the $2,000.00. 
That’s $300 per forenoon for your time. 

What job have you got for tomorrow fore- 
noon that will net you $300? When he gives 
you a stand-off of a future date be there at the 
date and hour set. If he was kidding you as to 
future promise show him you were serious and 
it will cure him of setting meaningless future 
dates. 

You say, “I will send 
a boy or the office girl.” 
Remember you tried that 
before in a few cases. 
How did you come out? 
It’s better than not send- 
ing at all but try sending 
the boss once. It looks as 
if you meant business 
then. Leave the boy and 
the office girl in the shop 
and you go out this time 
and keep everlastingly 
after it until you get re- 
turns. No matter how hard you work tomorrow 
forenoon collecting you will work four times as 
hard to get it if you wait four weeks from to- 
morrow morning and then go. Also, how about 
his business for the next four weeks during 
which period he does not patronize you because 
he owes you money. You have been promising 
yourself you would get after these collections as 
soon as the farmers’ crops commenced to cash. 
All right. Can you think of any week better 


than this one for the farmer to cash in on his 
summer crops? 


Think it over. You are going out of business 
if you don’t collect your outstanding accounts. 
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Ford Changes Include Lower Chassis 


and Longer Bodies 


Runabout and Touring Car Finished in Black, but Closed Models Have Bright 
Colors; Brake Dimensions Increased and Larger Fenders Fitted; 
Fuel Tank Now in Cowl; No Changes in Price 


ODY changes and chassis refinements 

more pronounced than any made since 
the adoption of the Model T chassis in 
1908 were announced this week by the 
Ford Moto: Co. With the announcement 
came the statement that there would be 
no change in present prices. 


Outstanding features of the improve- 
ments in both open and enclosed types 
are lower and longer, all-steel bodies 
on a chassis which has been reduced 
11% in. in height; complete new design in 
most body types; a change from black to 
green and maroon in the closed cars; 
larger, lower fenders; newly designed 
seats and larger and more powerful 
brakes. 


The composite wood framework and 
steel panel construction is retained in the 
Fordor body. 


The increased length of the improved 
models is still further accentuated by 
the new body lines in combination with 
a higher radiator and a redesigned cowl. 
The radiator is 5% in. higher. Wide 
crown fenders are hung close to the 
wheels. 


While the runabout and touring car 
remain in black, the closed bodies are 
finished in colors and have nickeled ra- 
diators. The coupe and Tudor bodies are 
in deep channel green while the Fordor 
is finished in Windsor maroon. Greater 
comfort is provided for driver and pas- 
sengers in both open and closed cars by 
larger compartments, more deeply cush- 
ioned seats and greater leg room. In all 
models except the Fordor, the gasoline 
tank is under the cowl and is filled 
through a filler hidden from sight by a 
cover similar in appearance to a cowl 
ventilator. One-piece windshields and 
narrower pillars in the Tudor and coupe 
give greater visibility and ventilation. 

Driving comfort has been increased by 
lower seats, improved back rests and 
lower steering wheel. Brake and clutch 
pedals are wider-and more conveniently 
spaced. The open models now have a 
door at the left of the driver, and side 
curtains, held secure by rods, open with 
the doors. Cord tires are standard equip- 
ment on all models. 

At the main offices of the company it 
was stated that production of the new 
line is under way in all assembly plants 
throughout the country and improved 
cars are being sent to dealers for show- 
ing. 

The reduction of 1% in. in the chassis 
height has been effected without ma- 
terially decreasing the road clearance by 
lowering the crown of the springs one 
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The new Ford touring car, with 4 doors and body which is 4 1/2 in. lower from top to 


road and 3 1/2 in. longer. 


Note modern streamline effect and dummy cowl ventilator 


which serves as opening into fuel tank 


inch and by raising the front wheel spin- 
dies % in. on the spindle bodies. 


The coil box has been removed from 
the dash and now is mounted on the left- 
hand side of the engine. The fan has 
been raised and the adjustment for belt 
tension improved. The fan bracket is 
now an integral part of the cylinder head 
outlet and is provided with an eccentric 
adjustment. 


One of the most important improve- 
ments is in the brakes. The transmis- 
sion brake band has been increased from 
14g to 1% in. in width. All transmis- 
sion bands now have removable ears to 
facilitate replacement and hardened steel 
Shoes have been placed over the clutch 
casing keys to prevent wear. 


Brake drums at the rear axle have 
been increased to 11 in. in diameter from 
8 in., and the width has been increased 
from 13: to 1% in. The brake shoes 
now are covered with an asbestos com- 
position material eliminating the old 
method in which braking was effected by 
direct contact of cast iron shoes. 


Pedals Have Flanges 


The brake and clutch pedals in addi- 
tion to having wider surfaces and being 
spaced farther apart, have been provided 
with flanges at the side to prevent slip- 
page of the driver’s foot. 

In all models except the Fordor, the 
steering wheel has been dropped three 


inches for greater ease of driving as the 
seats have been moved back and lowered. 
The steering wheel on all models is 17 
in. in diameter and the steering gear re- 


‘duction is 5 to 1. 


The new gas tank location under the 
cowl, which is used in all models except 
the Fordor, feeds gasoline to the car- 
bureter at an abrupt angle and insures 
fuel supply even on the steepest grades. 
A large trough and overflow pipe has 
been provided at the filler to carry any 
spillage directly to the ground. This 
change places the sediment bulb on the 
tank under the hood in a readily acces- 
sible position. Adequate separation of 
the fuel tank from the engine is provided 
by the dash. 

The new crown fenders, in addition to 
being wider and larger, extend further 
down front and rear to afford better pro- 
tection against splashing. The running 
boards on all models are wider and 
nearer to the ground. 

Standard accessory equipment on all 
closed cars includes windshield wiper, 
rear view mirror, windshield visor and 
dash light. The dome light is continued 
in the Fordor and windshield wipers are 
supplied on the open models. 

On the Tudor and coupe, the wind- 
shield is a one-piece design opening for- 
ward. A passageway at the base of the 
shield directs ventilation downward into 
the front compartment when the wind- 
shield is slightly opened. The open mod- 
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els have a double ventilating type of 
windshield, both halves opening, and the 
Fordor shield has been redesigned to 
conform with the new cowl. The lower 
half of the windshield on this model is 
stationary and there is no cowl ventilator 
as before. 


The radiator is % in. higher and the 
hood is larger with more louvres. The 
closed model windows are plate glass 
and lower flush with the moldings, con- 
veniently located lifters being provided 
for the purpose. Doors on all models 
open forward with the exception of the 
rear doors on the Fordor. ; 


A new design of arm type tire car- 
rier is provided which accommodates 
either the new Ford wire wheels or the 
demountable rim. ‘The headlights have 
polished nickel rims, are set higher and 
farther apart, and are attached to pressed 
fender supports. On all body types, the 
tail light and license plate bracket are 
now located on the left rear fender. 


Tudor upholstery is gray fabric with 
a fine green stripe to harmonize with the 
deep channel green exterior finish. Head 
linings are gray as is the silk back cur- 
tain and the carpet is greenish gray. The 
height of this body from top to road has 
been reduced four inches and its length 
has been increased 3% in. The seats are 
2% in. lower from top of seat to floor 
and this with the 1% in. drop in the 
frame brings them 4 in. nearer the 
ground. To provide more leg room, the 
distance from the back of the front seats 
to the front of the rear seat has been 
increased two inches. 


In the coupe, which has the same up- 
holstery as the Tudor, the rear deck has 
been made the full width of the body 
and extends well back over the rear 
spring with fenders bolted to the body, 
with resultant increase in the storage 
space available at this point. The shelf 
at the back of the seat is five inches 
deeper and the doors also are broader. 
The overall height of this body has been 
reduced 4% in. and it is 3% in. longer. 
The reduction in seat height is the same 
as in the Tudor. 


In the Fordor model, the upholstery 
fabric is gray with a fine red stripe to 
match with the new maroon exterior 
finish. Headlinings and silk window 
curtains are gray and the carpet also is 
gray with a suggestion of red. The 
height of this model is 1% in. less, due 
to the chassis changes, but otherwise 
there are no other dimensional altera- 
tions. 

The rear deck of the roadster has been 
redesigned along the same lines as the 
Coupe. This model now has two doors, 
both of which are wider. The seat has 
been redesigned to give more comfort and 
a reduction of 2% in. in its height from 
the floor has been made. This model is 
4% in. lower from top to road, 7% in. 
longer and its seat is 3 in. wider. 


The touring model also has a door at 
the driver’s left and all four doors are 
Wider. Seat contours have been im- 
Proved and their tops are 2% in. nearer 
the floor. Three inches has been added 
to the width of the front seat and five to 
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the rear. A reduction of 4% in. has been 
made in the overall height of this model 
and 3% in. has been added to its length. 
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The distance between the back panel of 
the front seat and the front of the rear 
seat has been increased 3% in. 


Body Refinements Made in Velie Royal Sedan 


5 Se Se 


> o> aoe => i eS i Nee ca x 
Ep OE ORO SR SS 
Pine LEA ERP Hes 





Velie Royal Sedan, the Body of Which Now Has a Full Stream-Line Effect. The Price 
is $1,825 f. o. b. Moline, Ill. 


Velie Motors Corp., Moline, Ill., has 
made certain changes in the appearance 
of the Royal Sedan. This body now has 
a full stream-line effect, heightened by 
a double molding about the body which 
meets a single molding extending from 
the full nickeled radiator shell across the 
hood and cowl. A curved steel visor is 
built integral with the roof. 

The car is finished in Duco, two color 
options being afforded: duotone gray and 
duotone blue, each with a hairline mold- 
ing stripe of imitation gold. Upholstery 
is of Chase velmo with head-lining and 
trimming of matched broadcloth. The 
rear seat accommodates three. Arm rests, 
carpet-covered nickel mounted foot-rail, 
leather covered, chain robe hanger, dome 
light operated from toggle switch in right 
door pillar and combination compact and 


Simple Tests for 


(Continued from page 13) 

spark occurs at the right time. Some- 
thing is bound to happen. And if the 
other cylinders all have those essentials, 
we have an engine that runs. Taking the 
items one at a time we can have gas by 
priming each cylinder, even if the action 
of the carbureter is unknown. 


“The compression can be checked with 
the crank. The spark is good if it will 
jump ¥s in. in air and has some red color 
or flame to it when seen in a dark place. 
The matter of timing we have just gone 
into. To get this spark to the gas re- 
quires good plugs, of course, and plugs 
are easily checked on any ignition sys- 
tem by spreading the points apart and 
testing them in the open air. If mica is 
put between the points they can be tested 
that way to see if they leak or whether 
the spark is forced to jump from the 
center electrode to the shell. 

“There is one other thing on the igni- 
tion distributer that would keep you 
guessing a long time. On this car some- 


smoking case located on back of front 
seat are provided. Hardware is of Butler 
satin finish with ring type, pull-to 
handles on all doors. Door handles are 
rotary, self-locking type with outside 
locking handle on right front door. Four- 
turn window regulators are provided on 
doors with Clement single-lift regulators 
on rear quarter windows. 

The instrument board is of black wal- 
nut in natural finish, matching garnish 
rails. Speedometer, oil gauge, gasoline 
gauge, ammeter and clock are enclosed 
under a glass in a single panel of satin 
silver finish. 

All lights are controlled from a “‘fin- 
ger” type lever located on steering post 
along with gasoline and spark levers. 
The steering wheel is 18 in. in diameter 
with aluminum spider. 


Engine Timing 


one had changed the wires before the 
car was brought in, so you figured they 
must be O. K. Suppose that a distributer 
arm had been replaced and the wrong 
kind put on so that when the points 
opened the arm was between segments 
(right sketch Fig. 4) instead of being in 
line with a segment (Left sketch Fig. 4). 
It’s a thing you might not notice, but it 
causes peculiar results. 


“A rough check indicates the ignition 
system is O. K. but every time you try 
to run the engine it pops back in the 
carbureter and behaves in a most eccen- 
tric fashion because the spark always 
jumps to the wrong plug wire, jumping 
in the cylinder where there is no com- 
pression. 

“If you ever have indications like that 
just pick up the distributer cap, see 
where the segments are and when the 
points are ready to separate; see if the 
high tension distributer brush is in line 
with one of these segments which con- 
nects to a spark plug.” 
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New Type Y Yellow Parlor Coach 
Seats 25-29 Passengers 
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Type Y Parlor Coach Built by the 





Yellow Coach Mfg. Co. It Is 
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Designed 


Especially for Interurban Work 
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Rear View of the Chassis Used on the Type Y Yellow Parlor Coach. 
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This Shows 


the Offset Engine and Drive Shaft 


A new motor coach built specially for 
interurban operation is announced by the 
Yellow Coach Manufacturing Co., Chi- 
cago. This is designated as the Type Y 
25-29 Passenger Parlor Coach. 

As the name implies, the Type Y Par- 
lor Coach is designed to provide com- 
fortable, luxurious transportation. The 
body framework is second-growth ash. 
Posts are ash capped with mahogany. 
Seats are de luxe type wicker chairs with 
arm rests and divided backs, accommo- 
dating two passengers each. Cushions, 
backs and arm rests are genuine brown 
Spanish leather. 

Generous space between seats and am- 


ple aisle room are provided. A signal 
buzzer is conveniently located at each 


seat. Interior illumination is provided 
by ten 21 c.p. opal glass dome lights. 
An unusual feature of this coach is 


the off-centering of driving units to the 
left of the chassis. This provides seat- 
ing space for the driver at the extreme 
left of the body, placing controls within 
easy reach and providing extra entrance 
space. 

This coach is optionally equipped with 
four-wheel air brakes. The air com- 
pressor is built into the engine as an 
integral part of that unit. It is driven 
by a drop-forged connecting rod directly 
from the engine crankshaft, without 
belts, chains, gears or couplings. Lubri- 
cation is by splash directly off the engine 
timing chain. Air is drawn into the com- 
pressor through the same cleaner that is 
used for the carburetor intake. 


The air control valve is a unit mounted 
on the rear engine support arm in such 
a way that the operating button projects 
throught the floorboard. Pressure is ap- 


plied directly to the operating valve with 
no intermediate pedals, levers or rods, 
This unit serves the functions of the 
operating valve and of air tank pressure 
regulator. 


The air brake mechanism on each of 
the four wheels is identical. Shoes, cyl- 
inders, pistons and other parts are in- 
terchangeable. The brake shoe is a one- 
piece machined casting of the floating, 
self-centering type. No adjustment is 
necessary during the entire life of the 
brake lining, since the stroke of the 
operating pistons is sufficient to assure 
effective braking until the lining is worn 
out. 


Additional braking facilities are pro- 
vided by an emergency hand-operated 
brake, which is built into the rear wheel 
air brake mechanism as an integral part 
thereof. This consists of two cam-oper- 
ated internal expanding shoes placed be- 
side the air brake band, and operating 
against the rear wheel brake drum. 


—_— 


LOADS AND INFLATION PRESSURES 
FOR BALLOONS 


The Tire & Rim Association of Amer- 
ica has approved definite recommenda- 
tions for the load and inflation pressures 
of balloon tires. The recommendations, 
given in the accompanying table, do not 
represent the unanimous opinion of the 
members of the association, but are con- 
sidered to be as nearly ideal as possible 






































at present. Weights are based on aver- 

age passenger loads. 

Infla- 

tion 

pres- 

sures 

lb. per Loads per tire size 

sq. in. 4.40 4.75 4.95 5.25 
a 500 5BSO 700 
24 550 635 ne 760 
Ee 600 690 725 820 
28 650 745 780 880 
30 700 *800 835 940 
32 *750 855 890 * 1,000 
34 800 910 945 1,060 
36 850 8... *1,000 1,120 
ici eae me 1,055 — 
eieniccninttiias siti Mania . 
42 eli es _. oo 

Pres- . Loads per tire size————" 

sures 5.77 6.00 6.20 6.75 7.30 
850 neo 1,150 
een 25 980 1,100 1,260 
26... 880 1,000 1,060 1,200 = 1,370 
28... 950 1,075 1,140 1,300 = 1,480 
30.... 1,02 1,150 1,22 1,409 1,590 
32... 1,090 1,225 *1,300 1,500 *1,700 
34... 1,160 *1,300 1,380 1,600 1,810 
36....1,280 1,375 1,460 *1,700 1,920 
38....*1,300 1,450 _.... 1,800 
— ee 1,900 3 ...---- 
— es 1,900 -...---- 


*Figures starred denote maximum 4desir- 
able loads. 
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New Bulb Has Two Bright 
Filaments. 























Fig. 2.—Above, normal driving light 


ment of automobile head lighting 

is seen in the two filament bulb 
designated as Mazda No. 1110 which has 
been developed by the National Lamp 
Works of the General Electric Company. 
The difficulties of night driving have 
been about as serious with the dimming 
system as with the use of bright lights 
and devices designed to overcome these 
difficulties have up to the present been 
only partially successful. 

A number of cars have used devices 
which either mechanically or electrically 
tilted the reflector or a portion of the 
reflector so as to depress the bright beam 
of light when the car approached another 
car. This method has proven quite suc- 
cessful, but has necessitated some me- 
chanical and electrical complication. The 
double filament bulb shown in Fig. 1 is 
designed to accomplish electrically what 
has previously been done with more com- 
plicated construction and the results ob- 
tained by this method are indicated in 
Fig. 2, where the upper view shows the 
beam of light as used for ordinary driving 
while the lower view shows the deflected 
beam used when passing another vehicle. 

The principle on which the double 
filament light operates is illustrated in 


A NEW contribution to the develop- 


Fig. 3. At (a) the light source or filament 
is located at the focus and the rays are 
reflected in a narrow beam which pro- 
duces a round spot of light when pro- 
jected on a vertical surface. If the fila- 
ment is below the focus as at (b) the 
pattern made by the beam on a vertical 
screen is extended upward into an oval 
while the reverse is 

true if the filament is 
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obtained from lower filament, below depressed beam obtained with upper filament 


must also be spread to the sides of the 
road to give adequate illumination of 
ditch or curb and also to reveal. pedes- 
trians who might be walking at the side 
of the road. With vertically fluted lenses 
or reflectors the patterns (a), (b) and (c) 
shown in Fig. 3 are spread sideways as 
indicated in Fig. 4. 





above the focus, and 








as shown at (c) the 
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ward. Theoretically 





two filaments located 7 
as shown at (a) and 
| . and 
(b) or as at (c) an A 
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(b) would make avail- , 
able two beams of _\—- 














light, one reflected NVA 
downward at a greater a 





angle than the other. 
In practice, however, 
it is found that the 
combination of (b) 
and (c) gives best re- 
sults. For practical 
purposes however, the 
light must not only 
be controlled in a 
vertical direction, but 
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Fig. 4.—wWith 
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vertically fluted lens 








to dis- 

tribute light to the sides of the road, the left figure shows 

the light distribution with filament at the focus, the center 

figure with the filament below the focus and the sketch at 
the right with the filament above the focus 


or reflector 
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7 RewBien type double 
filament head-lamp bulb 


Fig. 5.—Light beam bent downward by using Modified Para- 
bolic Reflector or by use of prisms incorporated in the lens 





. slight variations 


Fig. 3.—Distribution of light with filament at focus is shown 
at (a); with filament below focus at (b) and above focus at (c) 


In the practical application of a bulb 
of this character it has been found either 
that a vertical adjustment of some sort 
would be required or else a special re- 
flector or similar device to correct for 
inaccuracies in locating the bulb with 
respect to the reflector focus. Fig. 5 
shows the application of two devices 
which take care of slight inaccuracies in 
locating the bulb. At the left a lamp is 
indicated having a specially shaped re- 
flector, while at the right the same re- 
sult is obtained by means of prisms in- 
corporated in the lamp. With these 
devices it is said that good results are 
obtained even though the socket is off- 
set enough to bring one of the filaments 
on the axis of the reflector. Consequently 
in bulb and_ socket 
assemblies are not injurious and no ver- 
tical adjustment feature is required. 
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Many Automotive Dealers Selling Radio 





Pittman Motor Co. of Durango, Colo., finds profits from radio in winter time a great help. Here one of the company’s 
representatives is shown demonstrating a set in the Cliff Dweller ruin in Mesa Verde National Park 


Forty-five Per Cent of Those Responding to Motor AGE Inquiry Are Handling 
Sets, Supplies or Battertes—Interesting Comment Given 


VERY large proportion of automotive merchants 
are interested in radio as a possible source of more 
sales volume and additional profit. A considerable 
number already have had experience with radio merchan- 
dise and others are contemplating taking up the business. 

The widespread interest in radio is revealed in commu- 
munications to MOTOR AGE from all sections of the country. 
MOTOR AGE subscribers from coast to coast have responded 
to the Editor’s inquiries as to their experience with, or 
opinion of, radio. Direct responses at hand as this is 
written reveal some interesting facts about the automotive 
merchant’s attitude toward the sale and servicing of radio 
merchandise. 

These responses come from all sections of the United 
States and represent a typical cross section of the MOTOR 
AGE list of subscribers. Among them are letters from car 
dealers, garage men, service station proprietors and acces- 
sory dealers—in fact, from representatives of the whole 
field of the retail automotive trade. 

The first important fact is that 45 per cent of the dealers 
responding are now engaged in selling some form of radio 
merchandise in connection with some form of automotive 
merchandise. The other 55 per cent are not handling any 
form of radio goods. Slightly more than half of those sell- 
ing radio are handling complete sets. The remainder 
handle only parts, tubes or radio batteries, in addition to 
their automotive lines. 

Another important fact is that 42 per cent of the 
dealers responding are giving service on radio products. 
This is only slightly less than the percentage selling radio 
and indicates that practically all dealers who sell radio give 
service on sets, installations or batteries. 

Fifteen dealers who are not selling radio wrote that they 


are contemplating taking it on, but a much larger number 
indicated that they are not now considering it. 

With most of these dealers radio is a comparatively new 
business and for that reason very few gave any informa 
tion as to their profits from it. Of the number who gave 
information as to profits, 61 per cent stated they have 
found the business profitable and 39 per cent said it had 
not been profitable. In most cases this information was 
based on only one season’s experience. 

An analysis of the opinions and experiences of various 
dealers shows that under present conditions very few rules 
can be laid down for the guidance of automotive merchants 
with reference to radio. On certain points there is a 
tendency towards consensus of opinion. For instance, 
dealers who have tried radio selling and been dissatisfied 
with it are almost unanimous in stating that the trouble 
lies with what might be called a wildcat method of dis- 
tribution on the part of manufacturers and wholesalers. 

One after another of the dealers who have written to 
Motor AGE mentioned the ease with which any Tom, Dick 
or Harry in their community could buy a radio set at 
wholesale price, or less, either as the nominal agent of 4 
new line or through a friend who had the agency. 

A car dealer in North Dakota wrote: 

“There is no protection for radio dealers in small towns. 
Any one can get sets at wholesale from 50 different places.” 

From Wisconsin a car dealer gave this comment: 

“There are too many dealers in radio and accessories. 
They are not sold for any set price, but for whatever they 
will bring. There are at least 15 different machines sold 
in this city by people who should not be in this business. 
They merely sell them for the novelty of it and not to make 
money.” | 
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One more example of the indictments voiced against the 
manufacturers and jobbers of radio by the dealer on ac- 
count of methods of distribution. This letter is from a ga- 
rage man in Kentucky: 

“T do not think that radio can be handled successfully 
in a garage and until they make it a strictly dealers’ prop- 
osition for standard makes there will be no object for any 
one to stock such merchandise. In our town there are six 
or more different parties handling radio sets and even two 
or three farmers that wanted a set took the agency to get a 
set at wholesale price. Our town has a population of 350 
and one or two dealers would be plenty to handle radio mer- 
chandise, and at a fair margin could make a little money.” 

On the other hand some garage men and even car dealers 
have spoken very highly of the business as a profitable ad- 
junct to their automotive lines. 


Take this letter from a car dealer and general automo- © 


tive merchant in Colorado: 

“We believe that radio sales are filling the long felt 
want of the garage business for something to fill out with 
during the dull winter months. Last year was our first 
attempt to sell radio, and we were pleasantly surprised 
with the result. Sets together with tubes and batteries 
netted us over $3,500 during the part of the winter when 
we were snowed in and there were no car sales and no 
repair business. We are planning on doing a large volume 
of business in radio this winter, expecting to at least 
double last year’s sales, and we know we can do it. Our 
plans are laid and the first work is already being done. As 
we said before, we believe that radio is that which the 
automobile industry needed in order to make its invest- 
ment profitable all the year round.” 

A Missouri garage man writes: 

“IT think radio makes a very nice side line with us in 
the garage and accessory business. Our battery and elec- 





Radio like the automobile has a fascination for all races. 
Cliff dwelling Indians experimenting with a set sold by Pittman 
Motor Co. 
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What 168 Automotive Merchants Say About Radio 


























No. Per cent 

Selling some form of radio merchandise 77 45 
Not selling radio in any form ...................... 91 55 
Number Selling: 

Sets ‘ 40 

Parts 28 

IY isis isinselamtetebesttnihamitiaiaaniiai aetna 47 

Batteries 73 _ 
Giving service on radio —...........0000.00.00000...... 71 AQ 
Not giving service ..................0......... Sd 50 
Number Servicing: 

SEI siciccieileinutitiiaitiitenabunaeatnitenas 31 

Batteries _...... . 69 

Installations 39 





The foregoing figures are tabulated from information 
sent to Motor Age by 168 automotive dealers. Of those 
designating whether or not the radio business had been 
profitable for them 61 per cent said it had been profit- 
able. 











trical man takes care of it, which keeps him busy all the 
time. And it puts us in touch with people that we would 
not get otherwise, which gives us a larger field to work.” 

Here is the opinion of a car dealer in North Dakota: 

“Radio sales will mean a profit showing business every 
month of the year for the garages in the Middle West 
where the car sales, accessory sales, etc., cease about Jan- 
uary 1. The garage is the proper place for the radio 
business in the small town where no exclusive radio shops 
operate, and we are going into it very strong this year.” 

“The way I look at radio is this,” writes an Ohio garage 
proprietor. “As long as you have facilities for battery 
work and understand radio enough to build one, you might 
just as well cash in on what you can by selling, installing 
and servicing a good make of radio receiving set. It goes 
along with the garage nicely.” 

The battery and electrical division of the automotive 
establishment, mentioned by this dealer, has really been 
the starting point from which automotive merchants have 
entered the radio business. Radio A batteries are of the 
same type and require the same servicing as automobile 
batteries. A number of dealers have written that their 
electrical specialists or battery departments take care of 
their radio business. Of the automotive merchants selling 
radio those handling and servicing radio batteries lead in 
number. Of those who do not sell radio sets or parts quite 
a number are selling and servicing batteries and selling 
radio tubes. 

A bird’s eye view of the automotive retail trade would 
show quite a large number of establishments selling radio 
merchandise along with cars, accessories and _ repair 
work. It would show some making a lot of money out of 
it and others finding it unprofitable. With some radio would 
be found in a separate department, pushed as a year round 
business; with others it would share space with the auto- 
motive products and would practically disappear from the 
store in the summer months. 

It is a question for the individual merchant to decide. 
His local conditions and his own desires must govern him 
to a great extent. Many dealers have demonstrated that 
they can make money from radio and that their auto- 
motive business does not suffer as a consequence. Others 
prefer to concentrate at all times on the automotive busi- 
ness. Hence it is hard to formulate any set of rules about 
radio. Whether or not radio belongs in the automobile 
store depends on the decision of the individual proprietor. 
It belongs in many of them because it is already there as 
an established and profitable part of their business. 
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“‘WHEN FROST IS ON THE PUMPKIN.” Corn 
THE DONS ARE WITH US. A Shell Company service station in San shocks, pumpkins and other effectives were used 


Francisco in Spanish setting and with attendants appropriately garbed. by the Studebaker Retail Branch in Cleveland to 
This display opened an unique Shell series. put over this Autumn suggestion in the com- 
pany's sales room. 


ROAR Ray, 














BOY, PAGE MR. SOUSA. Clown band at big Nash owners picnic given by Jack Neal Nash Motor Company, of San Antonio. 
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OF AUTOMOTIVE INTEREST 
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HERE’S THAT SUMMER COTTAGE. 
And maybe the airship is intended to 
offer a commutation suggestion. Good- 
year float in Akron Centennial celebra- 


tion parade. It was one of the out- 
standing features. of the parade. 
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—— TEMPLE. The Temple of the 77 | ; 
looth at Kandy, Ceylon, which is said ON HIS WAY TO “LOCATION.” None other than Rudolph Valentino driving 

to house the original tooth of Buddha. his Voisin sport type touring car. He also has a big Isotta-Franchini limousine 
The automobile is a Cleveland Six. which a chauffeur usually pilots. 
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DERS CLEARING HOUSE 


Questions and Answers on Dealers’ “Problems 


BUILDING + ELECTRICAL « FLAT RATES 
SHOP « LEGAL « PAINT & TRIM « ACCOUNTING 


Hints on Valves and 
Bearings 


Q@. Why is it that in some motors 
there is an overlap in the valve action? 
R. H. Prom. 2201 Del Paso boulevard, 
Sacramento, Cal. 

One reason sometimes given for hav- 
ing the inlet valve start to open before 
the exhaust valve has closed is to per- 
mit scavenging the _ cylinder. This 
means that there is a slight tendency 
for incoming fuel to flow through the 
cylinder and go out the exhaust ports, 
thus cleaning out the cylinder. Another 
reason would be to increase the time 
available for both discharging the old 
fuel and taking in new fuel. 

Q. Has valve timing anything to do 
with oil pumping? 

Not if the engine is in good santtinn, 
Where cylinder walls, pistons and piston 
rings are in need of renewing we have 
heard of a poor mechanic so changing 
the valve timing as to make the engine 
very inefficient, cut down the suction on 
the intake stroke and thereby reduce 
oil pumping to some extent. Needless 
to say this is a practice that is to be 
severely condemned. 

Q. In taking up the main bearings 
what bearing should you start with? Give 
proper method of procedure for taking up 
set of main bearings on a four-bearing 
crankshaft. 

In taking up main bearings there is 
danger of taking up one more than an- 
other and thus throwing the crankshaft 
out of line. Of course, if each one is 
taken up so that the friction is the same 
when attempting to turn the engine 
over by hand it is evident that the 
bearings are properly fitted. Assume, 
however, that the upper portion of one 
bearing has worn more than the upper 
portion of another. It would be neces- 
sary to bend the crankshaft upward in 
order to make that bearing tight and it 
is obvious that this would put a strain 
in the crank which would quickly loosen 
that bearing again. 

On crankshafts which have _ splash 
lubrication it would be desirable to take 
up each bearing the same amount and it 
would make no difference as to the order 
in which this was done. As each one is 
fitted, however, it is desirable to turn 
the engine over by hand to make sure 
that it has been tightened enough and 
yet not too much. Then this bearing 
should be loosened and another one 
tightened and checked in the same way. 
Where pressure lubrication is used it 
is necessary to leave a diamentral clear- 
ance of .002 inches. This means that you 
cannot tighten the bearings in the regu- 
lar way, for it would allow no room for 
the oil to work out. Instead it is neces- 





MOTOR AGE’S READERS’ 
CLEARING HOUSE INDEX 


Meaning of numerals  8-13-25-p25 


means the article is in the August 13, 
1925 issue of Motor Age on page 20. 


and engine 











0 8-27-25-p26 
Armatures rewound, test of 8-27-25-p27 
Armature diagrams, Remy, Wagner....8- 6-25-p27 
Autolite G. D. gen. circults................ 8-13-25-p26 
Battery ign. shaft speed........................ 8-27-25-p24 
Cole, mercury regulator short.............. 8- 6-25-p26 
Dodge Bros., gen. speed at 20 MPH...8-13-25-p26 
Dodge eg sticking brushes.............. 8-13-25-p26 
Dodge Bro . Gen, cuts out at 


high ew 
Dodge Bros. 1915 N. E. Motor Gen...8-20-25-p26 
Dort — motor gen. circuits......8-20-25-p26 
Elec. work bench and shop layout....8- 6-25-p27 
Fleid sonacation, RE ES 8-13-25-p26 
Ford mag. not suitable for bat. 

h 8-13-25-p27 


cnrg. 
Ford timer shorted : 8-27 -25-p27 
Ford wiring with special ign............... 8- 6-25-p26 
Generator, rewinding to make charge 
at higher rate 8-20-25-p26 
Generator. Does it charge a full 
battery? 8- 6-25-p26 
Magneto specds -27-25-p24 
Maxwell, effect of shorted battery....8-13-25-p27 
Maxwell, 1917, replacing regulators. .8-13-25-p27 
2 8-20-25- p24 
Overland, Autolite G. A. circults......8-20-25-p27 
“_ ~ weed M. G. test connections....8-20-25-p27 



































Rickenbacker rear 
Studebaker engine 
a chain 


"Garnishment for bill 

















8- 6-25-p25 

Lien lost by giving up car 8-13-25-p25 

meg 1925 misses 8-27 -25-p26 
Mercer Model 22-73 

Transmission brake trouble.................. 8-20-25-p24 

Hand brake adjustment 8-20-25- p24 

Rear bearing oll slinger 8-20-25-p24 





Valve timing 
Gear ratios 
Steering with 
Oakland oil leak 
Dverland whee 
ckard 1914 axle and 
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Tar removal, using 
Willys- Knight, Sone ring 
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sary to fit the bearings tightly and then 
put in shims on each side having a thick- 
ness of .002 inches. A better method is 
to measure the diameter of the crank- 
shaft bearings by means of micrometers 
and make up a mandrel which is .002 
inches larger in diameter and fit this 
tightly to the bearing. This method is 
particularly applicable to fitting connec- 
ting rod bearings. If it is found that 
one bearing has to be taken up a great 
deal so that the crankshaft will be pulled 
out of line it means that new bearings 
should be used and preferably line 
reamed, before the crankshaft is again 
installed. 


Q. In taking up connecting rod bear- 
ings, is it considered advisable to remove 


shims if these can be only removed from 
one side of the rod, in order to fit the 
bearing properly. 

Theoretically this is wrong but ac- 
tually if the shim is only .001 inches 
or .002 inches thick we doubt if any 
trouble would result. 


Q. What causes pitting and rusting of 
valve stems? Some cars seem to have 
more trouble with pitting than others. 

Pitting in some cases may be due to 
insufficient oil getting on the valve 
stem. In other cases the mixture may 
be too lean so that the exhaust valve 
stem will tend to oxidize as a result of 
the exhaust gases. In other cases the 
lubricating oil may contain acid or may 
produce acid as a result of its contact 
with the exhaust gases. 


Low Priced Cars with Pres- 
sure Lubrication 


Q. Is there any car selling under $900 
using bronze mirror finished main bear- 
ings, hollow crankshaft oiling system and 
removable valve guides and tappets, ex- 
cept the Star. Ralph S. Frank, Center 
Point, Iowa. 


The Star car uses the hollow crank- 
shaft oiling system and removable valve 
guides, but does not use bronze bearings 
on the crankshaft. Perhaps you have in 
mind the fact that Star cars are now 
provided with the bronze bearing at the 
front of the camshaft. We have not had 
opportunity to check up on the valve 
mechanism of the various cars to which 
you refer, but you can get this informa- 
tion easily if you care to drop a postal 
card to the makers of these cars. 

From the Moror AGE Specification 
Table we find quite a number of cars sell- 
ing under $900. Among these the Ford, 
Essex and Gray use splash lubrication. 


A combination splash and pressure 
system is used on Dodge, and Chevrolet 
Pressure to the crankshaft and connect- 
ing rod bearings is used on Auburn, 
Chrysler four, Cleveland and Oldsmobile. 
Pressure to the crankshaft, connecting 
rod and camshaft bearings, is used on 
Ajax and Durant. 


TIMING SLEEVE VALVE ENGINES 


Q.—Give information as to the sleeve 
timing of Moline Knight, this being the 
model which used a 12 volt battery. Also 
give the sleeve timing of a Willys Knight. 
—A. C. Glinke, Palmyra, Wis. 


The timing of these two engines is 
practically the same and the exhaust 
port is closed when the piston has comé 
up to top dead center or has barely 
started down, being not more than 1/64 
inch down. A method of timing one of 
these engines was given in the Clearing 
House Section of Moror Ace under date 
of February 15, 1925. 
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Planning Your New Building 


MOTOR AGE 


By TOM WILDER 








This Garage May Grow With the Town 


Q. I am going to build a garage in a 
town of 2,000 population and wish to 
know if you can furnish blue prints from 
which I can pattern building and fixtures. 
The garage which I wish plans for is to 
be situated one block from the center of 
town, on corner of block. My lot is 80 
by 160 feet the side of which is on prin- 
cipal street. Will want gas and oil pumps 
situated on corner with showroom just to 
left of office which will be just back of 
filling station on corner. 


The garage is to take care of service as 
well as do a general repair business and 
will employ two mechanics and helpers. 
The building site is level with side street 
about four feet below level. Please sug- 
gest the size of building I will need to 
take care of the needs of a town of this 
size. T. A. Richardson, Columbus, Miss. 

You apparently have an ideal location 
for a garage and sales room, but of 
course the filling station at the corner 
will interfere to a certain extent and 
make it hard to plan a good layout. We 
have used 109 feet as the length of your 
lot, reserving a 50-foot strip for some fu- 
ture addition. On account of the 4-foot 
drop in the side. street, we believe it 
would be best to make your entrance on 
the main street and disregard the side 
street entirely. An entrance could be 
made of course where the stockroom 
now stands, using an incline that would 
be as long as the width of the stock- 
room, but if this is done, some other 
space will have to be_ sacrificed for 
stockroom purposes and this space, on 
account of its location is specially de- 
sirable. The shop is well located and 
we believe is about the right size to take 
care of your business, although we are 
making a guess at this, since the popula- 
tion of the town does not mean very 
much one way or the other. Some men 
in small towns will do practically all 
the business there is while others in 
large towns do not get much of any. 


The wash rack is arranged, so that it 
Can answer for storage space when it is 
not in use and this section as well as the 
shop should be well lighted by skylights. 
You will notice that the row of columns 
through the building is not exactly in 
the center, this being for two reasons, 
one to make the office and showroom a 
little wider and the other to allow one 
more car storage space. 

If your building were eventually ex- 
tended to cover the other 50 feet, we 
would suggest running the trusses the 
other way or parallel with the street and 
have shown piers in the wall for that 
purpose. This new section could be used 
for garage purposes, using the old part 
to extend the showroom and the shop. 

The entrance would be in the new sec- 
tion and at that time it might be well to 
arrange an entrance on the side street 
a we have already suggested, as you 
would then have plenty of room to re- 
arrange the stockroom. 
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MOTOR AGE 
GARAGE PLAN 621 
FOR T. A. RICHARDSON 
50 |COLUMBUS MISS. 


























This is Not an Ordinary Layout, But it Seems a Good One and If the Remaining 51: ft. 
of Frontage are Added Will be Quite Extensive 





Profit by What These Customers Say : 





Here are a few remarks on parts serv- 
ice made by drivers of various kinds of 
motor cars to Mr. E. H. Spears, sales man- 
ager of the Lupton Automotive Equip- 
ment Division. Each one of them carries 
a lesson. 

“That’s the last time I climb two flights 
of stairs for a fan belt. I can drop into 
an accessory shop and get one that’s just 
as good, with a lot less bother.” 

“After he found the number of the gas- 
ket he wanted in the book, the guy looked 
in about seven places before he found 
it, and then he had to holler to another 
bird out in the shop to find out how much 
it cost.” 

“If they’d move the factory here I’d 
get some service. They’ve got a lot of 
parts but they always have to send to 
Detroit for what I want.” 

“The next time I go in that parts room 
I’ll wear my old clothes. There were 
six birds there waiting to get parts who 
certainly were plenty greasy. And the 
dump is so small we got pretty intimate 
while we waited. And, believe me, we 
waited.” 

But here’s a different experience: 

“I went in for a commutator arm. I 
looked over a darn good looking display 


he had there and I came out with a 
belt, a couple of door bumpers, a spark 
plug and a hub cap. I meant to get these 
time and again and I kept forgetting 
them. And just to make it good the bird 
sold me a trick radiator cap with wings 
and everything.” 

“The reason I go way over there is be- 
cause he has some system. I go in, ask 
for what I want, get it and pay for it 
while this fellow next door is looking for 
it. And what’s more, I always get it. 
That’s the main reason.” 

“Most any car is all right these days. 
The thing that appeals to me is the fact 
that he sells good service on a flat rate 
and has a parts department that looks as 
though I could get parts when I need 
them.” 


MILWAUKEE ON AIR LINE 


MILWAUKEE, Aug. 29.—Advices re- 
ceived in Milwaukee indicate that this 
city may be a stopping point on the air 
transportation which Henry Ford plans 
to establish between Detroit and his 
manufacturing units in various parts of 
the country. The service will be used 
to rush materials to assembly plants in 
cases where rail service is too slow. 
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Defeating Old Man Wear and Tear 








Beware of the Nickel Plate 
Faker 


In order to protect other garagemen and 
accessory stores, we would like to have 
this printed in Motor Ace. On July 13 a 
well dressed man called at our store sell- 
ing Triple Plating acids for replating re- 
flectors, handles, etec., claiming to repre- 
sent a New York concern. He gave the 
name of J. P. Dillard. He sold us the 
acids, ete., which were supposed to re- 
plate all articles to be plated but without 
any success. We have done as we were 
told but with no results. A few days ago 
we wrote a letter to this company and 
our mail was returned to us as there is 
no such company known in New York. 
We paid $37.50 for the three bottles of 
acid.—Triangle Garage, Indiana Harbor, 
Ind. 
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Removing Studebaker 
Clutch 


Q@.—Supply information in regard to the 
chain adjustment on a 1921 Studebaker 
Special 6.—Ern DeMets, 36th Street Ga- 
rage, Moline, III. 

This car does not have front end tim- 
ing chain so we assume that you refer to 
the starter chain. To tighten this you 
can loosen the stud on the starter plate 
at the front end of the engine and use a 
piece of steel as a shim to hold the start- 
er farther from the engine. Then tighten 
the stud again. 


Trouble with Transmission 
Bands 


Q.—We have a 1924 Ford coupe that was 
purchased in October 1923 that is giving 
trouble with transmission bands. We have 
used genuine Ford bands and _ several 
other makes but are unable to get rid of 
the grabbing of the bands when the brake 
is applied or when you start up in low or 
use the reverse. When we start up the 
car moves forward a few feet and then 
grabs and jumps forward and the same 
thing happens when reversing except that 
it makes a very peculiar noise as if some- 
thing was binding, but when I stop the 
car it slows down slowly until it is nearly 
stopped and then it grabs and backs up on 
the recoil, so you see it is very annoying. 
—Watertown Subscriber. 


Due Probably to Backlash 


The grabbing of the bands is due prob- 
ably to backlash some place in the driv- 
ing system from the universal joint back- 
wards. We would suggest that the wheel 
nuts be examined to see that the wheels 
are tight on the taper end of the axle 
shafts and that the universal joint be 
examined and then if play still exists 
that the pinion itself be examined for 
backlash. It is also possible that the 
ball cap or rear transmission babbitt 
bearing is worn somewhat. Any shock 
transmitted to either rear wheel in a 
direction parallel to the axle housing 
would tend to spring the crankcase of 
the engine or oil pan. 

We would suggest that this point be 
checked by attaching the rear axle to 
the springs and to the universal joint 
and then note how the ball cap lines up 
with the holes in end of the transmis- 


sion crankcase stamping. If holes do 
not line up perfectly or if when the axle 
is out the rear bearing babbitt bushing 
mounted in the removable ball cap is 
worn it indicates that the crankcase is 
sprung and that it should be removed 
and straightened. When testing for 
alignment of the two cap screws and 
two bolts to go through the ball cap, it 
is advisable to turn the engine over while 
One man examines to see whether there 
is any tendency of the axle to move out 
oi position at the ball end of the torque 
lube during the cranking. 





CARTER CARBURETER ADJUST- 
MENTS 
Q.—Supply information in regard to the 
internal construction and adjustment of 


the Curter carbureter.—Reginald Trevor, 
DLlubber Bay, B. C., Canada. 


We are showing an illustration of the 
Carter carbureter as used on Chevrolet. 
It is recommended that every 2,000 miles 
the filter screen in the strainer cap be 
removed and thoroughly cleaned. This 
screen is removed by unscrewing the 
screen cap screw. The idling adjust- 
ment is controlled by the idling adjust- 
ment screw. ‘Turning the screw counter 
clockwise or to the left gives more 
fuel, running at low speed. 


Data on a Tractor Part 


Q.—Will you please ascertain for us 
whether or not Twin City Co., Minne- 
apolis, Minnesota have ever made any 
change in design of part TW-23 stub shaft 
for idling gear for Twin City tractor. 
What we wish to know is if they have dis- 
continued making hole in the part where- 
by same was locked into the block by 
means of a taper pin. If they have made 
such a change would like to Know what 
the design is for the stub shaft they are 
now using and how same is fastened into 


the block.—Malam Garage, Waverly, IIl. 


According to information supplied us 
direct by the manufacturer, the idler gear 
stub shaft which is used on the 12-20 
tractor was locked with a taper pin 
through the crankcase as mentioned in 
your question. The latest design of this 
is such that the 
diameter of the pin has been increased 
making a tight pressed fit into the crank- 
case and therefore eliminating entirely 
the use of the taper pin. A print of the 
stub shaft is shown at Fig. 225. 


stub shaft, however, 
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Clearing Up Electrical Troubles. 


EDITED BY A. H. PACKER 


MOTOR AGE 





Too Many Grounds Make 
A Short 


Q. If the breaker points are grounded 
can,the coil be grounded too? I am told 
that if one is grounded the other cannot 
be grounded. George W. Whitcher, Jr., 
366 Chile avenue, Rochester, N. Y. 

In general this is correct that both 
the coil and interrupter cannot be 
grounded for on practically all cars today 
it is customary to use a grounded sys- 
tem where one terminal of the battery is 
connected to the frame of the car. For 
this reason it is customary to carry the 
current from the battery through the coil 
and then through the interrupter, one 
side of which is grounded, The frame of 
the car then serves as a return circuit 
to the grounded battery terminal. 


The case you mention however, is pos- 
sible and we are showing an illustration 
which contains three sketches, the one 
at the left showing a circuit where op- 
eration would be possible with both coil 
and interrupter grounded. In this case, 
current would flow from positive battery 
through the coil to the grounded coil 
terminal. The frame of the car will 
then serve as a connection to the 
grounded interrupter terminal and when 
the points close the current would flow 
back to negative battery. 


With these same connections, how- 
ever, we get into trouble if we ground 
positive or negative terminal of the bat- 
tery. The center sketch shows the posi- 
tive terminal grounded and the current 
in this case would not have to flow 
through the coil for the coil is shorted 
out, both terminals being grounded. The 
flow would be from positive battery to 
ground and then through the interrupter 
and back to negative. As the interrupter 
has no appreciable resistance, the wiring 
and interrupter would burn out when 
the points close. 


In the sketch at the right, with the 
negative battery terminal grounded, you 
would have current flowing through the 
coil to ground and then back to nega- 
tive battery, so that current would flow 
continuously and would not be inter- 
rupted. ‘ 

Q. In timing ignition in all makes of 
engines, should the spark be fully re- 
tarded before timing of same or should 
it be advanced to the running positive on 
steering wheel? 

The general practice is to time with 
the lever in the retarded position for 
all engines are alike as far as the retard 
position is concerned. In some cases, 
however, instruction books refer to a 
mark on the flywheel where the spark 
Should occur with the spark advance 
lever in a certain position. If the in- 
structions in the book are followed and 
then the timing is checked in the retard 
position, it will be found that the spark 
On retard occurs when the piston has 
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One of these circuits works and two do not 


gone up to top dead center and then has 
barely started down again. Accordingly, 
if instructions are available, they may 
be followed and if not, it is safe to time 
the spark with the advance lever in the 
retard position, having the spark occur 
when the piston has barely started down 
on the firing stroke. 





28 Amperes Minimum on 
This Third Brush 
Generator 


Q. Please tell me why a generator on 
a Haynes, model 55 charges too much 
with the third brush set back as far as it 
will go. Everything seems to test o. K. 
but it will charge up to 28 amperes with 
the third brush set as far back as the 
adjustment permits. Supply wiring dia- 
gram of this generator. D. C. Slick, The 
East Granite City Garage, Granite City, 
Ill. ) 

We are showing a diagram which gives 
the internal circuits of the generator in 
question. We would first recommend 
your checking the connections of the 
shunt field. You will notice in the sketch 
that the field is connected through a 
fuse to ground, while the other end of 
the field is connected to the third brush. 
If the grounded end of the field, for 
example, should be connected to the live 
brush instead, it would make the gene- 
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Internal Generator circuits on Haynes 55 


rator operate in the reverse direction 
as a motor. 


Then, some mechanic not experienced 
with third brush generators might figure 
that the field was reversed and merely 
change the field connections. This 
would leave the field connected from the 
live brush to the third brush and it 
could be made to motor in the proper di- 
rection and also generate when driven in 
the proper direction. However, instead 
of regulating, the current would increase 
rapidly at high speeds. This generator 
is supposed to turn left hand or counter- 
clockwise as seen from the commutator 
end. The lower main brush is positive 
and the one at the left is negative. 

In a four-pole generator, however, op- 
posite points on the commutator have the 
same polarity. For this reason, the con- 
nections of the field are the same as if it 
should be connected from the third brush 
to the positive point at the top of the 
commutator. To reduce the charging rate 
the third brush should be moved to the 
right or toward the upper portion of the 
commutator as seen in the sketch. If we 
would exaggerate this adjustment and 
move the third brush all the way to the 
top of the commutator, we would have 
both ends of the shunt field, connected 
to positive, so that there would be no 
tendency for current to go through the 
field and the machine would not gene- 
rate. For this reason you can see that 
with correct connections you can hardly 
avoid cutting down the charging current 
if the third brush is moved in the proper 
direction. As a precaution it might pay 
to test the brushes and brush holders for 
ground and check the position of the 
main brushes. This is done by lifting 
the third brush and connecting a battery 
to the main brushes. There should be 
practically no tendency for the arma- 
ture to rotate in either direction. If the 
tendency is quite strong the brushes 
should be moved, if the construction per- 
mits. A slight tendency for the arma- 
ture to rotate in the normal direction is 
usually considered permissable. 
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Parts and a Complete Engine Overhaul 


ECENTLY a subscriber to Moror AGE 

stated it always is a losing proposi- 
tion to give the price of parts with the 
labor on a flat rate on a job such as Over- 
hauling an engine. He says it is almost 
impossible to list all parts such as gas- 
kets, hose, ignition wire, bearing shims, 
etc., with the result that the customer is 
given a quotation below what it should 
be. , 

There is no doubt but what it is quite 
a job to put down in black and white 
all the things you are going to need when 
overhauling an engine, but we believe 
this is largely a matter of “knowing your 
stuff.” 

It often has been said that flat rate 
means considerable book-keeping, that is, 
you have to use pencil and paper to quite 
an extent, if there are to be profits. Two 
jobs are seldom alike and although the 
work order may call for substantially 
the same thing, such as “overhaul en- 
gine,” perhaps one job necessitates a few 
operations or parts not called for in the 
other. That’s where the pencil and paper 
come in. 


If the various operations in flat rate 
schedules are correctly interpreted there 
is little reason why a shop should go 
wrong on an engine overhaul, once the 
customer has been sold as to just what 
he is going to get and the shop knows 
what it is going to do. 

Almost always when an engine over- 
haul is specified, or an overhaul of any 
other unit, it is taken for granted the 
wearing parts in such units are to be 
replaced with new ones, or the old ones 


reconditioned. The flat rate schedules 
make this clear. 

Engine overhauls include as a rule the 
reconditioning of the cylinder bores, new 
pistons and rings, new piston pins, grind- 
ing the crankshaft, fitting new bearings, 
new timing gears or chain, new cam- 
shaft bearings, new hose connections, 
gaskets, etc., for all of which a price 
can be set in addition to the labor. 
Sometimes certain parts need not be re- 
placed with new ones and in such cases 
it is perfectly possible to deduct from 
the original quotation. 


throughout and any service man or me- 
chanic on to his job can tell pretty nearly 
what parts are likely to be needed when 
an engine has done some 25,000 or 30,000 
miles. To forget to charge for a gasket 
or hose connection is merely slack book- 
keeping and not the fault of the flat rate 
system. 


Flat Rates on Chevrolet, Dodge Brothers 
and Overland 


To the Editor of Motor Age: 


Philadelphia, Pa. 

We are very much interested in your 
Flat Rate Forum and are wondering if 
you have yet published the rates on 





THINGS THAT HELP FLAT RATE | 
Here is a case where studs are used for attaching the crankcase pan to the case, quite 
a timesaver when removal and replacement of the pan is necessary. Every mechanic 
knows what a job it sometimes is to attach a pan when bolts are used and no assistant 
is handy to help 


The whole matter is largely one of hav- 
ing an understanding with the customer 
beforehand. The time to have this is 
when the unit has been torn down and the 
worn parts measured. This will tell if 
new parts are advisable or if the old 
ones can be reconditioned. Then, it is 
merely a case of listing such parts or 
operations and setting the price. 

Very often where a flat rate is quoted 
on an engine overhaul it is taken for 
granted new parts will be_ installed 
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FLAT RATES FOR 
DODGE BROTHERS TRANSMISSION OPERATIONS 














Designation Time 
200 Remove and install trunsmission assembly—for overhaul (alumi- 

num case) 9 hrs, 
3201 Remove and install transmission assembly—for overhaul (steel 

case) ” 9 hrs. 
$202 Remove and install one transmission assembly (steel case) 6 hrs. 
3203 Tighten transmission assembly 1 hr. 
3204 Install pressed steel motor and transmission support, on cars with 


110 in. wheelbase before car No. 108644 ll hrs. 























3205 Install pressed steel support on’ cars with 114 in. wheelbase after 

ear No. 95489 8 hrs. 
3206 Remove and install one transmission cover and control assembly 

for overhaul 3142 hrs. 
3207 Remove and install one transmission cover and control assembly..... 11% hrs. 
3208 Remove and install one transmission case cover 342 hrs. 
32098 Remove and install one transmission hand hole cover—(upper)...... % hr. 
3210 Remove and install one transmission hand hole cover—(lower)...... 2 hr. 
3211 Drain transmission, wash out and refill with lubricant 144 hrs. 
3212 Remove and install one gear shift lever % hr. 
3213 Remove and install one transmission low and reverse shift fork... 3 hra. 
3214 Remove and install one transmission second speed shift fork... 3 hrs. 


(To be continued in next week’s issue of Moror AGE) 








the Chevrolet, Dodge and Overland. If 
so, will you kindly send us copies. 

If you have not as yet published the 
rates on these cars, will you kindly ad- 
vise us about when they will be shown 
so that we may be on the lookout for 
them?—Dewees F. Kirchner. 

The Flat Rate Forum has published 
some flat rate operations on the cars you 
mention and the dates of these are as 
follows: 

February 26, 1925—Operations on 
Dodge Brothers fenders. 

March 12, 1925—Operations on Over- 
land connecting rods and pistons. 

April 7, 1925—Operations on Chevro- 
let engine (overhaul). 

May 21, 1925—Operations on Dodge 
Brothers front axle. 

June 18, 1925—Operations on Chevro- 
let timing gears and oiling system. 

July 23, 19%5—Operations on Chevrolet 
bearings and connecting rods. 

If you do not already know it we should 
like to call your attention to Motor Age’s 
Flat Rate Manual published in the April 
30, 1925 issue. This manual contains 
prices for some 277 operations on not 
only the cars you ask about, but practi- 
cally all the present makes of American 
built automobiles. The manual is sold 
separately for 50 cents. 


—————— 
cence 





Readers are invited to make use of this 
page in the discussion of Flat Rate. The 
department is offered as an open forum. 
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THE MARKET’S NEW OFFERINGS 


Accessories—Equipment—Supplies 


Losee Best Ever Rim Tool 


IRES can be easily and quickly re- 

moved or replaced by use of the Lo- 
see Best Ever Rim Tool, according to 
the Losee Motor Products Company, He- 
pron, Ill., makers of this and other auto- 
motive appliances. The Losee rim tool 
operates easily, is self locking and folds. 
It is recommended for all balloon or 
standard tire rims. In operation its hooks 
catch the rim firmly while a lever does 
the work of expanding or contracting. 
The product is designed compactly so it 
can be carried conveniently in the car 
and it weights seven pounds. Price $5. 
Among this company’s other products are 
its Triple Lever Clutch Control for 
Chevrolets priced at $3. the Losee Dash 
Control Cut-Out for Chevrolets, priced at 
$6.50, Losee Hot Spot for Chevrolets 
priced at $6, Losee New Improved Heater 
for Chevrolets priced at $10. Losee Muf- 
fler Silencer for Chevrolets priced at 
$1.50 and the Losee Standard Cut-Out for 
All Cars, priced from $3 to $5.50 for cut- 
out only and from $4.25 to $6.75 with 
dash control. 








és 


Lecce Best Eow Rim Teel 


Bumpers and Fender Guards 

RENNAN-TAYLOR Corporation, 24th 

street and M. C. R. R., Detroit, of- 
fers the trade an accessory called the 
Taylor De Luxe Bumper and also Fender 
Guards of harmonious design. These de- 
vices are recommended by the makers for 
their serviceability and capacity to add 
to the beauty of the car. The bumper 
is of steel tubing, light and resilient, and 
finished with baked enamel which is 
coated with lacquer and baked again. Its 
ends are silvery flares bending toward 
the car and made of a non-corrosive 
metal. Bumpers for Hudson, Nash, Stu- 
debaker, Buick, Packard etc., are priced 
$28.50 f. o. b. Detroit. Fender guards are 
Priced at $28.50 per pair. Essex bumpers 
are priced at $22. 





So-Lo Jack 


(Cut shown above) 

HANDY jack for the motorist which 

will lower to a fall of 3%4 in. and rise 
to a height of 15% in. is found in a device 
being produced by the So-Lo Jack Com- 
pany, Attleboro, Mass. This is the So-Lo 
Jack. Its big advantage is said to be in 
its low fall which makes it very practi- 
cal especially when a flat balloon tire 
needs attention. At the same time the 
jack can be elevated to a height suffi- 
cient for an ordinary job on the road or 
in the garage. Ruggedly made and of 
exceptional lifting strength the jack is 
unusually light. The base is broad and 
long to retard sinking into soft ground. 
The jack packs compactly into the tool 
compartment of the car. 





Keeping Tab on the 
Fat Pocketbook 


Automotive merchants who count 
considerably on the farmer’s pat- 
ronage are watching this source 
of prospective business with inter- 
est. As crops are converted into 
cash the farmer will become a larg- 
er buyer. All competitive sellers 
know that well and all are on their 
toes to be first on the ground as 
soon as the crop money is about 
to be released. 


One wide-awake automotive deal- 
er, not wanting to be left behind 
in this race, keeps close tab on the 
farm selling in his community. He 
gets leads from elevators, stock 
pens and railroad sources. He 
knows that when the farmer sells 
he will have money and the farmer 
is promptly sent a letter reminding 
him to supply his automotive needs. 
Getting after the prospective buyer 
when he is supplied with funds is 
all-important. Don’t overlook the 
farmer when crops are moving. 











New Stover Safety Signal 


—_—_ recent development in the 
stop signal field is appearance on 
the market of the new Stover Safety Sig- 
nal, manufactured by the Stover Signal 
Engineering Company, of Racine, Wis. 
The new Stover design marks a number 
of improvements over the earlier signal. 
Its deprrtures include a new fluted lens, 
bayone. joint method of attaching the 
lens rim and a universal bracket. The 
new fluted lens while giving an intense 
flare adds further attractiveness to the 
attachment. The bayonet joint method of 
attaching the lens rim te the lamy ie 
pointed out by the makers as a decided 
improvement, there being no rattling or 
working loose by this plan. At the same 
time the lens is easily removed for clean- 
ing or replacing the bulb. The standard 
“Stop” lens is furnished with this new 
Stover product. This is interchangeable 
with special lens bearing “Ford” and 
“Chevrolet” names. List price $2. 
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Safety 
Signal 


Clifton’s Ford Upholstery 
HIS product is put out by the Clif- 
ton Mfg. Co., Waco, Texas. It is in- 
tended to replace worn out and ragged 
upholstery for Ford cars, and is well 
padded and tufted with metal clinch but- 
buttons. 











List price of 
frontback touring 
$5.50, weight 814 
lbs., rearback 
touring $6.10, 
weight 7% Ibs., 








Brennan-Taylor Bumper 


roadster $5.50, 814 
lbs. 
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Reseating and Guide 
Strateway Jig 


With the use of the Strateway Jig and 
the different cutters a good job of re- 
conditioning the valve seats may be done 
and the valve seats will be concentric 
with the valve stem guides it is said. 
This result obained is due to the fact that 
the Jig remains bolted to the cylinder 
block during the entire operation and the 
reamer and the re-seating cutter is 
guided through the jig with a drag fit. 
If a true valve is placed in a seat made 
the Strateway way a perfect, gasoline 
tight joint is obtained which removes 
the necessity of grind with compound, 
is the claim. It is made by the Hill En- 
engineering Co., River Falls, Wis. 


= 





Valve Reaming 


Armstrong Stilson Pipe Wrench 


Several features, said to appeal to me- 
chanics are incorporated in the Arm- 
strong Stilson all steel pipe wrench. For 
one thing it is frameless. That is, the 
nut housing has been entirely removed 
and the patented ball and socket nut af- 
fords increased flexibility and greater 
strength, especially under heavy side 











Cut-Away View of the Armstrong-Stil- 
son Wrench, Showing How the 
Drop-Forged Supporting Lugs 
Fit into the Recessed Nut 


strain. The side pull strain is taken up 
by two solid forged steel lugs, reinforced 
by the recessed nut. The adjusting nut 
cannot fall out and since the handle does 
not act inside of a frame it is therefore 
not restricted in size, but so designed to 
be strongest at the greatest point of 
strain. There is no projecting part below 
the line of the handle. A novel spring 
action insures proper gripping position to 
the movable pawl and imparts just suffi- 
cient tension, it is stated, to prevent it 
getting out of adjustment. The wrench 
varies in length from 8 to 48 in. and 
the prices range from $2.25 to $20.00. 
The wrench is made by the Armstrong 
Bros. Tool Co., 317 N. Francisco Avenue, 
Chicago, Il. 


Hobart One-Day Battery Charging Outfit 


The most compact and lowest priced 
constant potential one day battery 
charging outfit on the market, it is 
claimed, is now being put out by Hobart 
Brothers, of Troy, Ohio. Rated at a 
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Left, Strateway jig for reseating valves; right, jig for reaming guides 


capacity of 1 to 6 batteries, 50-60 ampere 
output, it makes a good installation for 
the small shop that never before fea- 
tured battery work, or wants to make 
the maximum profits on a small battery 
business. More than 10,000 shops today 
are furnishing one-day charging service, 
so with the announcement of this smaller 
sized, lower priced outfit, one-day bat- 
tery charging becomes available to many 
of the shops who before thought that 
it was too expensive. 

The outfit is furnished complete with 
bus bars, battery bench, connecting 
cables for the charging of new batteries 
radio and sulphated batteries, and is 
priced at $25 cash and ten monthly pay- 
ments of $17 each which the makers 
claim will be more than paid out of the 
increased earnings. 














HB 50-60 Ampere 
One Day Battery Charger 
mm One to Six 
m:.y.Nwen ae 
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Hobart One-Day Battery Charging Outfit 
for small shop 


Klein Kwick Lifts 
(Cut shown below) 
Klein Kwick Lifts as the name sug- 


gests are devices for elevating cars while 
they are being worked upon in the shop. 
They come in pairs and do away with 
jacks, wood blocks, etc. The mechanic 
can place tools, bolts and similar parts 
in special base pans. The lifts are made 
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of pressed steel riveted and welded. A 
wood base is used for mounting them 
and this base prevents slipping when a 
car is being driven upon them. They 
weigh 40 lbs. each and can handle 6 in. 
balloon tires. The price is $17 per pair. 
They are made by The Klein Structural 
Steel Co., Bellevue, Ohio. 
Add to Sales Staff 

M. A. Weidmayer, formerly Black & 
Decker’s branch manager at the Detroit 
office is now associated with The United 
States Electrical Tool Co., in charge of 
the Philadelphia office. C. H. Scaffe, for- 
merly connected with the St. Louis office 
of Black & Decker, is now associated 
with The United States Electrical Tool 
Company as special representative ope- 
rating from the general office at Cincin- 
nati, Ohio. 
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\EDITORIAL 


How Can You Tell? 


|’: the Clearing House Section of this issue is a letter 


from a dealer who has been defrauded by a salesman 


selling him three bottles of acid for $37.50, said acid being 
capable theoretically of nickel plating various articles. The 


stuff is a fake and the salesman a faker. 

The crook may or may not be apprehended, but the 
protection from such deceptive tactics lies not in this direc- 
tion. The product for which such wonderful things were 
claimed was not a well known or advertised product. This 
should have made the buyer suspicious. 

Legitimate concerns are anxious to get really reliable 
articles to sell. They distribute them through known 
channels ‘and advertise in the best mediums. The protec- 


tion of automotive dealers lies in awakening to this fact 
for the charlatan can not get a reputable publication to 


accept his copy, his only chance is the unscrupulous 
salesman. 

Better and quicker methods of nickel plating may be 
developed from time to time. The same applies to bat- 
tery charging and other technical processes. But when 
these developments come, they will be described in the 
automotive publications as well as being advertised. 





Watch Your Collections 


‘THE story of more than one business failure is written 

| in the words “accounts uncollectable.” How often 
at the post-mortem do we hear the words, “If we could 
only have collected outstanding accounts we would have 
been all right.” 

This is not an indictment of the method of doing busi- 
ness on credit. Credit is necessary to modern business, and 
wise credit is really an economy in our commercial struc- 
ture. But far too often the credit system is abused and 
the abuse is not always the fault of the customers to 
whom credit is extended. 

A necessary auxiliary to any credit system is an efficient 
collection system. There are two kinds of credit buyers. 
One is the person of full financial responsibility who pre- 
fers to settle all accounts by check once a month rather 


than be bothered with many small cash or check payments 
as purchases are made from time to time. The other is 


the person who is not able at the time to pay for what he 
wants but hopes that by the first of the month, or some- 
time, he will be able to pay. 

A large department store clearly distinguishes between 
these two types of credit seekers in the neat signs displayed 
in various parts of the store and reading somewhat like 
this : 

‘Persons who are able to pay for what they want 
and who make more money than they spend are 
invited to open charge accounts with this store.” 

In those few words is the lesson of this editorial. The 
good merchant probably will find it advisable to carry 


zx 


charge accounts, but he should use fine discrimination in 
determining those to whom credit shall be extended. Those 
who make more money than they spend are good credit 
risks provided the creditor enforces payment on the date 
due. Even those who are most able to pay are not likely 
to do so unless a statement is promptly and properly ren- 
dered, and in some cases it is necessary that urgent repre- 
sentations be made to enforce payment. Extension of 
credit beyond the due date only weakens the case of the 
collection department. The older a bill is the more re- 
luctant the debtor is to pay it, no matter how well able 
to do so. 


The fault of the merchant who carries charge accounts 
often lies in dilatory methods he uses in collection. Every 


time he hesitates to ask for prompt payment of accounts 
due he is endangering his business. The merchant should 


keep in mind that credit is extended with the intention that 
payment shall be made at a definite time in the future. 


There should be no hesitation in letting the debtor know 
when that time comes and in insisting upon prompt pay- 
ment. In fact, when “uncollectable accounts” drive a 
business into bankruptcy it is more often due to the failure 
of the merchant to demand and insist upon prompt pay- 


ment of bills rather than to poor judgment in the extension 
of credit. 


Past due accounts on the books are of no value until 
turned into cash. 





That Farmer Factor 
. let us go back to the business outlook as 


seen by economists early in the summer. In their 
general observations was a popular line running some- 
thing like this: 
“We may look for a healthy last half year providing 
the farmer fares reasonably well.” 


Autumn is approaching and the hour finds the farmer 
in a good position. Recent rains over the corn belt 
have materially improved corn prospects. Grain prices 
promise to be good. Wheat price prospects look so 
good to farmers there is a tendency among them to 
hold their supplies for yet higher quotations. 


In view of this holding tendency the release of much 
wheat money into general business channels may be 
somewhat delayed, but it will be turned loose sooner 
or later and in larger volume if the holders figure the 
situation correctly. 

At any rate there is no reason now not to look for- 
ward confidently to a good last half year. The farmer, 
who was pointed to as the keystone of the situation, 
is “sitting pretty.” And there are indications that he 
is beginning to spend the proceeds of this year’s har- 
vest. This year’s prosperity is substantially made. The 
final hurdle has been cleared and we are going down 
the stretch. 
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Production Starts on Downward Swing 





Sales Continue to Be Ahead 
Of Same Period Last Year 


Output in Many Factories Still at 
Peak on Account of Orders 
Held Over From Summer 


DETROIT, Sept. 1.—Despite the full 
capacity or nearly full capacity output 
of many of the automobile plants in the 
Greater Detroit area, the production 
trend during the latter parts of August 
was downward. This is in the face of 
recently announced increase production 
by at least one company in this dis- 
trict. 


This trend, according to an executive 
of one of the larger companies, and one 
that has been having phenomenal sales, 
means simply that the sales have been 
harder to get. The increased produc- 
tion does not, in his opinion, reflect the 
same continued rate of sales that has 
been prevalent for the past three months 
but an attempt to catch up with the un- 
filled orders. 


If figures of sales and of production 
along with the titling of new cars can 
be taken as a criterion, then the auto- 
motive industry is selling only slightly 
more cars than for the same time last 
year. Michigan, generally regarded as a 
good criterion of the surrounding terri- 
tory, does not show any appreciable in- 
crease over the same period for 1924. 


This statement will be disputed by 
manufacturers who are contending that 
their sales are better now than for some 
time. But their contention is not sup- 
ported by figures which are the best cri- 
terion of conditions. 


This much is certain: that while pro- 
duction of certain makes might have been 
increased and while more persons are 
driving automobiles at this time than last 
year, yet the fact that sales are not so 
numerous means that production will go 
downward from now until next spring. 
Some companies have yet to announce 
their new models and this may have 
some bearing on the subject—but as a 
whole the production curve will point 
down. 


There has been little change in the 
used car market, a strong demand still 
being noted for cars that sell between 
$600 and $850. Dealers throughout the 
country reporting in to the factory say 
that the stock of used cars on hand ate 
extremely small at this time. 


Most of the truck companies, it would 
seem, are waiting to see the result of 
the General Motors Corporation and the 
Yellow Cab merger in their field. Once 
the new GMC trucks make their appear- 
ance the conditions in this field should 
return to normal. Ford trucks still monop- 
Olize the sales, over two-thirds of the 





total number of new trucks titled in 
Michigan during July being Fords. 


Production for August will be lower 
than July. This is based on reports that 
the Ford Highland Park plant and the 
different Ford plants throughout the 
country have not been going at full 
speed, due to the new models about to 
be brought out. The increase or the de- 
crease in August production can be at- 
tributed to this situation. 





Moon Announces Changes 


In Series A Model Prices 


ST. LOUIS, Aug. 29.—Moon Motor Car 
Company has announced price changes 
effective September 1 which call for re- 
duction on all Moon Series A models ex- 
ceept the Roadster, of from $50 to $200. 
The price of the roadster remains the 
same, $1395 as does the price of the 
chassis, $995. 


The new prices are: 





New Old Re- 

duc- 

Model Price Price tion 
Touring $1195 $1295 $100 
Coach de Luxe.................- 1395 1495 100 
Roadster (New Design) 1395 13985__........ 
4-Door St’d’d Sedan ........ 1545 1595 50 
Cabriolet Roadster ........ 1595 1695 100 
De Luxe Brougham ........ 1495 1695 200 
De Luxe Sedan 1695 1785 90 





Wills Sainte Claire Adds 
Five New “Vogue” Models 


MARYSVILLE, Mich., Aug. 29.—Wills 
Sainte Claire, Inc., has announced the 
additon of a series of De Luxe models to 
its W-6, six cylinder line. The new 
“Vogue” models are similar in body de- 
sign to the De Luxe models on the eight 
cylinder chassis. Prices range from 
$2,735 for the roadster to $3,600 for the 
Limousine. 


Equipment furnished as standard in- 
cludes a full set of five disk wheels, snub- 
bers, automatic windshield wiper, rear 
vision mirror, dash gasoline gage, cigar 
lighter, clock, cowl ventilator and igni- 
tion spare tire and gearset locks on all 
models. In addition the closed models 
are supplied with a sun visor, vanity and 
smoking sets and door locks. A trunk 
rack is also furnished on the five pas- 
senger sedan. 


Following are the prices of the new 
models: 


Four Passenger Roadster $2735 
Five Passenger 4-Door Brougham ..... 3400 
Five Passenger 4-Door Sedan ........ -.... 3400 
Seven Passenger Sedan 

Seven Passenger Limousine 3600 














WILLYS DEALERS MEET 


SAN ANTONIO, Tex., Aug. 29.—Some 
forty Willys-Overland dealers in South- 
west Texas attended a sales meeting here 
this week. R. M. Reland of Toledo, was 
the chief speaker for the occasion. Plans 
for intensified selling campaigns and for 
closer co-operation among dealers in dif- 
ferent towns were laid at the conference. 


Accessory Business Shows 
Big Increase in Southwest 





More Money and New Lines Cause 
Greater Automobile Sales 
Volume as Well 





DALLAS, Tex., Aug. 29.—The acces- 
sory, parts and equipment business in 
the Southwest during August was 40 per 
cent better than for the same month last 
year and 20 per cent better than for the 
preceding month, according to four of 
the largest houses handling those lines. 


The business in all Texas, with excep- 
tion of some 35 counties stricken by 
drouths, and in Oklahoma, Louisiana, 
Arkansas, Arizona and New Mexico has 
been more than the dealers anticipated 
and the prospects for bumper trade dur- 
ing the fall and winter are excellent, the 
big houses reported. 


The revival of the trade seemed to in- 
clude all lines jobbers reported. Re- 
tailers were inclined to carry heavier 
stocks and in many cases were wiring 
in orders. ‘The jobbers were strengthen- 
ing sales forces with a view of doing the 
heaviest business in their history. 


Fairly good grain crops at high prices, 
good cotton crops at better figures than 
last year, fair vegetable, fruit, berry, to- 
mato and melon crops at stiff prices, 
coupled with the fact that some money 
has been left over from last year, are 
reasons assigned for increased trade at 
this season. 


Manufacturing agents reported busi- 
ness brisk and the outlook fine. 


Car distributors have noticed an in- 
crease in business during August when 
compared to last month and one year ago. 
More money, new lines, lower prices and 
intensified selling methods are given as 
reasons for increased trade. The fact that 
distributors are placing more cars means 
the retailers are disposing of them fas- 
ter in all sections of the territory. 


MILLS TEACHES MANAGEMENT 

DETROIT, Aug. 31.—J. E. Mills, serv- 
ice manager of the Detroit branch of the 
Packard Motor Car Co., is conducting 4 
new course in the Michigan State Auto- 
mobile School at Detroit, which empha- 
sizes the business side of automotive 
service shop or garage management. This 
course is intended to help make good 
business men out of students and dealers 
who at the same time are fitting them- 
selves technically for this work. ‘The 
course given by Mr. Mills includes the 
following subjects: location of a garage, 
layout of building and shop, equipment, 
budget, shop management, simple book- 
keeping, banking and financing, meetins 
and handling customers, general business 
methods, advertising, new car sales and 
used car sales. 
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September 3, 1925 


“Miniature” Car Sensation 
Predicted by Continental 


Detroit Manufacturers Expected to 
Introduce Small Automobile 
Shortly After New Year 


DETROIT, Aug. 29.—Motor cars on the 
foreign model, with wheelbases shorter 
than the Ford and capable of giving more 
than 40 miles a gallon of gasoline, will 
be introduced to America by Detroit 
manufacturers soon after the New Year, 
it is predicted by Continental Motors 
Corp. This report coincides with well- 
substantiated rumors to the effect that 
American manufacturers are nearly 
ready to announce models for sale abroad 
that will compete directly with the light 
European makes. 

The Continental company has imported 
a standard “Austin” model, made in Eng- 
land, and contemplates designing engines 
which will go into smaller cars for this 
country. The Austin has been found 
best re-designing for use here, it is 
pointed out. Such cars it is declared, will 
find their use here chiefly for city or 
interurban driving over smooth paved 
roads. They will be two and four pas- 
senger jobs. 

These new cars, says the Continental 
announcement, will be exact miniatures 
of the standard American makes, as the 
English body lines will be changed to 
conform to American models. As_ yet 
there is no intimation as to the price 
range. 


Mack Introduces Shorter 


Bus for Southern States 

NEW YORK, Aug. 29.—Variation in 
laws regulating buses in the Southern 
States has necessitated the production of 
a new bus, which, although similar in 
other respects to the standard Mack par- 
lor car, is narrower by six inches, says 
a statement just issued by the Bus De- 
partment of Mack Trucks, Inc. 

The stumbling block to a nationally 
standard bus body is a restriction in cer- 
tain of the states to an outside width of 
not more than 84 inches. Four of the 12 
Southern States do not have any size re- 
Stricting laws; Virginia and West Vir- 
ginia allow a width of 96 inches; the Dis- 
trict of Columbia, South Carolina and 
Marylnad put the limit at 90 inches; 
North Carolina’s law limits width to 86 
inches and those of Florida and Louis- 
ana width to 84 inches. The outside cap 
of the underslung gas tank must be not 
more than 42 inches from center of 
chassis. 

In order to conform to these laws of 
the last two mentioned states, the Mack 
Parlor car buses destined for this terri- 
tory have been cut down from 90 to 84 
inches. This reduction brought about the 
loss of one entire row of seats, reducing 
the passenger capacity to 21 instead of 
25 persons, otherwise the parlor car re- 
Mains unchanged. The E. J. Thompson 
Co., of Pittsburgh, is building the bodies 
o these buses, known as “Dixie 
Specials.” 
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Ford’s Paper Will 
Take Ads 


WASHINGTON, Aug. 29. 
change in the policy of Henry 
Ford’s publication, the Dearborn 
Independent, was announeed here 
this week at the Washington 
branch of the Ford Motor Company. 
Advertising will be aceepted begin- 
ning with the October 3, 1925, issue 
of the magazine. 

The Dearborn Independent has 
not carried a line of paid advertis- 
ing since it has been the property 
of Mr. Ford and the change in 
policy reflects a growing feeling on 
the part of the public to expect as 
a buying guide a certain amount of 
advertising in magazines of its 
choice. 

The Dearborn Independent, then 
a small country weekly newspaper, 
was acquired by Mr. Ford in 1918. 
All paid advertising was dropped 
and the paper changed to a sixteen- 
page magazine. In May of this 
year, with the installation of new 
presses, the magazine was _in- 
creased to 32 pages of standard 
size. The Dearborn Independent, 
since becoming a Ford property, 
has become one of the most widely 
discussed publications in the world. 
{t is distributed to over 600,000 paid 
subseribers. 


A 














AC CHANGES DESIGNATION 

FLINT, Mich., Aug. 29.—Along with the 
announcement of an improved design 
and assembly method, the AC Spark Plug 
Company of Flint, makes it known that 
henceforth AC plugs will have a single 
letter for the identification of each type, 
so that the car owner will have only a 
single letter to remember and look for 
upon the box. The new designations run 
through the alphabet from A to W, each 
letter identifying a plug which may be 
standard equipment on a number of cars. 


SALES MANAGERS NAMED 


CINCINNATI, Aug. 29.—Three appoint- 
ments of division sales managers of the 
United States Motor Truck Company, 
have been announced by E. T. Herbig, 
general sales manager. L. A. Pound- 
stone, formerly with the Service Motor 
Truck and Autocar Companies, has been 
named eastern division sales manager for 
western New York, western Pennsylvania 
and a part of West Virginia. Bert E. 
Handel, formerly with the Gary Com- 
pany, has been appointed division sales 
manager for Illinois and Indiana. Mr. 
Herbig also announced the appointment 
of C. H. Gierhart, formerly with the 
Gramm-Bernstein Company, as division 
sales manager for a part of West Vir- 
ginia, southern Ohio and eastern Ken- 
tucky territories. 


Columbus August Business 
Shows Great Improvement 





Sales Better Than June or July, Be- 
lieved a Result of Excellent 
Industrial Condition 


COLUMBUS, O., Aug. 29.—A_ decided 
improvement has taken place in the auto- 
mobile industry in Columbus during the 
past month. Sales in August were ahead 
of July with most distributors and agen- 
cies and a majority believe that Septem- 
ber will hold up well. 

Sales in the month of August were 
slightly better than in June and July. 
This is accounted for to a certain extent 
because of the coming out of a number 
of new models. But on the whole the 
main reason is the better general indus- 
trial feeling. Farmers are now coming 
into the market better as they are har- 
vesting good crops and are receiving good 
prices for their products. The best busi- 
ness is done in cars ranging from $800 
to $2,200 although sales of higher priced 
cars are showing up fairly well. 

The used car market is still slow but 
some headway was made during the past 
month in disposing of some of the sur- 
plus. Prices of used cars have been re- 
duced and that has resulted in heavier 
sales. 

The money situation is excellent as 
loans can be made easily. This applies 
to distributors who have accumulated 
some cars during the past month for 
fall distribution. Accessory dealers have 
shared in the better business and 
wholesalers especially report a larger 
volume in August than in either June or 
July. 


Antonsen Tehes | Distribution 
Of Fisher Truck in Chicago 


CHICAGO, Aug. 29.—The A. E. Anton- 
sen Motor Sales, 1134 West Sixty-third 
Street, has installed a truck department 
for the exclusive handling of the Fisher 
Fast Freight. The company also is dis- 
tributor of Case and Gardner passenger 
cars. 

Raymond H. Frame, a member of the 
sales staff for the last three years who 
has made an exhaustive study of the 
new features of the Fisher truck, has 
been made sales manager for the truck 
department. Wilbert R. Tennant has been 
made assistant to President Antonsen. 

Edwin H. Johnson, formerly with the 
service department of the Grand Auto Ga- 
rage of Minneapolis, has accepted full 
charge of the service department. 





WICE MADE SALES MANAGER 

ST. LOUIS, Aug. 29.—Guy W. Oliver, 
president of the Oliver-Cadillac Co., new 
St. Louis Cadillac distributor has an- 
nounced the appointment of Ray Wice as 
sales manager of the company. Wice has 
been in the automobile business for the 
past ten years having previously been 
with the Hudson distributor in Cleveland, 
Ohio and with the Hudson distributor in 
St. Louis. He has been selling Cadillacs 
here for the past five years. 
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Merger of Yellow Cab With 
General Motors Is Ratified 





Operation of Two Concerns as Yel- 


low Truck & Coach Mfg. Co. 
Effective Sept. 2 





NEW YORK, Sept. 2.—Final ratifica- 
tion of the merger of the Yellow Cab 
Manufacturing Co. and the truck divi- 
sion of General Motors Corp. took place 
when Yellow Cab directors authorized 
issuance of 800,000 shares of common 
stock in exchange for 160,000 shares of 
General Motors Truck Corp. stock. 
Operation of the two concerns under the 
name of the Yellow Truck & Coach Man- 
ufacturing Co. became effective yesterday. 


For the first half year Yellow Cab 
Manufacturing Co. reported net profit 
$1,206,716, equivalent after preferred divi- 
dends to $1.97 per share earned on 
600.000 shares $10 par Class B stock, 
compared with $2.96 in the first half of 
1924. 

June quarter net profits were $589,657, 
equal after preferred dividends to 97 
cents a share earned on Class B against 
$1.32 during the same quarter last year. 

For the four months ended April 30 
General Motors Truck Division reported 
net loss $415,100 after charges. Total 
net sales were $4,458,798, net operating 
profit $159,057, miscellaneous income 
$14,851, total income $173,908, deprecia- 
tion $112,778, total deductions $476,230. 





Strom Bearing Co. Bought 
By Marlin-Rockwell Corp. 


CHICAGO, Aug. 31.—Reports that the 
Marlin-Rockwell Corp. had _ purchased 
the plant, property and good will of the 
Strom Ball Bearing Manufacturing Co. 
have been confirmed. The business of 
the latter company will be conducted 
exactly as heretofore, under the direc- 
tion-of the same personnel and depart- 
ment heads. There will be no change in 
policy, and the same lines of bearings 
under the Strom trade name will be 
continued. 

At a special meeting of the Marlin- 
Rockwell Corp., stockholders approved 
an increase in the common stock from 
222,850 to 300,000 shares. The New York 
Curb has ruled that rights might be 
dealt in on a “when issued” basis on and 
after August 20 and that they must be 
settled Sept. 8. 

Directors of the company have offered 
common stockholders of record of August 
28 the right to subscribe to new stock at 
$15 a share in the ratio of 15 per cent 
of their holdings. Subscriptions must be 
payable in full on or before Sept. 14. ’ 

SHOW MANAGERS MEET 

ATLANTIC CITY, Aug. 29.—Members 
of the National Association of Automo- 
bile Show and Association Managers 
held their annual before-shows meeting 
at Atlantic City this month with Presi- 
dent Robert E. Lee, of St. Louis, pre- 
siding. Both in point of attendance and 
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U. S. Denies Rent to 
Employe’s Wife 
WASHINGTON, Aug. 29.—A Govy- 
ernment employe using a Govern- 
ment-owned automobile, cannot 
put it in the garage at home, which 
is in his wife’s name, and expect 
the Government to pay rent to his 

wife for the use of the garage. 

Ray C. Bish, an assistant market- 
ing specialist of the Department of 
Agriculture tried it in Cleveland, 
but he couldn’t get away with the 
plan, owing to the vigilance of the 
General Accounting Office. 

A voucher for $7 to be paid to 
Mary Frances Bish for rent of the 
garage in question was caught up 
by the forees of Controller General 
MeCarl. 

“This office has consistently 
held,” said a decision refusing pay- 
ment, “that reimbursement from 
public funds for the hiring of auto- 
mobiles and renting of garages 
from members of their families or 
from other employes is not author- 
ized.” 











in the practical, constructive nature of 
the program, the meeting was the most 
successful the show managers have ever 
held. John E. Raine, of the Baltimore 
dealers association, was elected a direc- 
tor at this meeting to fill a vacancy on 
the board. Herbert Buckman, of the 
Cleveland dealers association, is vice 
president of the association and A. V. 
Comings, editor of Automobile Trade 
Journal, is secretary. 


NEW RADIO STUDIO 

CHICAGO, Aug. 29.—The Stewart-War- 
ner Speedometer Corp. is building in Chi- 
cago its own radio broadcasting studio, 
one of the most modern and up-to-date 
in the country. Furnishings of the new 
plant include grand piano, a pipe-organ, 
harp and full assortment of orchestral 
instruments. The corporation plans to 
radiocast from this studio a twelve-hour 
program each week, from a 226-meter 
wave length. The call letters are to be 
WBBM. The station is rated in Class B, 
with 1,500 watt capacity. 


ee 


CADILLAC SALES HIGH 


DETROIT, Aug. 29.—Sales of the new 
Cadillac during the first week since its 
introduction are 40 per cent higher than 
during the first week after the introduc- 
tion of V-63 models in 1923, and were 
considerably larger than any preceding 
week in the history of the company. Or- 
ders for future delivery obtained during 
the week were 36 per cent higher than 
any previous week. Ample justification 
for the effort and capital involved in 
creating the new Cadillac line is seen 
in these figures by Lawrence P. Fisher, 
president and general manager of the 
company. 


September 3, 1925 


Details Arranged for Parts 
Association Show at Chicago 





Convention Will Open Nov. 5 and 
Exhibit Will Be in Conjunction 


at Hotel Sherman 





DETROIT, Mich., Aug. 31.—Detailed 
arrangements for the convention and ex- 
hibition to be conducted by the National 
Standard Parts Association at the Hotel 
Sherman in Chicago next November were 
completed at a recent meeting of the 
show committee at N. S. P. A. head- 
quarters here. 


The convention will be held Nov. 5, 6 
and 7 in the Louis XIV room of the 
Sherman and registration will open 
Wednesday, Nov. 4 at 5 p.m. There will 
be an open session Thursday afternoon, 
the first business session Friday morning, 
a divisional meeting Friday afternoon and 
a second business session Saturday morn- 
ing. 

Speakers of national reputation will 
talk to the delegates who attend the ban- 
quet which will be held in the same room 
on Saturday,.Nov. 7 at 7 p. m. Attendance 
at the first session will be open to dele- 
gates, alternates and guests. The re- 
maining sessions will be open to dele- 
gates and alternates only. 


The exhibition of products will be held 
in the new exhibition hall of the Hotel 
Sherman on Nov. 5, 6, 7 and 8 Manu- 
facturer members of the association, non- 
member manufacturers by special invita- 
tion and trade publications will be eli- 
gible to exhibit. The exhibition will be 
open from 9 a. m. to 10 p. m. Thursday 
and Friday, from 9 to 6 p. m. Saturday 
and from 12 noon until 5 p. m. Sunday. 
Floor diagrams, contracts and applica- 
tion blanks were mailed out Aug. 24 and 
25. Floor space is more than 8.000 square 
feet and the facilities splendid for an 
exposition of this type. 


—_—__—__——_ 


Marquette Buys Business 


Of Wood-Imes Mfg. Co. 


ST. PAUL, Minn., Sept. 1.—The Mar- 
quette Manufacturing Company has pur- 
chased for cash the business, assets, pal- 
ents, trade marks and good will of the 
Wood-Imes Manufacturing Company, 
manufacturers of a complete line of 
garage equipment. 


None of the Wood-Imes organization 
will be connected with the Marquette 
company in any way. The Wood-Imes 
line will be made a part of the Marquette 
line, sold by Marquette salesmen. The 
purchase does not change or affect the 
officers and management of the Marquette 
company. 


Both plants will continue to operate, 
the Marquette line to be made at the 
St. Paul plant and the garage equipment 
to be manufactured at the Minneapolis 
plant. The executive offices will be in 
St. Paul and all correspondence relatins 
to either line will be handled throuch the 
Marquette Manufacturing company of 
St. Paul. 
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Dealers of Southeast See Promise in Price Cuts 


Brisk Business Expected 
After Sept. 1 in Most of 
Farm Territory 


CHARLOTTE, N. C., Aug. 29.—The 
wave of price reductions which swept 
over the automobile manufacturing in- 
dustry early in August has served to 
arouse the dealers in the Southeast to a 
new enthusiasm at a time when condi- 
tions were tending to cause some dis- 
couragement. This is indicated by obser- 
vations made by a correspondent of 
Motor AcE in the course of a tour in- 
cluding numerous important cities and 
small towns of North Carolina, South 
Carolina and Georgia. 

Of the three states mentioned, condi- 
tions in North Carolina are generally 
much more favorable, so far as the auto- 
motive trade is concerned. Sections of 
South Carolina and Georgia are facing 
the probability of severe losses by the 
farmers, as a result of an almost un- 
precedented drought, and this unfavor- 
able condition in which the agricultural 
industry of those sections has been 
placed is expected to influence sharp 
curtailment in the buying of automobiles 
this fall. 

In some cities in those hard hit areas, 
bankers and business men generally are 
rather gloomy in their predictions rela- 
tive to the business activity of the fall 
and winter months. 


(.00d Business Expected 


The Coastal Plain of South Carolina 
and Georgia, in a general way, reasonably 
can expect brisk business after the 
middle of September. The tobacco and 
cotton crops of those regions escaped 
the drought and large yields are antici- 
pated. Excellent prices are being ob- 
tained for the tobacco crops of those 
States, and harvesting now is. well 
advanced. In North Georgia and 
Piedmont South Carolina, many of the 
farmers are facing distressing conditions 
after two months or more of unbroken 
drought. 

North Carolina’s only important source 
of business disturbance is the textile in- 
dustry, which employs many thousands 
of operatives and for which no sign of 
early relief from the long-standing un- 
favorable economic condition is seen. 
The Piedmont section of South Carolina, 
an important cotton milling section, like- 
Wise is affected unfavorably. Elsewhere 
than in the Piedmont section of this state, 
conditions as a whole are generally fa- 
vorable. The peach crop was of unpre- 
cedented proportions. The tremendous 
annual tobacco yield of this state will 
closely approach the record this year, 
and prices at the opening of the selling 
season are regarded as satisfactory and 
approximately the same as last year, with 
a definite tendency to increase. All in- 


dustry, other than the very important 
textile industry, in this state appears to 
be on a sound financial basis. 

In the face of these mixed conditions, 
however, the sale of new automobiles 
continues generally at a pace regarded 
as brisk for the season. While prospects 
faced by the automobile distributors and 
dealers are not good in some sections, for 
reasons explained above, the _ sales- 
managers appear to be giving much less 
time to pessimistic comment and are 
preparing for intensive sales efforts to 
be undertaken early in September. The 
realization is general throughout these 
three states that “this is a fall for hard 
work.” Over in Florida, however, the 
orgy of dealing in real estate is con- 
tinuing and gaining in volume, with evi- 
dences of unprecedented prosperity 
everywhere, and in Alabama the outlook 
is relatively encouraging, as this state 
slowly makes advances back toward the 
position it occupied when the boll weevil 
almost disrupted its agricultural industry 
several years ago. 


Service Big Aid 

Never before in the history of the 
Southeast has the importance of auto- 
mobile service been so frequently empha- 
sized as it has in the course of this sum- 
mer. An unprecedented number of auto- 
mobile tourists has traveled through 
these states, over roads which repre- 
sented almost all degrees of goodness 
and badness. 


Service department managers of nu- 
merous automobile dealers frequently 
expressed the opinion that the rapidly 
increasing interest in touring will have 
the effect of exerting a tremendous in- 
fluence favorable to the lines of motor 
cars which are well represented by 
dealer service stations on the more im- 
portant routes. 


——__—_—_—— 


General Motors to Buy 
British Austin Company 


NEW YORK, Sept. 1.—Directors of 
Austin Motors, Ltd., British automobile 
manufacturers, have accepted, subject to 
the approval of their stockholders, a 
proposition for the sale of a controlling 
interest in that corporation to the Gen- 
eral Motors Corp., Alfred P. Sloan, Jr., 
president of the latter, has announced. 


Memphis Olds Branch Is 
Host to Southern Dealers 


MEMPHIS, Aug. 29.—Dealers covering 
the Memphis section under the Memphis 
branch of the Olds Motor Works were 
guests of the branch recently and put in 
a day replete with interest, business and 
pleasure. The new line of Oldsmobile 


plained. The evening was topped with a 
banquet at Hotel Claridge. 


H. H. Hoffman of the sales department 
of the factory in Lansing made a talk 
praising the Memphis branch and its 
manager, George L. Evans. Mr. Evans 
acted as toast master. 


Responses were made by Charles Gra- 
ham, Meridian, Mass., S. M. Pratt and J. 
T. Henry, El Dorado, Ark., W. C. 
Brackett, Jackson, Miss. and Captain Ma- 
loney, of Little Rock, all dealers. 


C. C. Dietrich, assistant manager of 
the Memphis branch of the General 
Motors Corporation, explained the system 
followed by his company and called at- 
tention to the esteem in which the Olds 
organization is held. He alluded to the 
reduction in financing rate. J. G. Jami- 
son, formerly factory representative of 
Memphis but now of Nashville, also 
spoke. , 

Dealers present in addition to the 
speakers included: A. §S. Green, West 
Point, Miss.; F. G. McCrary, Parkin, 
Ark.; Mr. Tucker, Warren, Ark.; C. M. 
Turner, J. V. Carr and M. E. Turner, 
Jonesboro, Ark; Mr. Herrin and W. D. 
Ritchie, Shreveport, La.; Marvin Woods 
and Mr. Collins, Martin, La.; Ray 
Strawn, Doyle Bell, Pine Bluff, Ark.; Mr. 
Moore, Arkadelphia, Ark.; B. F. Gray and 
Judge Brogdon, of Blytheville, Ark.; Joe 
Coleman, Hope, Ark.; G. H. Threvathan, 
Gleason, Tenn. 


GLOBE BUYS 2 CONCERNS 


HAMILTON, Ont., Aug. 29.—Globe 
Manufacturing Company has taken over 
two bankrupt concerns, the Beaver 
Truck Company of this city, and the 
Monarch Tractor Co., Brantford, Ont. 
The combined inventory of the plants ap- 
proximates half a million dollars. Work 
in both plants will be continued, but on 
different lines. In the Beaver plant a 
new truck, known as the Globe truck 
model 43 will be assembled. All parts 
will be purchased and no manufacturing 
will be done. In the Brantford plant, 
where tractors have been made, automo- 
bile radiators will be manufactured. The 
company has Canadian rights for two 
types of radiators, one of them now being 
used in one of the largest automobile 
plants in the United States. 


DURANT OUTPUT STEADY 


LANSING, Mich., Aug. 29.—Production 
schedule at the Durant Motor Plant is 
giving no indication of a slow-down dur- 
ing the next few weeks, officials said 
today. Passenger cars are being sent out 
at a daily production rate of 225 to 250 
and the company reports that this 
schedule has been maintained almost 
since it was established last spring. 
Orders continue to come in as fast as 
the cars are shipped, denoting consump- 
tion demand above the average for this 


cars was seen and price features ex- time of the year. 
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Northern California Sales 
Show Gain Over Year Age 


Dealers Increase Forces to Care for 
Greater Volume Coming 
Late in August 


SAN FRANCISCO, Aug. 29.—Sales of 
passenger cars through central and nor- 
thern California for August, 1925, showed 
an increase of approximately 24 per cent 
over those of the same month last year, 
while truck sales showed some increase, 
the exact percentage of which had not 
been determined at the end of the month. 


Reductions in prices of new cars were 
largely responsible for the increased 
sales, the greater part of the increase 
being after August 15. These price re- 
ductions greatly lowered sales resistance 
by inducing the prospect to buy a new 
car rather than a used or rebuilt one. 
First payments on a number of new Cars, 
particularly those selling below $1,500, 
have been reduced materially, and the 
California banks are showing a more 
friendly attitude toward automobile paper 
than they did a year ago. A fruit crop, 
short in some varieties, is bringing high 
prices into the state, and re-organization 
of two of the largest co-operative fruit- 
marketing agencies so as to _ obtain 
quicker cash returns for the farmer, also 
contributed in cutting down sales-resist- 
ance. 


Dealers in general throughout central 
and northern California increased their 
sales forces in August and enlarged ad- 
vertising space, particularly in the news- 
papers in towns of 2,000 inhabitants or 
less. Sales in these towns and in the 
country increased by a larger percentage 
over those of August, 1924, in the same 
territory, than did sales in the communi- 
ties of larger size. 


Truck sales were stimulated materially 
by the movement of fruit crops, and by 
extensive sales of small farms and or- 
chards northward and eastward from San 
Francisco bay. Sales of trucks in the 
cities were about on a par with those of 
a month ago. As has been intimated 
above, sales of used cars slowed down 
considerably, due to reductions in the 
prices of new cars up to $1,500. 


JAMES GOODALL DIES 


PITTSBURGH, Aug. 29.—James Good- 
all of the Goodall-Walton Company of 
Waynesburg, Buick distributors in that 
territory, was killed in an automobile ac- 
cident August 13. Mr. Goodall has been 
connected with the automobile industry 
for a number of years, having been with 
the Goodyear Tire & Rubber Company 
before becoming the Buick distributor 
at Waynesburg. 


—_—_——_ -_— 


MEMPHIS HAS DIANA BRANCH 
MEMPHIS, Aug. 29.—Official announce- 
ment is made of the establishment of 
the Diana Motor Company, a factory 
branch for Diana and Moon motor cars, 
to serve the Memphis territory. The 
company is located at 754-60 Union ave- 
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nue with L. A. Phillips in charge. He 
comes from St. Louis, home city of the 
company which manufactures the two 
cars. The development of this car in 
surrounding territory as well as retail 
and service features in Memphis will be 
the aim of the new branch. 





OAKLAND BRANCH MOVES 


INDIANAPOLIS, Aug. 29.—The Oak- 
land Motor Company, which has main- 
tained a wholesale and retail branch here 
for more than a year with headquarters 
in the Steinhart Building, has announced 
an important change in the affairs of the 
branch. E. J. Barlow, branch manager, 
will establish branch wholesale head- 
quarters in the Merchants Bank office 
building, and has announced the appoint- 
ment of Miller & Robinson as direct In- 
dianapolis dealers and distributor for 
nine adjacent counties. The Miller & 
Robinson Company will occupy the of- 
fices, service and show rooms where the 
Oakland has been located for several 
years. Four associate dealers of the city 
will work with the new distributing com- 
pany in handing the retail affairs of the 
county. 


CALIFORNIA TITLES LEAD 


SAN FRANCISCO, Aug. 29.—California 
now leads the world in motor vehicle 
registration in proportion to population, 
according to Will H. Marsh, chief of the 
state division of motor vehicles. There 
is a machine for every 2.9 persons in 
California, Marsh reports. Total regis- 
tration at the middle of August is 1,350,- 
517, and will reach 1,500,000 before the 
end of the year. This is far in excess of 
the 1924 registration, and, with 4,000,000 
inhabitants, or somewhat more, the per 
capita registration is not hard to find. 
California is now second in total regis- 
tration, exceeded only by New York. If 
every Californian went for a ride on the 
same day, there would be room for three 
persons in every car, and, figuring the 
average passenger capacity at four, there 
still would be car-space to carry the 
total population of Nevada, Oregon, Idaho 
and Arizona—approximately 1,500,000 
persons. 


HATCH IS PROMOTED 


SEATTLE, Aug. 29.—Mason O. Hatch, 
manager of the Spokane Branch of the 
Eldridge Buick Co., for several years, has 
been promoted to a sales executive po- 
sition covering the entire Eldridge or- 
ganization, with headquarters in the 
home office at Seattle. He has been suc- 
ceeded as manager of the Spokane 
branch by M. O. Anderson, a long time 
employee of the company in Spokane. 





MOON EXPANDS PLANT 


STS. LOUIS, Aug. 29.—Moon Motor 
Car Co. has occupied the plant at Doug- 
lass street and Terminal Railroad tracks 
formerly used by the Broderick and Bas- 
com Rope Company, to increase its ship- 
ping facilities. The new plant is occupied 
by the manufacturing and shipping divi- 
sions of the company. A shipping dock 
400 ft. long enables the company to load 
100 cars additional daily. 
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Schedules Call for Unusual 


Tire Production in Akron 





If Output Is Up to Plans It Will Ex- 
ceed That of Post-war Boom 
Six Years Ago 





AKRON, O., Aug. 29.—Tire produc- 
tion tickets in effect at the Akron rub- 
ber plants call for greater daily produc- 
tion than was noted in the post war 
boom period six years ago. Goodyear 
Tire & Rubber Co. is turning out 36,000 
tires and 46,000 inner tubes a day, be- 
sides more than a million rubber heels 
and soles, and large quantities of me- 
chanical rubber goods. This compares 
with 35,000 tires and 42,000 tubes being 
manufactured a day three months ago, 
and 28,000 tires and 36,000 tubes a year 
ago. 

Approximately 32,000 tires and 40,000 
tubes are being manufactured at the Fire- 
stone Tire & Rubber Co. plant. Produc- 
tion is only slightly higher than it was 
three months ago, but it is about 30 per 
cent greater than last year. The Fire- 
stone Steel Products plant, where auto- 
mobile rims are manufactured, is doing a 
larger business than ever before. 


B. F. Goodrich Co. is maintaining a 
tire production of about 28,000 tires a 
day, and 35,000 inner tubes. Production 
a year ago was around 22,000 tires a day. 
Rubber boot and shoe operations are in- 
creasing rapidly, in preparation for win- 
ter business. 

Miller Rubber Co. is manufacturing 
about 10,000 tires a day, General Tire & 
Rubber Co. better than 5,000, Mason Tire 
& Rubber Co. about 8,000, Seiberling 
Rubber Co. 4,000, India and Mohawk 
about 1,500 each. 

Indications are that third quarter 
operations will almost equal, if not sur- 
pass, in some instances, the prosperous 
second quarter. 

A survey of the situation among the 
larger companies reveals that their fac- 
tories are operating at practically peak 
production, with three shifts of workers 
on a twenty-four hour basis. Vacations 
of employes were curtailed this summer, 
so there would be no interruption of fac- 
tory schedules. 


MACK TO BUILD IN SPRING 


MILWAUKEE, Aug. 29.—Next spring 
will see construction work started on the 
new $150,000 sales and service building 
now being planned by the Mack-Interna- 
tional Motor Truck Corporation organi- 
zation for its Milwaukee branch. The new 
building will be located at North avenue 
and Newhall street. The Milwaukee 
branch construction activity reflects 4a 
general condition throughout the country 
according to Rodney Hallam, manager of 
the local branch, who pointed to the new 
Chicago branch and plans for a proposed 
million dollar branch at Los Angeles as 
further prooofs of Mack-International 
building activity. Business at the Mil- 
waukee branch is 100 per cent greater 
than in August 1924 and prospects for 
further increases this fall are excellent. 
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August Sales in Chicago 
About on Par With June 


New Models and Price Reductions 
Cause Stimulus—Every Firm 


Sees 1925 Record 


CHICAGO, August 29.—August automo- 
bile sales in Chicago are about on a par 
with June. A few distributors report the 
volume slightly below June but these, 
for the most part, are the distributors 
of cars which are not sold under the 
yearly model system. 

All distributors and dealers whose 
companies brought forth, or are now an- 
nouncing the new 1926 models, are doing 
a much better business than in any other 
month this summer. One distributor of 
a popular-priced automobile declares that 
August will show a 240 per cent increase 
over June, which was the big month with 
the majority of dealers. 

There is no doubt that the price re- 
ductions and the new models have greatly 
stimulated business. Every firm is opti- 
mistic and certain that 1925 will set a 
new volume record in the automotive in- 
dustry. All report that their sales to 
the first of September have been much 
greater than during the entire year of 
1924. 

Used cars are selling very well in Chi- 
cago. The market is described as fair 
by only one distributor in the Chicago 
district. The others range from good to 
excellent. 

Time payments are being well met, and 
many companies notice a tendency on 
the part of many buyers to pay cash, 
rather than spread their investment over 
a term of months. 


New Organization Takes 
Over Gillette Rubber Co. 


MILWAUKEE, Aug. 29.—Complete set- 
tlement of the affairs of the Gillette Rub- 
ber Co. of Eau Claire, Wis., and the 
taking over of the concern by a new 
Organization has been announced. Of- 
ficers of the new company are F. C. Her- 
mann, president; W. R. Hutchins, vice 
president; R. B. Gillette, vice president; 
and I. B. Gilruth, secretary. The officers 
and S. G. Moon, William Kootz and John 
Rossi comprise the board of directors. 

Negotiations for purchase of the old 
company began in April, 1924, but were 
not completed until August when the new 
company took over the plant from F. C. 
Hermann, who was appointed receiver at 
the time when the company became in- 
volved financially. 

MOTO-METERS IN AUSTRALIA 

NEW YORK, Aug. 29.—The Moto-Meter 
Company, Inc., of Long Island City, has 
sranted a license to Nolan-Smith, Ltd., 
of Australia, to manufacture Moto-Meters 
in Australia under the patents owned by 
the American company. This development 
in the facilities for making and distribu- 
ling this widely used automotive device 
is the result of the greatly increased sales 
of Moto-Meters in the Australian selling 
territory during the past few years. 
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Flat Rate Service Is 


Latest 


ZANESVILLE, 0., Aug. 29.—A 
new system of sales and service 
representation for automobile man- 
ufacturers has been inaugurated by 
the Automotive Brokerage Co. of 
America, with headquarters here, 
of which Edward B. Roemer is the 
head. Through this company it is 
proposed to establish direct repre- 
sentation in cities of 50,000 popu- 
lation and over for manfacturers 
and provide a continuity of sales 
and service representation regard- 
less of changes in dealerships. 
Service on the cars represented will 
be given under a trademarked sys- 
tem known as Token Service. This 
will be operated on a flat rate basis. 
The Roemer & Co. Division of the 
Automotive Brokerage Co. has been 
organized at Zanesville to operate 
the first unit of the new system. 











DORIAN WITH MUSIC MASTER 

PHILADELPHIA, Aug. 29.— Frank 
Dorian, formerly in charge of the Pitts- 
burgh office of the Music Master Corpo- 
ration, manufacturers of radio and sup- 
plies, has been appointed assistant to 
President Walter L. Eckhardt. Mr. Do- 
rian joined the corporation early in 
1923, after spending more than 20 years 
in the talking machine industry. He came 
in contact with President Eckhardt while 
associated with the Columbia Phono- 
graph Company. 


LOW-PRICED AIRPLANE 


DENVER, Aug. 29.—A light airplane 
priced at $2,475 on Denver field is being 
offered by the Alexander Aircraft Co. of 
Denver. This airplane is equipped with 
an OX-5 Curtiss engine. It is rated at 
90 h. p. with a maximum speed of 90 m. 
p. h. and a landing speed of 31 m. p. h. 





MACMARTIN LEAVES BOSCH 

SPRINGFIELD, Mass., Aug. 29.—J. A. 
MacMartin has resigned from the post 
of secretary of the American Bosch Mag- 
neto Corp., and R. W. Washburn, for- 
merly of Ernst & Ernst, certified public 
accountants, of Boston, with title of as- 
sistant secretary has been appointed to 
take over his duties. Reports of an ex- 
tensive shakeup in the executive organi- 
zation are denied by Morris Metcalf, 
treasurer. 


MICHIGAN TITLES RAISE 


DETROIT, Aug. 29.—The number of 
new cars titled in Michigan during the 
month of July totaled 20,046,873 more 
than for July of a year ago. Wayne 
county, with the largest number, titled 
7,817 as compared to 5,889 for July 1924. 
The total up to August 1 was 122,124. Of 
the passenger cars titled, approximately 
14,001 were cars listed at prices ranging 
from $1,000 downward; 2,821 at prices 
ranging from $1,000 to $1,500 and 3,184 at 
prices ranging from $1,500 upwards. 
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Los Angeles to Hold Radio 


Congress Just Before Show 


Exposition to Be Held in Am- 
bassador Auditorium Begin- 
ning Sept. 5 


LOS ANGELES, Aug. 29.—Radio deal- 
ers from all parts of the Southwest have 
been invited to attend a special pre-view 
and general “radio congress” to be held 
in Los Angeles just prior to the open- 
ing September 5 of the Third Annual 
National Radio Exposition, which this 
year will be conducted under the aus- 
pices of The Radio Trades Associations 
of Southern California. The exposition 
will be held at the Ambassador Audito- 
rium, situated on the Ambassador Hotel 
Grounds. The auditorium has a larger 
single floor area than any exposition 
building in Los Angeles. 

Waldo T. Tupper, managing director 
of the show, declares that nearly 250 
firms are expected to have exhibits at the 
exposition. 


While the show is in progress meet- - 
ings will be held every day in the Am- 
bassador Hotel theater on various sub- 
jects associated with the development 
and the use of radio. 


Carl A. Stone, president of Carl A. 
Stone Company, manufacturers’ agents, 
Los Angeles, is chairman of the arrange- 
ment committee. Others who are in 
charge of the exposition include A. G. 
Farquharson, secretary of the Radio 
Trades Association of Southern Califor- 
nia; J. W. Hartley, of the Braun Corpora- 
tion, chairman of the finance committee; 
J. W. Boothe, general manager music and 
radio departments, Barker Bros., chair- 
man of the publicity committee; Harry 
S. Mason, vice president and generat 
manager of the Electric Equipment Cor. 
poration; C. H. Mansfield, manager radio 
department, Fitzgerald Music Company; 
Les Taufenback, general manager, Wes- 
tern Radio, Inc., of California; W. D. 
Scott, Pacific Coast sales manager, Her- 
bert H. Frost, Inc.; Lombard J. Smith, 
of Lombard J. Smith Company; G. F. 
Hall, manager radio department, Platt 
Music Company. 


NEW AUBURN DEALERS 


AUBURN, Ind., Aug. 29.——New dealers 
who have recently been added to the 
Auburn organization follow: 

Welday & Corns, Frankfort, Ind.; Sene- 
feld Sales, Marion, Ind.; Warsaw Motor 
Sales, Warsaw, Ky.; O. D. Smart, Madison, 
Wis.; Searight, Winslow & Ewing, West 
Bridgewater, Pa.; Duco Frankfort Co., 
Frankfort, Ky.: Elmer G. Gunther, Per- 
kinsville, N. Y.; Leigh F. Pestel, West 
Bloomfield, N. Y.; The Meilen-D’Ewart 
Co., Cleveland, O.; Glassmere-Auburn Co., 
Glassmere, Pa.; Smith Bros., Wilkinsburg, 
Pa.; State College Motor Co., State College, 
Pa.; Marshall-Sweitzer Motor Co., Dover, 
O.; Auburn Sales Co., Meriden, Conn.; 
John Bosch, Jr., Rockville Center, L. I., 
N. Y.; A. E. Bortner, Seattle, Wash.; S. 
Peterson, Sparks, Nev.; C. J. Schleentz & 
Son, Long Beach, N. J.; Brown Auto Co., 
Kansas City, Mo.; Fisher Motors, Water- 
town, N. Y.; Wilbur C. Stewart, Stone 
Garage, Greencastle, Ind.; Akins Motor 
Car Co., Covington, Ky.; Daniel J. Shea, 
Newport, Ky. 
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New Car Sales Are Beyond 


Expectations in St. Louis 





Used Automobile Stocks Also Down 
—Delivery Is Principal Prob- 
lem Before Dealers 





ST. LOUIS, Aug. 29.—With virtually all 
of the new 1926 models announced by 
the various manufacturers, sales of auto- 
mobiles have jumped ahead during the 
past month beyond the expectations of 
most dealers. All of the new models in- 
troduced were given enthusiastic recep- 
tions both as to the numbers of people 
who visited show rooms to see what the 
new cars looked like and by buyers. Many 
prospects had been waiting for the new 
cars and when they came out they were 
bought quickly. 

Strange as it may seem, too, used car 
stocks have been kept down even through 
the rush of the sales of new cars. Dealers 
have been buying used cars right and 
they have been able to find ready sales 
for them. ~~ 

The chief problem now seems to be 
getting enough cars to fill the orders 
which have been taken. Some dealers 
are not seeking orders aggressively just 
now for they have to spend all their time 
trying to pacify customers who have new 
ones coming. 

Accessory sales have increased right 
along with the new car sales and even 
to a greater extent for the lower prices of 
automobiles have permitted a_ greater 
amount of money to be available for the 
purchase of accessories. 

Dealers feel that the fall business will 
be good not only in the city but in the 
rural communities which are expected to 
come into the market strongly because 
of the good condition of crops. 


—_— ——_-_—— 


FORD REACHES 12,000,000 


DETROIT, Aug. 29.—Ford Motor No. 
12,000,000 has been built. It was turned 
out recently at the River Rouge plant 
of the company and is now on display 
at the Detroit branch. No. 12,000,000 was 
built slightly more than a year after No. 
10,000,000 was put on the road. Since 
the motor department was transferred 
from the Highland Park plant to River 
Rouge, upwards of 1,500,000 have been 
produced at the latter place. 





QUEBEC REGISTRATIONS UP 


QUEBEC, August 29.—There are 105,- 
000 more vehicles in Quebec province, an 
increase of more than 30,000 over last 
year, notwithstanding the fact that the 
season has still to run several months. 
In the city of Montreal, statistics being 


compiled are expected to show that there . 


are nearly 40,000 motor cars in operation, 
and in Quebec City, about 4,000. In both 
cases this is a substantial increase over 
last year. 





OVERLAND DEALERS MEET 
PHILADELPHIA, Aug. 29.—George D. 
McCutcheon, manager of the Philadelphia 
branch of the Willys-Overland Co., ad- 
dressed a conference of 125 dealers at 
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their annual meeting at the Hotel Penn- 
sylvania. They came from eastern Penn- 
sylvania, New Jersey, Delaware and 
Maryland. McCutcheon gave an optimis- 
tic talk, saying that the business outlook 
for the remaining months of the present 
year and the prospects for next year 
are bright. Others who spoke were John 
McDowell, Jr., N. F. Baxter, L. A. Lynch, 
A. B. Creeger and R. R. Lokey 


BOSTON GASOLINE DOWN 
BOSTON, August 22.—Gasoline has 
started to take a drop in Boston the last 
few days. The price had been around 25 
and 26 cents in some places and 24 in 
others but now it has shown a drop to 
20 cents where people have books and 22 
on the average at many stations. There 
is talk that there is a price war on such 
as Springfield, Lawrence and other cities 
experienced and that it will drop to 18 
cents or lower. Not all the companies 
have come down, however. Whether this 
was due to the recent statement issued 
by the Commission on Public Necessities 
that gasoline prices in Massachusetts 

were unjustifiable is problematical. 





Pierce-Arrow Shipments Are 
At Highest Point in History 


BUFFALO, Aug. 29.—Passenger car 
shipments from the Pierce-Arrow Motor 
Car Company’s factory at Buffalo during 
June and July, 1925, in comparison with 
those made during the same months last 
year, represent the greatest increase in 
passenger car business in the history of 
the company, according to President 
Myron E. Forbes. 

The increase in passenger car business 
for June, 1925, represented a gain of 
622 per cent over June, 1924, while 
Pierce-Arrow business for July, 1924, 
showed a rise of 420 per cent over the 
same month of last year. 

“One reason for the phenomenal in- 
crease in passenger car business is the 
new Series 80 Custom-Built Coach an- 
nounced recently. Orders for the coach 
are taxing the capacity of our factory and 
it has proven one of the most popular 
models ever marketed by this company,” 
said Mr. Forbes. 

“Orders for trucks and busses pro- 
duced by the Pierce-Arrow Motor Car 
Company continue strong. Our truck 
business is especially healthy and every- 
thing points to a_ splendid business 
throughout the remainder of the year. 
As an indication of the steady flow of 
Pierce-Arrow bus business, our bus or- 
ders to date exceed those for the entire 
period of 1924.” 

CANADA TIRES RAISE AGAIN 

TORONTO, Aug. 29.—Advanced rubber 
prices are again to the fore, this mak- 
ing the fourth increase within the last 
two months on automobile tires and 
tubes. All sizes are affected this time 
and the increase approximates 15 per 
cent. Quantities of cut-rate tires and 
seconds in the market are acting as a 
resistant to further raises to higher 
levels. Many of the dealers have con- 
siderable stocks on hand, purchased at 
lower prices than are now being quoted. 
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Business Is Holding Up Well 
In Salt Lake City Territory 





New Models Stimulate Demand But 
Cause Some Confusion in 


Used Car Market 


SALT LAKE CITY, Aug. 29.—The auto- 
mobile business in this section appears 
to be in a healthy condition at this time. 
Those agencies handling cars on which 
the prices have been decreased report 
that for a week or two business slowed 
up. They explained that this was be- 
cause the public wanted to see whether 
or not the automobile market was se- 
riously breaking, and whether all the 
manufacturers were intending to make a 
decrease. 

On the other hand, the new models 
stimulated the demand for cars. On 
the whole business is holding up well. 
Those handling certain makes of small 
and medium priced cars are doing ex- 
cellent business at this time. 

In July 1,244 new passenger cars were 
sold in Utah, 489 of which were delivered 
in Salt Lake County, the big center of 
population in the state. For the same 
month 135 trucks were reported, 44 of 
which were sold in this county. Of the 
total number of passenger cars sold 623, 
or roughly half, consisted of machines 
put out by two popular-priced manufac- 
turers, one of them selling 444 cars of 
this number. 


The used car market is declared by 
several dealers to be “soft”. One of them 
said that it is due to the policy of con- 
ducting special “clean-up” used car sales. 
He maintained that as no one is likely to 
be able to conduct his business without 
handling used cars it is better to treat 
them as one treats his new car business, 
and not attempt a clean-up at a sacrifice. 
The new models have, of course, thrown 
more used cars on the market. 

The closed car is still gaining on the 
open car. One dealer said he thought 10 
per cent of their total sales were in open 
cars. 


FRENCH PRODUCTION UP 

PARIS, Aug. 20.—(By Mail)—An in- 
crease of about 20 per cent in French 
automobile production this year, com- 
pared with 1924, may be expected if the 
average is maintained during the next 
five months. Although there are no offi- 
cial figures, last year’s French produc- 
tion was estimated at 170,000,000 cars. 
April, May and June were particularly 
good months for both home and export 
business, while the output during July, 
although lower than that of June, has 
been equal to last year. There are very 
few firms not having increased produc- 
tion, those particularly having made 
progress being Renault, Donnet-Zedal, 
Peugeot, Mathis, Talbot, Delage and 
Hotchkiss. The greatest volume of busi- 
ness has been done in small cars of 
10 horsepower (European rating) or %1 


sep 


Mil 


Ru: 


M. 
that 
of 1! 
half 
20 Fr 
first 
by | 
reac 
con 
war 
trict 

At 
area 
for 
desy 
pric 
adv: 
able 
loca 
the 
seas 

R 
low 
alth 
beer 
for 
ovel 
side 
wer 
thos 
cars 
ove! 


H 
dizz 
folle 
ovel 
Pac 
con! 
hom 
port 
Ove 

T 
Wis 
jori 
pay 
met 
hole 
sho 
coll 


and 
taki 
thre 
fror 
Akr 
sper 
rub 
som 
usil 
this 
mer 
yea 
rub 
the) 
pric 
as j 


— = 


dt CV 


September 3, 1925 


Milwaukee Sees Second Half 


Gain Over Business of First 


Rural Districts Coming to Front 
as Result of Unusually 
Good Crops 





MILWAUKEE, Aug. 29.—Confidence 
that car sales for the next four months 
of 1925 will bring the total for the second 
half of the year up to a point as high as 
20 per cent in advance of sales for the 
first six months of the year is expressed 
by leading distributors of this city. First 
reactions to the exceptionally good crop 
conditions are reflected in a great for- 
ward stride in car sales in the rural dis- 
tricts. 

At the same time the metropolitan 
areas are Maintaining their lead over sales 
for the corresponding period last year, 
despite the fact that some of the lower 
priced cars are not doing their share in 
advancing this sales volume. Consider- 
able comment has been caused in the 
local market by the failure of several of 
the lower priced cars to make good this 
season. 


Right at this time, Ford sales are be- 
low those for the same period in 1924 
although somewhat of a comeback has 
been registered in that July sales records 
for the state indicate a gain for this car 
over the June sales. When it is con- 
sidered however, that Ford sales for July 
were something more than 500 below 
those for July, 1924, the task of other 
cars to maintain a 2,000 lead for July 
over July of last year becomes apparent. 


Hudson and Essex continue setting a 
dizzy pace for other car distributors to 
follow. General Motors products have 
overcome’ their temporary lassitude. 
Packard showed a very nice gain. Nash 
continues to set new records in the 
home state. Other nice sales were re- 
ported by Studebaker, Kissell, Dodge, 
Overland, Willys-Knight, and Ajax. 

The credit and collection situation in 
Wisconsin is most excellent. A large ma- 
jority of cars are being sold on time 
payments but these payments are being 
met promptly, distributors point out, 
holding that correspondence with dealers 


shows very little complaint concerning 
collections or credit. 


GOODYEAR, LTD., UNTROUBLED 

TORONTO, Aug. 29.—Goodyear Tire 
and Rubber Company of Canada, Ltd., is 
taking care of the higher cost of rubber 
through its costing system. This differs 
from the plan of the parent company at 
Akron, which has created a $3,000,000 
special raw material reserve. Though 
rubber has been above $1 a pound for 
some time, Goodyear of Canada has been 
using rubber that costs just about half 
this, due to the foresight of the manage- 
ment in making heavy purchases. Good- 
year will not use as costly as 55-cent 
rubber in its product this year. Of late 
there has been a decided drop in the 
Price of rubber, but this is not to be taken 
a8 indicating that the speculation is over. 


MOTOR AGE 





Toledo Sees King’s 
Aged Daimler 


TOLEDO, Aug. 29.—Hundreds of 
Toledoans have visited the sales- 
rooms of Willys-Overland, Ine., 
here to view the 14-year-old Daim- 
ler Knight car which formerly 
belonged to King George V_ of 
England and which was recently 
brought to this eountry by 
Charles Knight, inventor of the 
sleeve-valve motpr. 

Visitors marvelled at the quiet 
running motor in the royal ear, 
despite its age. 

Willys - Overland dealers’ in 
other cities will probably get a 
chanee to show the car. 














Seaman Body Plant Working 


Overtime on Nash Orders 


MILWAUKEE, Aug. 29.—The plant of 
the Seaman Body Corporation in Milwau- 
kee is working overtime in order to keep 
up with expanding business, Harold H. 
Seaman, president, has announced. Work 
is being pushed on a large new building 
which has become necessary.in order to 
meet the demands for automobile bodies 
for Nash and Ajax cars. 

Approximately 4,000 men are now em- 
ployed at the Seaman plant and an addi- 
tional 500 or 1,000 men will be added to 
the payroll as soon as the new building 
is completed, which will be within the 
next month or two. 

The Seaman plant is turning out 450 
automobile bodies a day at the present 
time. This number will be increased to 
about 600 a day when new facilities have 
been completed, Mr. Seaman said. The 
Nash concern, he pointed out, is far be- 
hind in filling orders and the plant will 
have to be kept going at high speed for 
the remainder of the year to keep up 
with business being put on the books. 


TEW IS ASSISTANT MANAGER 

AKRON, O., Aug. 29.—J. D. Tew, 
superintendent of production at the B. F. 
Goodrich Co. plant here, has been pro- 
moted to the position of assistant works 
manager. Following the resignation of 
H. K. Raymond from the position of vice 
president and works manager, President 
B. G. Work took over the duties of 
works manager. Mr. Tew is now his as- 
sistant in this capacity. Mr. Tew has 
been connected with the company for 
19 years, having served for many years 
in the capacity of factory manager. He 
is a graduate of Harvard University. 





HARTFORD PLANS SHOW 


HARTFORD, Conn., Aug. 29.—As usual 
there will be an automobile show at the 
annual state fair which opens Labor day 
at Charter Oak Park, Hartford. The ex- 
hibits will be housed in individual tents 
along one of the main thoroughfares. A 
big display of trucks, passenger cars and 
tractors is promised. Arrangements have 
been made for tractor demonstrations. 


Used Car and Replacement 
Business Best in Florida 





Industrial Condition Very Good and 
Excellent Sales Expected 
Throughout South 


TAMPA, Fla., Aug. 29.—The most pro- 
nounced feature of the automobile world 
in the southern states during August was 
the almost feverish building activity of 
many dealers and distributors. This 
would seem to indicate that these men 
anticipate a record business this winter. 
Car selling establishments in several 
cities noted have become more preten- 
tious and include a larger floor area. 
New Orleans, Jacksonville, Tampa and 
Miami, and other cities will have several 
new, imposing buildings when the fall 
buying begins in earnest. 

Buyers have.been somewhat hesitant, 
waiting for the new models to appear, 
and since many of the new lines have 
been displayed there has been a ten- 
dency noted on the part of buyers to 
hold back and wait to see how the new 
products are going to perform. Southern 
people usually vacation more in the sum- 
mer than in the winter when they are 
kept at home especially in the tourist 
centers of Florida, and they seem to pre- 
fer to use the old car than to buy a new 
one to frolic about in. The used car busi- 
ness had moved along fairly well, and 
the majority of dealers are not over- 
stocked with used cars. 

Florida has had nearly as many visi- 
tors from outside during August as she 
usually has during the winter season. 
Real estate values are steadily increas- 
ing. There is much building in all lines. 
Industrial conditions seem satisfactory. 
Both common and skilled labor is well 
paid, especially in Florida. Truck and 
fruit crops have been unusually suc- 
cessful. Cotton reports point to a satis- 
factory yield. 

Business in replacement parts and 
other automotive equipment has been un- 
usually good during August, many peo- 
ple fitting out old cars for vacation trips. 
Tires moved with a rush on account of 
anticipated advances, many people also 
had to have them for vacation trips. 

Credit conditions were reported in fair 
shape. Buyers of cars specified terms in 
the majority of cases. 





WISCONSIN RADIO SHOW 

MILWAUKEE, Aug. 29.—The third an- 
nual radio exposition will be held in Mil- 
waukee November 11 to 16 this year, in 
conjunction with the first annual con- 
vention of radio dealers in Wisconsin, 
and plans already prepared indicate that 
the exposition will be the largest of those 
held to date. Nearly 100 booths in the 
main arena have been taken by manu- 
facturers and wholesalers of radio equip- 
ment and the allied industries. Wiscon- 
sin radio dealers promoted Radio Week, 
August 23-29 in order to stimulate in- 
terest in radio during the summer slump, 
and incidently to arouse interest in the 
forthcoming exposition and dealers meet- 
ing. 
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MINNEAPOLIS.—B. P. Gentry has been 
promoted from the sales department to 
superintendent of service of the Gray Mo- 
tor Co. The company sells Studebakers. 





WINNIPEG.—Marking the events of Em- 
pire Motors, Ltd., as a new organization 
in the retail automotive business of this 
city, a public reception was held in the 
salesrooms when verland and Willys- 
Knight owners were particularly wel- 
comed. 





DES MOINES.—In line with a new policy 
of the Ford Motor Co. the Herring Motor 
Company becomes exclusive Ford dealer 
in Des Moines. Aside from the Herring 
Motor Co. only the Jensen Motor Co. subur- 
ban dealer, will handle Fords. The change 
in policy resulted in the cancellation of 
the contract of the O’Dea Motor Co. 


GARDNER, Mass.—Cass Garage, Inc., of 
Athol has opened a new building for 
Buick sales and service at 22-24 East 
Broadway. 


INDIANAPOLIS.—The Charles E. Stutz 
Sales Company has been made Peerless 
distributor for Indiana. The organization 
is also a Hudson-Essex city dealer and 
will continue this line in a retail way. 











DALLAS, Tex.—The Pringle-Postal Motor 
Company has taken over the Durant-Star 
lines in the Dallas district. Sales and 
service stations of the new company are 
located at 2419 Commerce Street. 





CINCINNATI, O.—Robert Lanzing recent- 
ly resigned as sales manager of the Nash 
Cincinnati Motors Company and is making 
plans to go to Florida to engage in the 
automobile business. His successor has 
not yet been announced. 





PHILADELPHIA.—P. J. Fischer, formerly 
transportation engineer of the Yellow Cab 
Manufacturing Co., has been made presi- 
dent and general manager of the Yellow- 
Drive-It-Yourself System. with main of- 
fices located at 4142 Chestnut Street, Phil- 
adelphia. Fischer has organized success- 
ful drive-it-yourself systems and cab 
companies in a number of leading cities. 





FINDLAY, O.—The Hall Buick is the name 
of a new retail concern chartered with a 
$10,000 capital to do a retail auto and 
accessory business here. 


CLINTON, Ia.—The B. & C. Chevrolet Co. 
has succeeded the Smith Motor Sales Co. 
here. F. W. Benedict of Waterloo, until 
reently connected with Chevrolet Motor 
Co. as factory representative having ac- 
quired an interest in the firm. L. F. Creg- 
low, former sales manager for the Smith 
Motor, will be general manager of the new 
firm, which will continue the Chevrolet 
agency and service. 


WOODSTOCK, Ont.—Elliott Bros. have 
discontinued Ford sales and will devote 
their efforts solely to Dodge Brothers and 
McLaughlin Buick cars. They will con- 
tinue servicing Ford cars with special 
Ford equipment. 


CLEVELAND, 0O.—The Swan Carburetor 
Company announces the appointment of 
R. S. Beane as district manager for the 
Southeastern states. Mr. Beane will be 
or at 241% Marietta Street, Atlanta, 

2. 














DETROIT.—G. A. Richard, president of 
the Richard-Oakland Company, Oakland 
distributors for Detroit, has appointed the 
Coates Motor Sales, Inc., 5740 Grand River 
as an associate Oakland dealer. 


CHICAGO.—D. E. Bull has been added to 
the staff of the Apperson Motor Car Com- 
pany, as wholesale representative at the 
local branch. 





MONTREAL.—Legare-Nash Motors are 
introducing to the public through the me- 
dium of newspaper copy the Ajax motor 
car manufactured by the Ajax Motors 
Company, Racine, Wis. 


BURLINGTON, Ia.—The Barton Overland 
Company, C. H. Barton, Roscoe, Ia., presi- 
dent, has opened a salesroom and Over- 
land and Willys-Knight agency at 317 
North Sixth Street. 


AUSTIN, Tex.—The Midtex Motor Co. has 
taken on the Chrysler and Maxwell lines 
for Austin. 

YOUNGSTOWN, O.—The Henderson-Rol- 
ler Cadillac Co. has been chartered with an 
authorized capital of $50,000 to deal in 
automobiles and accessories. 


SPRINGFIELD, Mass.—T. W. Spracklin 
has taken over Hall’s Garage, renamed it 
The Oaks Garage, and added a line of 
Hood tires and automobile accessories. 








DETROIT.—The Jay R. Cooley Co. has 
been appointed Chrysler dealer for North- 
western Detroit, according to an announce- 
ment made by John F. Evans, general sales 
manager of the John H. Thompson Com- 
pany, Chrysler distributors for Detroit. 





MINNEAPOLIS.—The Twin City Motor 
Car Co., distributing Essex and Hudson 
cars, has opened a sales and service branch 
at 3025 Hennepin Avenue in charge of 
H. M. Ferguson. It is a 24 hour station 
and a test of the new method of sales. 


DAVENPORT, Ia.—Harry Mann, well 
known automotive dealer in eastern Iowa, 
head of the Ford agency, Harry Mann, 
Inc., 325 East Second street, has disposed 
of his interests to E. W. Procknow, who 
has been associated with the Ford agen- 
cies here several years. 








TOLEDO.—John Lansdale, for a number 
of years with the Paige-Ohio Co., has 
joined the sales staff of the Grand Motor 
a pa & Service Co., a Nash agency, in 

oledo. 





MILWAUKEE.—The Monroe Auto Co. of 
Monroe, Wis., attracted several hundred 
people of that city and vicinity to the 
formal opening of its new $30,000 home. 
The company deals in Willys-Knight, 
Overland and Packard ears and is said 
to be the largest Overland and Willys- 
Knight dealer in southwestern Wisconsin. 
Everett Keel is sole owner of the business. 





CHICAGO.—Its sixth branch in metro- 
politan Chicago has been opened by the 
Hudson-Essex Motor Company of Illinois 
at 7141 Wentworth avenue. J. Karl Hen- 
derson, formerly connected with the sales 
department of the main branch, will man- 
age the new sales and service store. 


DES MOINES.—The Fairfield Motor 
Sales Co., Fairfield, Iowa, is the name of 
a concern recently organized to sell Chrys- 
ler. R. E. Green and R. J. Johnson are 
the proprietors. 








MOLINE, I1l.—The Dean Motor company 
this month announced its concentration on 
the Velie Motors Corporation agency and 
Clarence Dean, vice-president, says the 
company expects to capitalize upon the 
spontaneous demand in the home factory 
area of the Velie car. 


DETROIT.—-Utter and Son, Overland, 
Willys-Knight and Oldsmobile dealers for 
East Lansing, Michigan, are building a 
new service building which is expected to 
be ready for occupancy September 15. 


CHICAGO.—J. R. Roberts, of the Roberts 
Motor Sales, 6050 Cottage Grove avenue, 
dealers in Willys-Knights and Overlands, 
has purchased the Irving Motor Sales, 117 
East Garfield boulevard. Both stores now 
win showing Willys-Knights and Over- 
ands. 


CHICAGO.—E. M. Lubeck has been ap- 
pointed district manager, with headquar- 
ters here, for the Oakland Motor Car Com- 
pany of Pontiac. Mr. Lubeck formerly 
was with the West Side Buick branch and 
resigned as general sales manager of the 
Apperson Motor Car Company to accept 
the new position. 














ST. LOUIS.—R. L. Butler won first prize 
for medal score in the golf sales contest 
conducted by the factory branch of the 
Willys-Overland Company here recently. 
Car sales counted for the score. 


MINNEAPOLIS.—The Morey Chevrolet 
Co., has opened a sales building at 65 West 
Broadway. Arthur Johnson is sales man- 
ager. C. J. Morey is vice president and in 
active charge. 





LOS ANGELES.—The American Rubber 
and Tire Company of Akron recently en- 
tered the coast field with its products for 
the first time. A warehouse has been estab- 
lished in Los Angeles and dealers are now 
being appointed by Jack Ward, who is in 
local charge of sales. 





DALLAS, Tex.—George Goodwin of the 
Goodwin Automotive company, has an- 
nounced he has taken on the De Jon Elec- 
trical Equipment lines for the Dallas ter- 
ritory. His territory calls for Dallas and 
many of the surrounding counties. 


MINNEAPOLIS.—Herman Auerbach, who 
has been an associate dealer in Ricken- 
backer cars in Minneapolis, has been given 
distribution of this car in the city and 32 
counties. He will open a display room in 
the center of the motor district. 


MILWAUKEE.—F. W. Janssen formerly 
of the automotive electrical department of 
the Acker Electric Co. of Sheboygan, Wis., 
has purchased the Firestone Sales and 
Service Co. in that city. Mr. Janssen has 
been in the auto and accessory business 
in Sheboygan since 1907, having formerly 
owned and managed the Janssen Motor Co. 











MEMPHIS.—tThe sales and show rooms 
adjoining the building of the Burt-Over- 
land Co. and formerly occupied by the 
Murphy-Rollin Co. have been taken over 
by the former. The arrangement will per- 
mit the merchandising of used cars by the 
Burt-Overland Co. under one roof along 
with the new car department. 


CHICAGO.—Frank <A. Henderson has 
been appointed general sales manager of 
Community Motors, Inc., distributors of 
Oakland automobiles. Mr. Henderson pre- 
viously was general sales manager of the 
Goodyear Rubber Co. of Akron and also 
district manager of the Willys-Overland 
company at San Francisco. 








COLUMBUS, 0.—George Lingo, who has 
been actively engaged in the automobile 
business in Columbus for a half dozen 
years has been made general manager of 
the Columbus Flint Company factory 
—— which is located at 182 East Long 

reet. 





DETROIT.—Don Prentiss has been named 
manager of the sales promotion depart- 
ment of the Olds Motor Works by D. S&S. 
Eddins, general sales manager. Mr. Pren- 
tiss succeeds T. J. O’Brien who is on a six 
months leave of absence. 





CHICAGO.—Stanley Bowles has been ap- 
pointed sales manager of the A-C Manu- 
facturing Company, manufacturer of rear 
wheel brakes for Ford cars and trucks, 
it is announced by the company. Before 
joining the A-C concern, Mr. Bowles was 
sales manager of the Bilger Motor Co., one 


of the largest Ford sales agencies of St. 
Louis. 


SIOUX CITY, Ia.—Lee J. Bell, 10 years an 
automobile salesman in this city, has or- 
ganized the Bell Auto company, 2046 
Fourth Street, in the building formerly 
occupied by the Ray H. Darling Company, 
and will operate a used car agency. Mr. 
Bell for the last two and a half years has 
been with the Nebraska Buick Company. 


GALESBURG, Ill.—R. H. Morgan & Sons, 
established here nine years with R. M. 
Morgan, a local veteran of 19 years’ ex- 
perience, as its head has taken the Nash 
and Ajax agency for this territory. 


MILWAUKEE.—B. W. Reagles, well 
known for many years in automotive cil- 
cles in Milwaukee and Wisconsin has been 
appointed sales manager for the West 
Point Garage & Sales Co. of 219 Twenty- 
seventh Street, Milwaukee, Overland- 
Willys-Knight dealers. 


WESTFIELD, Mass.—J. K. Minkus has 
been appointed Studebaker dealer here and 
will shortly open a new sales and service 
building. The business will be conducted 
under the name of Westfield Motor Sales. 


AURORA, I1]l.—Charles Leek has pur- 
chased the Otto Theiss interest in the 
Aurora Buick Company and will continue 
the business under that name. The sales- 
room is to be remodeled and enlarged. 
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With the Associations 





Hoosiers Re-elect Steinhart 

INDIANAPOLIS, Aug. 29.— E. W. 
Steinhart for many years prominent as 
an Indianapolis distributor has been re- 
elected president of the Hoosier State 
Auto Association at the annual election 
this week. Other officers re-elected were 
Martin H. Luecke, Ft. Wayne; first vice 
president and legal counselor, and C. W. 
Lantz of Bedford, third vice president. 
New officers are Dr. E. R. Baldridge, 
Terre Haute, second vice president, and 
James L. Gavin, Indianapolis, treasurer. 
M. E. Noblett was re-elected secretary- 
manager. 


President Steinhart issued a statement 
calling attention to the fact that Indiana 
is falling behind in the construction of 
good paved roads, in spite of the fact 
that Indiana motorists pay a three cent 
gasoline tax, and fairly high motor ve- 
hicle license fees. The association feels 
that a mistake was made when real es- 
tate and property was freed from any 
obligation in the way of state road taxes, 
and when other funds that formerly 
went to the state highway financing were 
shunted into other uses. 


The injustice of the cities which now 
receive part of the gasoline taxes using 
these funds to replace repair money in- 
stead of being added to public funds to 
hasten the day of good roads and streets 
was also hit by Mr. Steinhart. 





Chicago Outing Held 

CHICAGO, Aug. 29. — The Chicago 
Automobile Trade Association held its 
summer outing Thursday at Grand Beach, 
Mich. The trip was made by special train 
from Chicago and the day was spent at 
golf, horse shoe pitching, swimming and 
other sports. A banquet was held at 
the hotel in the evening. The night was 
spent at Grand Beach and the return to 
Chicago was made after breakfast Fri- 
day morning on the special train, reach- 
ing the city in time for the day’s busi- 
ness. This is the second time the outing 


of the Chicago dealers has taken this 
form. 


Tire Dealers Close Nights 


ST. LOUIS, Aug. 29.—Members of the 
Associated Tire Dealers of St. Louis will 
begin closing their establishments, nights, 
Sundays and holidays on September 1. 
Placards were distributed to the mem- 
bers which are to be displayed in prom- 
inent places in their building announcing 
the plan. 


Several tire firms which put the clos- 
ing plan into operation before the asso- 
clation adopted it reported that their cus- 
tomers commended the idea. 


At the same meeting, A. P. Woehrle, 
President of the association, appointed 
tire dealers in several localities to hold 
heighborhood meetings to enlist non- 
members for the association. 


N. B. M. A. to Convene 


“NEW YORK, Aug. 29.—The National 
Battery Manufacturers Association will 
hold a convention here at the Roosevelt 
Hotel, September 18 and 19, during the 
week of the Radio Show at the Grand 
Central Palace and the Second Annual 
Radio World’s Fair at the 258th Field 
Artillery Armory. Subjects on the pro- 
gram for discussion include, The Lead 
Situation; Misbranding; Cooperation 
with the Service Station; Standard Rat- 
ings for Batteries; Statistics; Credit 
Bureau; Latest Inventions and Improve- 
ments; Trade Customs. 


Harkins Heads Coast Body 


SAN FRANCISCO, Aug. 29.—L. W. 
Harkins, of Tacoma, Wash., was elected 
president of the Washington Automotive 
Trade Association at the recent annual 
convention at Everett, Wash., according 
to advices received by the San Francisco 
Automotive Trade Association. W. T. 
Burke, of Seattle, and Lee Olney, of Mon- 
tesano, were chosen vice presidents, and 
Kk. E. Harkins, of Seattle, secretary-man- 
ager. The convention named the follow- 
ing executive board: A. S. Eldridge, 
Seattle; C. E. Armantrout, Everett; How- 
ard Steere, Tacoma; M. O. Hatch, Ta- 
coma; L. E. Titus, Olympia; Harry 
Winde, Everett; Guy Reigel, Spokane; 
Art Hoge, Seattle; M. Kulp, Spokane, 
and J. Nagelvoort, Seattle. 


The convention adopted resolutions 
recommending the repeal of the excise 
tax on automobiles and accessories, and 
recommending the adoption of the motor 
code. The association also resolved that 
it be incorporated. Speakers included 
Hance Cleland, of Olympia, Wash.; Mrs. 
Harry J. Miller, delegate from Snohomish 
county, Wash., and Carl Palmen, of Los 
Angeles, Cal. The 1926 convention will 
be held in Spokane. Attendance at the 
Everett convention was better than 70 
per cent of the membership. 


Join Fight on Excises 

CHARLOTTE, N. C., Aug. 29.—The 
movement, which bids fair to become 
nationwide, for repeal of the excise taxes 
imposed on the automotive manufactur- 
ing industry, won the support of the 
Charlotte Automotive Merchants’ Associa- 
tion, when that body formally declared 
its favor for enactment of repeal legis- 
lation by the next Congress. 


The members of the association were 
urged by J. P. Harris, president of the 
local association, to vigorously urge 
United States Senators Simmons and 
Overman, of this state, and the other 
members of the North Carolina delega- 
tion in Congress, to assist in the effort 
which will be made next December to 
relieve the automotive manufacturing in- 
dustry and the motoring public of this 
taxation. 


Texas Jobbers Meet 

SAN ANTONIO, Tex., Aug. 29.—The 
last quarterly meeting of the Texas Auto- 
motive Jobbers Association for the year 
was held here last week with a full 
membership in attendance. New laws and 
proposed legislation were among the 
questions discussed at the conference. 
Credit sales and collection, returning 
goods and increasing membership were 
also discusesd. The next meeting of the 
association—the annual meeting—will be 
held in Houston in October. At that time 
officers will be elected and reports of the 
activities of the organization for the year 
heard. C. A. McCauley of Waco presided 
at the meeting here. He is president of 
the association. 


Iowa N. A. D. A. to Meet 

DES MOINES, Ia., Aug. 29.—The Iowa 
Automotive Merchants’ Association has 
announced that the Iowa conference of 
the National Automobile Dealers’ Asso- 
ciation will be held at the Hotel Fort Des 
Moines on September 9. Every automo- 
bile dealer in the state is invited to be 
present. Advance indications point to a 
large attendance. 





California Association Moves 

SAN FRANCISCO, Aug. 29.—The Cali- 
fornia State Automobile Association 
branch at San Jose has moved into its 
new building at 1034 The Alameda in that 
city. A. G. Brooker is manager of the 
branch and the staff has been increased 
from three to ten persons. 





Tax Revision to Be Studied 

CHARLOTTE, N. C., Aug. 29.—Consider- 
ation of a policy looking to a reduction 
by the North Carolina government of 
taxes on automobile establishments and 
revision of the system on which auto- 
mobile owners are taxed will constitute 
probably the most important discussion 
at the annual summer convention of the 
North Carolina Automotive Trade Asso- 
ciation, at Wrightsville Beach, near 
Wilmington, September 7-8, according to 
officers and members here of this organi- 
zation. 

Harry Clendenin, of Greensboro, is 
president of the association. 

Howard J. Wisehaupt of Philadelphia, 
will deliver an address on “Dealers’ Ail- 
ments.” Mr. Wisehaupt at present is 
conducting an automobile  salesmen’s 
school at Raleigh, N. C. Lee A. Folger, 
of Charlotte, former president and one 
of the most influential members of the 
association, will lead the round-table dis- 
cussion of sales promotion. 

This association has tentatively de- 
veloped a comprehensive program relat- 
ing to legislation, important planks of 
which declare for taxation of automobiles 
on a basis of weight, instead of horse- 
power, revision of that schedule of taxes, 
and for compulsory insurance of all auto- 
mobiles. 
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Coming Motor Events 








Automobile Shows 


Dallas, Tex Oct. 10-25 
Annual Automobile Show, State 
Fair Automobile Building, under 
the auspices of the Dallas Auto- 
motive Trade Association. J. W. 
Connell, manager. 

De Pere, Wis Aug. 31-Sept. 21 
Annual Automobile Show under 
the auspices of the Automobile Di- 
vision of the Green Bay Associa- 
tion of Commerce. 

Fresno, Cal Sept. 28-Oct. 3 
Fresno Motor Car Dealers Associa- 
tion. Fifteenth Annual Show in 
peaneeron with Fresno District 


air. 

Grand Rapids, Mich Sept. 7-12 
Grand Rapids Automobile Deal- 
ers Association, Seventh Annual 
Show in connection with West 
Michigan Fair, Wm. T. Morrissey, 
manager. 

Oklahoma City, Okla........... Sept. 26-Oct. 3 
Annual State Fair and Exposition. 
Passenger cars and accessories. 

Sacramento, Cal Sept. 5-13 
Automobile Exhibits in Diamond 
Jubilee State Fair. 

Shreveport, La Oct. 24-Nov. 8 
Twentieth Annual State Fair 
showing passenger cars, trucks 
and tractors. 


























New York Nov. 15-21 
Twenty-first Annual Automobile 
Salon. 

Wheeling W. Va Sept. 7-12 
Wheeling Automobile Dealers 
Association, Eleventh Annual 


State Fair, Exposition Building. 
White River Junction, Vt Sept. 15-18 
Nineteenth Annual Twin State 
Fair. Passenger cars, trucks and 
accessories. F. L. Davis, manager. 
Chicago Oct. 10-17 
Seventh annual Used Automobile 
Show under auspices of Chicago 
Automobile Trade Association, at 

Coliseum. 

Chicago Nov. 5-7 
Annual show in connection with 
convention of National Standard 
Parts Association, Coliseum. 

Chicago Nov. 9-14 
Seventh annual exhibit of the Au- 
tomotive Equipment Association 
at Coliseum, in connection with 
annual convention. 














Chicago ...... Jan. 30-Feb. 6 
Twenty-sixth Annual National 
Autumobile Show and Eleventh _ 
Annual Automobile Salon. 

Danbury, Conn Oct. 5-10 
Eighth annual fair, Danbury Fair 
Auto Building, under direction of 
Danbury Agricultural Society, pas- 
senger cars, trucks, tractors, acces- 











sories, etc., H. Lage, manager. 
Boston Oct. 10-17 
World’s Rubber and _e “Tropical 


Exposition, Mechanics Hall, Chest- 
er I. Campbell, manager. 

Chicago Sept. 28-Oct. 3 
Fourteenth annual Safety Congress 
and Exhibit, Rainbow Room, Hotel 
Winton, under direction of Na- 
tional Safety Council, A. M. Smith, 
business manager. 

Salt Lake City Oct. 1-7 
Third annual Automobile Show 
and forty-seventh annual State 
Fair in Coliseum Building, Wm. D. 
pega supervisor of Automobile 

Ow. 


Boston Oct. 12-17 


Annual radio show in Mechanics’ 
Building. Shelton Fairbanks, man- 














ager. 
Newark, N. J Jan. 16-23 
Nineteenth annual Automobile 


Show under auspices of New Jer- 
sey Automobile Exhibition Co., 
Chamber of Commerce Building. 

New York Sept. 18-19 
Meeting of National Battery Man- 
ufacturers’ Association at Com- 
modore Hotel. 





























New York Jan. 9-15 
National Automobile Show in 
Grand Central Palace. 

Races 

Altoona, Pa Sept. 7 

Charlotte, N. C Nov. 11 

Fresno, Cal Oct. 3 

Los Angeles, Cal Nov. 26 

Monza, Italy Sept. 6 
Italian Grand Prix Race. 

Syracuse, N. Y Sept. 19 

Rockingham Oct. 17 

Baltimore Oct. 24 





Conventions 
Buenos Aires, Argentine............Oct. 3-13 
Pan-American Road Congress. 





Cleveland Sept. 14-19 
Annual Convention and Exposition 








of American Society for Steel 
Treating. 

Cleveland Sept. 15-16 
S. A. E. production meeting and 
exhibition. 

Des Moines, Ia Nov. 12-13 
Automotive Merchants’ Associa- 
tion Convention. 

Montreal, Que Oct. 7-16 





Fall convention of the Motor and 
Accessory Manufacturers Associa- 
tion. 

Philadelphia September 
S. A. E. Automotive Transporta- 
tion meeting. 

Pittsburgh, Pa Oct. 12-14 
Pennsylvania Automotive Associa- 
tion Convention. 

St. Louis Nov. 17-19 
Annual Convention of National 
Tire Dealers’ Association. 

Eaglesmere Park, Pa Sept. 14-17 
General meeting of the Automo- 
tive Electric Association. 


Wrightsville Beach, N. C 














Sept. 7-8 





Annual meeting of the North 
Carolina Automotive Trades Asso- 
ciation. 

Montreal Oct. 13-14 





Convention of the National Agso- 
ciation of Automobile Insurance 
Companies. 

New York Jan. 11-13 
Second World Motor Congress, 
under auspices of National Auto- 
mobile Chamber of Commerce. 


Foreign Shows 
Berlin, Germany Nov. 26-Dec. 6 
Annual Automobile Show in the 
Kaiserdamm. 
Buenos Aires, Argentina.................0ct. 3-13 
Pan-American Road Congress. 
London, England Oct. 8-17 
Olympia Passenger Car Show. 
London, England Oct. 29-Nov. 7 
Annual Truck Show. 




















NEW HUPP DEALERS 


DETROIT, Aug. 29.—New dealers add- 
ed to the organization of the Hupp Motor 
Car Corporation follow: 


Erswell Motor Co., Brunswick, Me.; 
Rhineland Garage, Rhineland, Mo.; Cooper 
& Gorman, Suffield, Conn.; Carl Peterson, 
Ltd.. Sarnia, Ont.; Greenbrier Auto Sales 
Co., Marfrance, W. Va.; Fletcher-Geiger 
Motor Co., Ashland, Ky.; Virgil Butler, 
Paintsville, Ky.; Montello Garage, Brock- 
ton, Mass.; W. B. Bell, Arkadelphia, Ark.:;: 
H. A. Huey Motor Sales, Kenton, O.; ; 
A. Gorman, Wagner, S. D.; W. R. Gragier, 
Tyrone, Pa.; Florentine-Towle Motor Sales, 
Inc., Park Ridge, III. 

QO. C. Prince, Ocala, Fla.; Service Garage, 
Mount Dora, Fla.; Jones Swan Motor Co., 
West Palm Beach, Fla.;: Fox Bros. Auto 
Accessory Co., Charleston, Miss.; L. F. 
Zinter, Kinsington, Minn.: Thomas 4A. 
Swift, Stouffville, Ont.; Blodgett & O’Don- 
nell Motors, Syracuse, N. Y.: The Motor 
Mart, Yakima, Wash.; Johnson Motor Cy, 
Okemah, Okla.; Delray Garage, Delray 


Fla.; Trieb Motor Co., Roswell, N. M.:- 


Lyons Auto Co., Grand Forks, N. D.; John 
F. Billhardt, Ridgewood, Brooklyn, N. Y. 

Harry Smith, Inc., Passaic, N. J.: Del 
Motor Co., Winter Haven, Fla.: Collis & 
Dole, Inc., Newburyport, Mass.; Moore 
Shimpaugh Motor Co., Alton, Ill.; Geo. W. 
Daniels, Hornell, N. Y.; Gallup Cadillac 
Co., Gallup, N. M.; A. W. Garnett, Madi- 
son, W. Va.; C. P. Holley, Danbury, Conn.: 
Bert V. Allen, Prescott, Ariz.: H. L. Mor- 
gan, Newton, Ia.; Will R. Walpole, Philip, 
S. D.; Nash Irvington, Inc., Irvington, N. J.: 
Baker & Baker, Senatobia, Miss. 


J. C. Cone, Porterville, Calif.; S. S. Meyer 


Motor Co., Stockton, Calif.; Philip Burk- 
hart, Lyons Falls, N. Y.; H. M. Parke, 


Camden, N. Y.; Pomeroy Motor Co., Long- 
view, Wash.; Potter County Garage Co., 
Coudersport, Pa.; LaMay Bros., Saybrook, 
Conn.; F. Riley & Son, Clawson, Mich.; 
Ralph Stotz, Brownstown, Ind.; Chapman 
Claxton Motor Co., Frankfort, Ind.; John- 
son Bros. Garage, Monticello, Ind.; Fouch 
Bros., Tipton, Ind.; McDonals & Hunt, 
White Springs, Fla.; Fish-Plymate Motor 
Co., Arkansas City, Kans. 

C. E. Henneberger, Atwood, Kans.; Er- 
nest Denny, Golden City, Mo.; Lawrence 
Hoover, Norton, Kans.; C. A. Bliss & R. 
M. Harvey, Osborne, Kans.; W. B. Thorpe, 
Texarkana, Tex.; Lorenz Auto Corp., Bow- 
man, N. D.; A. E. Arney, International 
Falls, Minn.; Maxwell L. Brown, Red Bank, 
N. J.; Kensington Auto Sales Co., Kensing- 
ton, Phila.; Collier & Brown Motor Co., 
Brownsville, Pa.; S. J. Robinson & Sons, 
Charlottesville, Va. 

Hansen Auto Co., Mackay, Idaho; J. A. 
Houghtelin, Twin Falls, Idaho; Riverside 
Garage, Archibald, Pa.; Kindt’s Garage, 
Danville, Pa.; Paul Ely, Lock Haven, Pa.; 
Herman H. Follmer, Milton, Pa.; Noel’s 
Service Station, Minersville, Pa.; Capitano- 
Nash Motor Co., Pittston, Pa.; Eagle 
Garage, Pottsville, Pa.; State College 
Motor Co., State College, Pa.; Geo. W. 
Brewer, Tamaqua, Pa.; John Hurney, 
Throop, Pa.; United Motor Car Co., Wil- 
liamsport, Pa. 


CANADA GAS RECEIPTS 


QUEBEC, August 29.—The_ gasoline 
tax instituted by the Provincial Govern- 
ment in 1925 will give the Province of 
Quebec this year a revenue of approxi- 
mately $750,000. Last year the province 
collected about $520,000. 


McKINNON INDUSTRIES SOLD 


ST. CATHERINES, Ont., Aug. 29.—One 
of the largest strictly cash transactions 
which has taken place in industrial cir- 
cles in Canada during recent years was 
completed recently when Gideon Grant, 
of the firm of Johnston, Grant, Dods and 
Grant, Toronto, acting for himself and 
N. R. Sinclair of New York, acquired all 
of the assets of McKinnon Industries, 
Ltd., St. Catharines, Ont., and the McKin- 
non Dash Company, Buffalo, N. Y. The 
cash consideration is understood to be in 
the neighborhood of $2,000,000. Mr. 
Grant stated positively that the sale does 
not involve any change whatever in the 
company’s management. Under a voting 
trust arrangement, B. W. Burtsell will 
continue in full charge of the company’s 
management. 





GETS STUTZ CUP 

PHILADELPHIA, Aug. 29.—The S. R. 
Blocksom Motor Co., Philadelphia, has 
been awarded the Stutz President’s Cup 
for having the best record of sales de- 
velopment for June, which was the lars- 
est for any one month in the company’s 
history. The cup is being displayed at 
the showrooms. 
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Chrysler Denies Essential 
Change in Insurance Plan 





Company Awaits Decisions in Va- 
rious States Before Carrying 
Case to Highest Courts 





NEW YORK, Aug. 29.—There has been 
no essential changes or modification of 
the Chrysler insurance and finance plan, 
despite the impression prevalent among 
insurance men, it is stated by Chrysler 
officials. 

The impression arose from reports of 
legal developments affecting the plan in 
Alabama, where the ruling was made 
that the Palmetto Fire Insurance Co., 
Chrysler underwriters, was. operating 
contrary to the state law. The company 
thereupon agreed to take out a license 
to do business in Alabama. At the same 
time, however, the assistant attorney 
general, J. Fred Johnson, Jr., made an- 
other ruling that supported the funda- 
mental contention of the Chrysler in- 


terests—that the dealer by reason of ne- 


gotiating a sale of a car with insurance 
included cannot be deemed an insurance 
agent. 


Several states have declared the plan 
entirely illegal, and others are awaiting 
the outcome of court actions started in 
seven or eight capitals. Of these, the 
Wisconsin suit is regarded as the most 
important, as it will probably be the first 
to be carried to the higher courts. Chrys- 
ler counsel in this case, as in New York 
and others, have obtained a temporary 
order restraining the insurance commis- 
sioner from interfering with the busi- 
ness Of the Chrysler Sales Corp. On 
August 24 the Chrysler company was al- 
lowed fifteen days in which to file a brief 
on the granting of an interlocutory in- 
junction, and the insurance commissioner 
ten days additional to file a reply. 


The Chrysler company is determined 
to carry the case to the United States 
Supreme Court, if necessary. 


Toronto Man Made General 
Manager of Flint Motors 


FLINT, Mich., Aug. 29.—At a meeting 
of the directors of the Flint Motor Com- 
pany, R. H. Mulch of Toronto was elected 
vice president and general manager and 
C. O. Miniger of Toledo was elected 
chairman of the executive committee. Mr. 
Mulch is vice president and general man- 
ager of Durant Motors of Canada, for- 
merly general manager of the Chevrolet 
Motor Company of California. 

Mr. Miniger is well known in the in- 
dustry as the founder and president of 
the Auto Lite Company of Toledo and 
the U. S. Light and Heat Company of 
Niagara Falls. He is also a director of 
the Willys-Overland Company. 

During the last four months the Flint 
Motor Company plant has been com- 
Dletely re-arranged and three popular 
priced models developed under the direc- 
lion of W. R. Willett. Sixty thousand 
Flint cars will be built during the calen- 
dar year of 1926. Mr. Willett has been 
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“Tell me again, George! What kind of 
a car are you going to buy me?” 
“A two ton truck, dearest.” 
—Smith’s Weekly 
HOW TO JUDGE AN AUTOMOBILE 
Ask the salesman. 
Twist the right front door handle. 
Look at the instruments on the dash. 
Kick the left rear tire. 
Bend down and look at the floor be- 
neath the car. 
Poke a finger into the upholstery. 
Place right foot on front bumper and 
push gently. 
Light a cigar. 
Ignore your wife’s suggestions. 
Step back ten feet, close the left eye, 
and get the ensemble effect. 
Ask the salesman again. 
—Judge. 





“I have heard,’ said Professor Short, 
“That Babylon fell. 
And Ninevah was destroyed; 
And— 
Some one in the class: 
“Tyre was punctured.” 
—Notre Dame Juggler. 


What a Shock 
“My boss fired me because I took his 
car out last night.” 
“How did he know you took it out?” 
“IT ran over him!” 
—Al Jolson in “Big Boy”. 





“An’ phwat’s become ov Moike Flana- 
gan?” 

“Poor chap! He mistook a taxi-horn 
for the midday whistle, an’ stopped work 


crossing the Strand!” —Gaiety. 





An acrobat knocked down by a motor 
in Holborn last week executed a somer- 
sault and escaped. This is the sort of 


thing that sours our taxi drivers. 
—Passing Show. 





At one stage of last year’s Arctic Ex- 
pedition the members could hear jazz 
music broadcast from London. Then they 


pushed on farther north. 
—Humorist. 
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POLITENESS DE LUXE 

















He: “Do you think a lot of me?” 
She: “Yes, ’ve loved you since the night 
you got up and gave me your seat in the 


Patrol Wagon.” —Smith’s Weekly 








appointed assistant to W. C. Durant, 
president of Durant Motors, Inc., with 
headquarters in New York City. 





NEW STUTZ DEALERS 

CHICAGO, Aug. 29.—Announcement 
has been made by F. D. Cerf, president of 
the Stutz Chicago Factory Branch, Inc., 
of the closing of Stutz dealer franchises 
with the Oak Park Sales & Service, Inc., 
of Oak Park, and the Schuenemann Mo- 
tors, 2489 Milwaukee Avenue, Chicago. 
The former company is owned by Charles 
Raggio and A. T. Snow, the latter being 
vice president and general manager and 
actively in charge of the business. The 
Schuenemann Company is owned by 
father and son, both of whom have been 
actively engaged in the automobile bus- 
iness for a number of years. 





SURETY CO. HAS SHOWROOM 

HARTFORD, Conn., Aug. 29. — The 
Hartford Accident & Indemnity Co. has 
opened a salesroom at 39-41 Allyn street 
as an outlet for reclaimed cars. This is 
the first instance of an insurance com- 
pany opening a salesroom for the sale of 
recovered and reclaimed cars. 


Reo Reduces Prices on Speed 


Wagons and Passenger Cars 
LANSING, Sept. 1.—Prices on Reo 
passenger cars and speed wagons, one 
and a quarter tons capacity, have been 
revised, the new prices ranging from 
$50 to $150 lower. 

All models in the passenger line, as 
it is now manufactured together with the 
speed wagon with either the four or six 
cylinder engine are affected. 

The new prices are: Series G. Sedan 
$1,565; Series G Coupe, $1,495; Reo Sport 
Roadster $1,665; Series G Deiuxe Sedan 
$1745; Speed Wagon with four cylinder 
engine, one and a quarter ton capacity, 
$1,035 and Speed Wagon same capacity, 
but with the six cylinder engine $1,185. 

During the last five months, Reo ac- 
cording to company officials, has broken 
all records in its 21 years to both pro- 
duction and sales. Recently the Series 
G sedan, coupe and sport roadster have 
been the biggest sellers. The speed 
wagon has also enjoyed an unusual de- 
mand so that the company now accounts 
for more than 125,000 speed wagons in 
active service. 
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Prices and Weights of Current Passenger Car Models 














SHIP. 
WT. PASS. BODY STYLE. PRICE 
AJAX 
108 in. W. B. 
2210 5-p Touring $865 
2410 5-p Sedan 995 
ANDERSON “41” 
2650 5-p Touring $1,195 
2675 4p Sp. Touring 1,445 
2875 5-p Sedan 1,695 
2925 5-p Sp. Sedan 1,895 
“590” 
2975 -p Touring 1,595 
3200 7-p Sedan 1,945 
——s ““6”" 
5-p Phaeton $1,575 
3120 5-p Sp. Phaeton , 
3145 4-p Coupe 2,050 
3570 5-p Sp. Sedan 2,100 
3520 5-p Brougham 2,050 
“ST 8” 
3520 5-p Sp. Phaeton 1,995 
37650 4-p Coupe 2,450 
3770 5&p Brougham 2,450 
3790 5-p Sedan 2,595 
AUBURN 
**6-66”"" 
enetaes 4-p Sport-Roadster 1,495 
wine 6-p Touring 1,395 
2900 5-p Brougham 1,595 
2885 5-p Sedan 1,795 
cinta ieee Wanderer 1,845 
**8.8R8"° 
_... 4-p Sport Roadster 1,975 
nicaniels 6-p Touring 1,995 
enepuanes 5-p Brougham 2,250 
canscces 5-p Sedan 2,850 
saenen 7-p Sedan 2,550 
cuit, cians Wanderer 2,400 
BUICK “Standard” 
bieateniee 2-p Roadster $1,125 
aiiees 5-p Touring 1,150 
oun 2-p Coupe 1,195 
seinen 4-p Coupe 1,275 
sneeae 5-p 4d. Sedan 1,295 
“ane -p 2d. Sedan 1,195 
**“Master”’ 
(120 in. W. B.) 
einai 2-p Roadster 1,250 
seine 5-p Touring 1,295 
samedi 5-p Sedan 1,495 
temeenes 5-p 2d. Sedan 1,395 
(128 in. W. B.) 
.- 38-p Sp. Roadster 1,495 
— Sp. Touring 1,525 
--- 4-p Country Club 1,765 
-- 4-p Coupe 1,795 
-- 5-p Brougham Sedan 1,925 
linia 7-p Sedan 1,995 
CADILLAC 
**V-63” Standard Line 
(132 in. W. B.) 
none 2-p Coupe $3,045 
ineanhiits 5-p Sedan 3,195 
eneiees 7-p Sedan 3,295 
aided 5-p Brougham 2,995 
nian 7-p Imperial 3,435 
leenedis 4-p Victoria 3,095 
Custom Built 
(132 in.) 
ann Roadster 3,250 
(138 in. W. B.) 
eesinn 7-p Touring 3,250 
ities: = anes Phaeton 8,250 
4400 ~=si+#5- Coupe 4,000 
4490 5-p Sedan 4,150 
4590 7-p Suburban 4,285 
4655 7- Imperial 4,485 
CASE a &. C. 
8260 3-p Roadster $1,840 
8290 56-p Touring 1,885 
8470 5-p Sp. Touring 2,160 
8570 4-p Sub. Coupe 2,480 
8640 5-p Sedan 2,590 
8650 5-p Brougham 2,590 
oo 00 
8020 3-p Roadster 1,570 
8050 5-p Touring 1,595 
8880 5-p Sub. Coupe 2,290 
8380 5-p Victoria 2.290 
8400 5-p Sedan z,885 
seyree 
150 .? Touring 2,225 
4 “ 20) Sedan 2,975 
CHANDLER “ss” 
3090 2-p Roadster $1,795 
3132 4-p Roadster 1,785 
3085 5-p Sport Touring 1,595 
3223 7-p Touring 1,735 
3248 4-p Royal Dispatch 1,885 
3376 5-p Coach 1,595 
3309 5-p Chummy Sedan 2,045 
3525 5-p Met. Sedan 2,195 
3128 5-p Sedan 4d. 1,995 
3594 7-p Sedan 2,295 
3585 7-p Limousine 3,095 





SHIP. 
WT. PASS. BODY STYLE. PRICE 


CHEVROLET 
“Superior” (Series K) 


1755 2-p Roadster $525 
1870 5p Touring 525 
2015 2-p Utility Coupe 675 
2110 5-p Coach 695 
2220 5-p Sedan 775 
CHRYSLER “Four” 
(109 in. W. B.) 
2300 5-p Touring $895 
2405 2-p Club Coupe 995 
2510 5-p Coach 1,045 
2570 5-p Std. Sedan 1,095 
“Six” (112% in. W. B.) 
2805 4-p Roadster $1,625 
2785 5-p Phaeton 1,395 
2895 5-p Coach 1,445 
2985 4-p Coupe 1,795 
2995 5-p Brougham 1,865 
3060 5-p Sedan 1,695 
3085 5-p Imperial Sedan § 1,995 
8090 5-p Crown Sedan 2,095 
(11834 in. W. B.) 

8225 6p Town Car 8,725 
CLEVELAND “31” 

2825 5-p Touring $ 895 
2580 5-p Sedan 1,195 
“s49” 

2750 5-p Touring 1,095 
2810 5-p Touring De Luxe 1,195 
2910 5-p Sp. Touring 1,295 
8000 5-p Coach 1,295 
8190 5-p Sedan De Luxe _ 1,695 
3190 5-p Sport Sedan 1,725 


COLE “MASTER” 


8675 4-p Volante Touring $2,325 
8795 7-p West. Touring 2,325 
8675 4-p Aero-Vol. Tour. 2,475 
4055  5-p Brouette Sedan 3,225 
4000 7-p Royal Sedan 8,225 
4100 7-p Royal Limousine 8,325 
CUNNINGHAM 

“V7.6” 
4600 7-p Touring $6,650 
4500 4-p Sp. Touring 6,150 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR “6-70” 
8750 4-p Roadster $3,500 
8800 4-p Sp. Tourer 3,500 
8700 4-p Phaeton 8,500 
4200 4-p Petite Coupe 4,500 
4200 4p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan 4,700 
4890 7-p Sedan 4,750 

**6-60”" 
3100 4-p Roadster 2,185 
3200 4-p Sp. Touring 1,985 
3150 5-p Touring 1,785 
3400 3-p Coupe 2,345 
8500 5-p Sedan 2,345 
DAVIS **90”" 
2650 4-p M. o’War Road. $1,495 
2915 4-p Legionaire Tour. 1,495 
2750 5-p Phaeton 1,895 
nee 5-p Sedan 1,595 
8070 5-p Imperial Sedan 1,795 
3065 5-p  Berline Sedan 1,795 

ae) head 
2885 4-p Roadster 1,795 
3020 5-p Phaeton 1,695 
.—. 5-p Sedan 1,895 
8245 6-p Imperial Sedan 2,095 
3215 5-p Berline Sedan 2,095 
DIANA “St. 8” 
2970 5-p Roadster $1,895 
2990 5-p Phaeton 1,895 
3245 5-p Std. Sedan 2d. 1,995 
3245 5-p DeLuxe Sedan 2,195 
3130 5-p Cabriolet 2,095 
3140 5-p Sedan de Luxe’ 2,095 
DODGE BROTHERS 
2473 2-p Roadster $ 855 
2593 2-p Special Roadster 955 
2567 5-p Touring 875 
2695 5-p Spec. Touring 975 
2708 2-p Coupe ‘‘B” 960 
2823 2-p Spec. Coupe “B’’ 1,060 
2995 5-p ““B” Sedan 1,045 
3077 5-p Spec. “B’’ Sedan 1,145 
3020 5-p Sedan A 1,195 
3107 5-p Spec. “A” Sedan 1,280 
2723 5-p Coac 1, 
2823 5-p Spec. Coach 1,135 
DORRIS “6-80” 
4120 4-p Pasadena Tour. $4,150 
4115 7-p Touring 4,150 
4193 4-p Coupe 4,985 
4200 5-p Sedan 5,550 
4810 -p Sedan 5,800 


SHIP. 


WT. PASS. BODY STYLE. PRICE 








DUESENBERG 
Straight ‘‘8”’ 

3920 2-p Roadster t 
3970 4-p Roadster 7 
3700 4-p Phaeton $6,650 
3920 4-p Phaeton t 
3980 4-p Sp. Phaeton t 
ies 4-p Sedan tT 
4500 7-p Sedan Tt 

}Manufacturers do not quote list 

prices. 
DU PONT oe 
8300 2-p Roadster $2,600 
3550 5-p Touring , 
8800 %-p Touring 2,750 
8550 5p Touring Sedan 3,400 
DURANT A-22 
eile 2-p Sp. Roadster 900 
2225 5-p Touring 810 
snmaiess Spec. Touring 930 
2395 4-p Coupe ,090 
iiiiins 4-p Spec. Coupe 1,160 
2505 5-p Sedan 1,150 
mnie -p Spec. Sedan 1,280 
ELCAR 4-55" 
2560 5-p Touring $1,095 
2900 5-p Coach 1,195 
2779 5-p Sedan 1,395 
$6.65” 
.... &p Touring 1,295 
2779 5-p Coach 1,395 
2900 —=s«éB=- Sedan 1,595 
*8.89"" 

... 4-p Roadster 2,315 
8700 6-p Sp. Touring 2,165 
bates 7-p Touring 2,265 
3000 3-p Coupe Roadster 2,315 
waietien 5-p Sedan 2,265 
4050 7-p Sedan 2,765 
4006 b5-p Brougham 2,865 
ESSEX 
2185 5-p Touring $850 
2370 5-p Coach 795 
FLINT “55” 

3325 4-p Sport Roadster $1,950 
3245 5-p Touring 1,595 
8310 4-p Sp. Touring 2,050 
3245 4-p oupe 2,195 
3595 5-p Sedan 2,285 
$565 5-p Brougham 4 d. 2,785 

**40"" 

2715 5-p Touring 1,285 
2940 5-p Sedan4d. 1,680 
2965 5-p Brougham 1,760 
FORD 

Without Starter and Dem. Rims 
1369 2-p Runabout $260 

With Balloon Tires 305 
1494 5-p Touring 290 


With Balloon Tires 335 
With Starter and Dem. Rims 


1521 2-p- Runabout 845 
With Balloon Tires 370 
1644 6-p Touring 875 
With Balloon Tires 400 
1749 2-p Coupe 520 
With I Balloon Tires 545 
1882 6-p Sedan, Tudor 580 
With Balloon Tires 605 
1927 5-p Sedan, Fordor 660 
With Balloon Tires 685 
FRANKLIN *11-A”’ 
28060 38-p Sport Roadster $2,800 
2845 6-p Touring 2,650 
2965 8-p Coupe 2,700 
3175 5-p Sedan 3,200 
8080 5-p Sport Sedan 8,850 
8275 7-p Limousine 8,500 
3135  5-p Cabriolet 4,400 
GARDNER 
*s6”” 
2975 5-p Touring 1,395 
a Sport Roadster 1,595 
3210 4-p Cabriolet 1,845 
3100 4-p Cabriolet 1,845 
3280 5-p Sta. Sedan 1,595 
3290 5-p Sport Sedan 1,895 
$300... DeLuxe Sedan 1,895 
«sg 
3175 5-p Touring 1,995 
3100... Sport Roadster 1,995 
3300 4-p Cabriolet 2,245 
3620 5-p Sta. Sedan 1,995 
3620 5-p Sport Sedan 2,295 
3600 5-p Del.uxe Sedan 2,495 
GRAY — 
1750 5-p Touring $595 
1880 3-p Coupe 825 
2020 5-p Sedan 845 
2130 5-p Royal Sedan 975 





-——= 





SHIP. 
WT. PASS. BODY STYLE. PRICE 
HERTZ D-1 
8360 5-p Sedan $1,695 
HUDSON “Super Six’”’ 
$425 7-p Phaeton $1,250 
3450 5-p Coach 1,195 
3425 4-p Brougham 4d. __ 1,495 
3675 7-p Sedan 1,695 
HUPMOBILE “R” 
2595 2-p Roadster $1,225 
2705 5-p Touring 1,226 
2760 2-p Coupe 1,850 
2875 5-p Club Sedan 1,875 
“*”’ 
3050 2-p Roadster 1,795 
8270 4-p Roadster 1,895 
8135 56-p Touring 1,795 
$295 2-p Coupe 2,095 
3295 4-p Coupe 2,095 
8410 5-p Sedan 2,195 
JEWETT **23-25” 
3025 4-p DeLuxe Road. _ $1,500 
3015 5-p DeLuxe Touring 1,320 
3000 5-p Coach 2d. 1,245 
3150 5-p DeL. Coach 2d. 1,400 
3305 5-p DeLuxe Sedan 1,680 
JORDAN 
Series “‘A”’ 
8330  2-p Playboy Road. $2,275 
3340 5-p Touring 2,275 
3450 3-p_§ “Friendly “9” 2,575 
38625 5-p Brougham 2,575 
8520 4-p Victoria 2,475 
$3525 5-p Sedan 2,675 
8470 T-p Sedan 2,925 
8800 7-p Suburban Sedan 3,375 
KISSEL “55> 
8130 2-p Speedster $1,895 
_... j2p Sp’dster De Luxe 2,185 
...... 4p Speedster 1,995 
ww... 4p Sp’dster De Luxe 2,285 
8530 2-p Enc. Speedster 2,285 
dnnien . 2-p Ene. Sp’d’r DeL. 2,785 
8190 4-p Tourster 1,895 
4-p Tourster De L. 2,085 
2980 5-p Phaeton 1,685 
8170 5-p Phaeton De L. 1,885 
ain 7-p Touring 1,785 
_. %-p Touring De L, 1,985 
8430 4-p Coupe 2,185 
“ene . 4p  CoupeDe Luxe 2,585 
3540 5-p Brougham Sedan 1,995 
neath . 6p  Broug. Sed. DeL. 2,685 
sates 5-p Brougham 2 d | 1,795 
4070 7-p Sedan De Luxe _ 38,285 
4010 -p  Berline Sed. DeL. 8,385 
8530 5-p Victoria 2,285 
_.... O-p Victoria De Luxe 2,685 
675°" 
sea . 2-p Speedster 2,195 
_. 2-p SpeedsterDeL. 2,485 
._... 4p Speedster 2,295 
iniees 4-p Speedster De L. 2,585 
sie 2-p Speedster DeL. 2,585 
.... 2-p Ene. Sp’d’r DeL. 2,985 
_.... 4-p  Tourster 2,195 
_.... 4p  ToursterDeL. 2,885 
ecescees 5-p Phaeton 1,985 
.... 6-p Phaeton De Luxe 2,185 
—... -p Touring 2,085 
.... ‘=p Touring De Luxe 2,285 
... 4-p Coupe 2,485 
_... 4-p Coupe De Luxe’ 2,885 
mites 5-p Sedan 2,395 
.... 6-p  Broug. Sed. DeL. 2,985 
.... 6&p Brougham2d. 2,195 
_... 7-p Sedan DeLuxe 38,485 
_.... =p Berl.Sed.DeL. 8,585 
.. jp Vieteria 2,585 
oe %-p Victoria De Luxe 2,985 
LEXINGTON 
“Concord” 
2950 5-p Touring $1,595 
3000 5-p Touring (Enc.) 1,695 
2950 5-p Spec. Touring 1,795 
3200 5-p Sedan 2,185 
3425 5-p Spec. Sedan 2,445 
“Minute Man” 
3120 2-p Roadster 2,145 
3195 5-p Touring 2,095 
3489 7-p Touring 2,195 
3230 5-p Lark Touring 2,345 
8368 5-p Cal. Touring 2,495 
3395 7-p Cal. Touring 2,495 
3875 5-p Royal Coach 2,495 
3440 5-p Brougham 2,599 
3542 5-p Sedan 2,895 
LINCOLN 
4380 2-p Roadster $4,000 
4595 %-p Touring 4,000 
4565 4p Phaeton 4,000 
- w=. Sport Touring 4,500 
4655 4-p Coupe 4,600 
4775 4p Sedan 4,800 
4825 5-p Sedan 4,900 
4865 7p 5,100 
4945 7-p Limousine 5,800 


Sel] 


5600 


McF 
8700 
8600 
8850 
$850 


2850 
2760 
8090 
2860 
8020 
8190 


3270 
8590 


NASI 


3300 


**eeseee 


9 September 3, 1925 


MOTOR AGE 
45 


Prices and Weights of Current Passenger Car Models 
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SHIP 
CE ak 
C WT. PASS. BODY STYLE. P SHIP. 
LOCOMOBILE “ea” . PRICE | WT. PASS. BODY STYLE SHIP. 
395 ; 8 . PRICE | WT. PAS SHIP 
528) dp Sportif Tour _§ 7,460 | OLDSMOBILE (Cont'd) S. BODY STYLE. PRICE | WT. | 
250 oo 7-p Touring 7,460 eines, 5-p De Luxe Coach 1,040 RICKENBACKER - PASS. BODY STYLE. PRICE 
260 5680 B-p Victoria Sedan 10/050 | 777™ 5-p Sedan 1’ 025 “Six” (117 in. W. B 4800 -p Vestibule Lim. 10 175 
195 56.40 — Brougham 10,040 | ~~ 5-p De Luxe Sedan 1,115 | ----= - S&p  Roadst - B.) yon 7-p %&% Limousine 10,175 
395 5868 T-p ane tae. 9,500 | OVERLAND “91” 4 —— §&p Phaston 498 a 10,175 
5600 7p Cabriolet im. Ly 1919 Bp ”. haa wh 3=5©0»=SChltecudGl + a Roadster 1,695 STUDEBAKER 
225 ‘<7 _ a» — 2 oo ng $495 — ‘ uxe 1,820 St 
tm 2-p Rents 22065 2D Coupe 625 pain D Coupe De Luxe 1,995 2760 3 aaoe Ge 
350 Ster 2,150 -P Sedan De Luxe 495 | ~ -p Spec. Sedan DP Du. Roadster 
a 5-p Tourin 2202 5- S e 695 | ...... a. D 1,795 2820 S.. S $1,125 
375 — << ian K 1,785 D sen 2d. 645 sian 7p rt tg 1,920 2870 B-p ag Roadster 1,235 
-—-- 5p Brough Saas 11 6 ina 5 an De Luxe 2,070 2950-5. u. Phaeton 1,145 
95 gham 2,285 | 44g (11294 in. W. B) -- 5-p Coach Brougham 1,595 | 2945 3, cLort Phaeton 1,255 
395 McFARLAN “6” > 5-p Sta. Sedan gop | 5-p De Luxe 298 3-p Country Club 1,295 
95 “sy 584 5-p Sedan DeLuxe 1.095 “Fight” 1211 . 39 30 5-p Coach 1195 
196 100 2p Roadster $2,650 | PACKARD <g¢» Lene Sep a ™ - 3280 BD Berline 1,495 
95 wns SD pec. Roadster 2,90 16in. W.R\ }83|[ ore 995 1,654 
95 8600 56-p Touring D ane 8643 ant —— W. B.) tin § PB Sa 1,995 Special Six 
sane 7. Touring 2,750 8653 5-p an my ae seve 3 D — oe 3480 . Du. Roadster 1,395 
vw. = . , 8 — ts ° = ° 
500 $850 .- seas 3,180 8595 4-p Sp. Touring 2 oa -- 5-p Spec. Sedan 9 3475 5. Sp. Roadster 1,595 
p dan 3,180 8758 4-p Coupe 150 fo. . Bp DeL 195 3 p Du. Phaeton 1,445 
320 —.- 6p Spec. Sedan 8937 5 2,585 | _ : e Luxe 2,320 605 4p Club Co 
3,180 P__ Sedan - %-p Sedan D 3 upe 1,695 
os 8850 He a? 3,280 3 (133 in. W. B.) 2,585 a Coach se yt eran Mh Mae 1.750 
. soasenee -p ub. Sedan 1 3793 y “ ee, es a % gham 1,995 -p rougha F 
380 eis i Sub. Sedan ae 4043 1p me 2,785 a 5-p 6 Luxe 2,120 po .- —— - anos 
== ED Browriam« a S180 | jig £2 Sub"sedan bee | MOAMES a 
halon ¥ a . 
15 4600 4-p Sp. Touring = ‘ (136 in. Ww. B.) aiteas 5-p a a sane 7-p Du. Phaeton 1,795 
75 4900 4-p Coupe 6.720 060 4-p Runabout 8 - 2-p Bus. Cou 1295 40 5-p Coupe 2 045 
75 5200 4-p To , 4090 5-p Touri 950 ala a. . pe 1,495 95 5-p Brougham , 
15 5200 7 us. Sotnm 6,720 | 4023 4. ae 8,750 p Coupe 1495 | 4150 7p Sed 4d. 2,195 
75 _— Me Zour. Sedan 6,810 4242 ye ra Touring 8,900 | 5-p Sedan DeLuxe 1,695 4200 7-p Berlin » 2,245 
25 .. Dp Sedan wane 4528 5-p Sedan 4,650 6-54-E” (118-138 in. W. B.) STUTZ “6-94” 2,325 
15 —. TD Spee. Sedan 810 ~--- 2p Coupe 4,750 | = - 4p Roadster 2.385 3492 2-p  Roadst 
—-. %-p Ene. Sedan 71110 4199 (143 in. W. B.) 5,775 pemitenn re aes 1,985 pee 5-p Touring oa 
95 5900 7-p Sub. Sedan 7,110 _ Ms Touring 8,950 | ons 7-p Toure 2,286 pote 4-p Coupe 8,050 
85 ~ ll. Town Car 9,000 4655 tp — Sedan 4,890 eee 3-p Cabriolet ans 5-p Sedan hye 
95 N “74” 47 E an 5,000 eee , “695% ' 
$695 2p Roadster _ 10 17-p Sedan Limousine 5,100 . ae (128 in. W. B.) 4064 6p aoe 
85 8604 5-p Phaeton 3/298 soe “21-24” 9 ustom Built” 4152 7-p Tourster a 
- m G2 ping 3295 | 3935 7» ppaeton $2,165 | --...... . 8.485 | 4¢99 5: Sportbrohm. 3.785 
95 p Brougham Coupe 3,295 4100 o> Phaeton 2165 _ 4 pore 3,285 ‘ 7-p Suburban 8.985 
85 ---» 4p Victoria Coupe 3,295 432 5-p Sedan De Luxe 2,39 ies -p Tourer 2,985 675 -p  Berline 4. 
~ iiss Gp Seden 3,295 _— tp Sedan DeLuxe 2,840 “8-88” (138 in. W. B.) VELIE “60” = 
~ 8859 E-p Se , es De L 8,295 ERLESS —~.e5 3 @43#f, == 4-p Roadster 2,750 3030 4-p Sp. Roadste 
~ 8999 1-p dan e Luxe 3,775 83175 5. (126 in. W. ~~ ,— 5-p Sport 2 750 2840 5-p Touring r $1,650 
8974 7-p Sed ae > aus $1,895 | 2 >> «6Tourer 2,49 8025 5-p Club ro 
~ $969 Bb Sodan De Luxe 3,850 a 5-p oupe o 4 sain 7-p Tourer ri pot 3150 4-p > Saaen 1,450 
an Limousi 5- ae ~ . , 29 ; 
| Be ES BSR Limos Si “asa, wy te | ER Gir BS | eS Sm Sam ha 
3 i860 By ae. 3300 7 Roadster 2195 | 5p Spec. Sedan 3.785 | 3005 5p Coach 4 4. 1,450 
35 8 >. em $4,500 | 37 p Touring 1995 | ~ Tp Sedan (136-in, 2 | = 5-p Brougham _ 
; 950 6-p Touring 4,500 3 00 7-p Sedan 2595 WESTCO gnam 1,495 
3 we 2 -; aga 4,500 525° Tp Limousine 2695 | Se: Quien oan | ome S . os 
-p éé ¥ ry) , ‘ on Cc. Oo 4 
. 240 5-p Sport Sedan 6,250 | 3950 4p Sieaien 2 ROLLS-ROYCE 3300 4-p Brougham 8d. 2,390 
4850 4-p Tour. Limousin 6. 3995 7-p Phaeton ,845 alah oa Chassi 3 “69” , 
5 4800 4-p Brougham ° 8.500 4310 5-p Town Brougham 3.895 . Rp eens 
° 10 - , WIL : 
5 meant P Series “ar 4400 an cedan 3,495 or dManufacturers do not quote list - a — 
55 9 5-p Roadster $1,3 4525 7- F ,595 ; “B-68” 
5 675 3-p Cab. Roadster 1 95 | 4100 2b Berline Lim. 3,795 | STANLEY “252 (127 in. W. B.) 
35 eas $- Touring 1.195 4150 5-p Sub ~~ ° ae 3400 6p Ph . ro 4-p Roadster $2,985 
5 : -p ach ; ‘ e »295 aeton 5- T , 
27 » 395 PI . 3 $2,500 D raveler 
PD Be EE Bee saan ga gee | PIEROE-ARNONY,, tio ED Sede” SEB | Heo EP Pon 3 
5 2850 5-p DeLuxe es 4a yor 4350 2-p Runabout = 5959 | 7" 2-p Roadst 3520 fp be 8,785 
. owe - 1,695 4500 4-p Touring $5,250 | ~~ .— $525 3635 7p Sedan 3885 
5 2760 6-p Touring 14 4590 7p Touring 5,250 | 2p oe 525 3570 5p B an 3,900 
5 420 «-p Sedan 1,495 | 4780 8p Coupe i oe > 595 | 8710 7p Limominn + 2200 
5 ~ writite Sedan 1,915 1960 co Sedan es00 | SP = Coach 695 | <1 Town Car 6.500 
: 2860 5-p a nape 4750 an Cou n 7,000 crcecece 5-p Sedan 4d. 775 “C_68” (Custom Built 127 ; ’ 
6 20 5p Sedan 1,515 | 4780 6p Brovehet™ $900 | STEARNS-KNIGHT 8265 4p Roadster “S.18) 
5 8190 §-p Sp. Sedan 1,995 4850 7-p Rissouniine 6,800 “B” (4) 3520 5-p Sedan an 
: 3 London 2,095 | 5060 7p Enclosed im. 7.000 | azz; £P Coupe Ro 3570 Sedan 4,100 
f ig0 5p Sp. Touring toss | 4280 7p French Lim, vooo | 8275 «Bp poupe Roadster $1,795 | 3719 7.5 Brougham 4,100 
5 0 5-p Petite Sedan 2'540 730 6-p Landaulet 71000 | 4250 5-p Sedan 7 1,595 a. Limousine 4,285 
— “Special” 3205 2p R “80” 750 =. Coupe Brougham 1,895 3410 4p eae roe W. B.) 
5 2980 re onteter $1,135 8260 4-p — 2905 | ~~ "2? Brougham 2,095 | 3550 5p Gray Goose Trav 2 485 
P ouring 3385 ‘ 3,095 “sS” (6 500 =—s‘7- Touri -_ 
5 3120 6-p Sedan 2d 1,135 7-p Phaeton ) 36 p ouring 2,385 
: #800 5-p Sedan 4d 1,265 | 3430 5-p Coach ee 2-p Roadster 2,495 3 «(OEP Coupe 2,985 
. : 1645 8365 4-p Coupe Land 5.150 8775 65-p Touring 2,395 8630 65-p Brougham 8,18 
‘ 5 
5 Advanced” _ 8335 4-p Coupe au ——- 8,820 8850 7-p Touring 2 4 8680 = 5-p dan 3. 
(121 in. W. B. 3440 5p § 3695 | 4025 2p Cou 495 | 8775 Tp Sed o~ 
5 820 8p Roadster 3560 Tp Sedan 3,895 | 4275 4p Sp. Cou 8,895 | 3835 7p Limousi San 
8400 1,875 edan pe 8,150 ine 8,885 
; 5-p Touring : 3615 Tp E 3,995 3950 5-p Sedan Y “w- 4 
85505. 1,375 ne. Drive Lim. 4,04 427 2,945 W-6 Vogue” 
D Sedan 2d 1,485 | REO —e . & Siem hoe (127” W. B.) 
“Ad » 3350 2. in is . Pp. Sedan |. 3,395 | o --- dq. 
5 (127 ae B. 3189 5. p Roadster 1,665 “co” 3,395 ae a> sondeter $2,735 
5 480 7» Touring 33959 >» Sp. Touring 1,595 (®) 5 ne 400 
5 $640 am Victore 1,525 3450 es oupe 1.495 poe =? Touring 1,875 penn 7 Sedan 3,400 
5 8750 b-p Cou + P 2,090 3400 5-5 Coupe 1,975 3550 2. Touring 1875 | ---..... 7-p Fm , 3,500 
5 3007 pe 2,190 gr4z oP Sedan 4d. 1 2-p Sport Coupe 2 imousine 3,600 
“Pp Sedan 9'99 3545 5-p Sedan 4d 265 | 8650 5-p Coupe B “185 WILLYS-KNIGH 
OAKLAND ego awe 3705 5-p Brougham 4d . ‘a : 3700 = -5-p Sedan apne 3a “e5” 
. oni 5-p Touring — REVERE pos . 2235 3700 5-p Brougham yo 2900 §=5-p Touring 
ee 5-p Genet a one $900 2-p Sp. Roadster onan ---- 5-p Brough. Sedan 2,480 2955 3-p upe $1,195 
ieee . ota Coupe = 1,125 4050 re Speedater 2,750 on ee yo 5-p Sedan aan 
al ’ — 1,19 ‘ ouring " 2-p R 5-p ‘Cou ' 
A Siege? Eamdau Sedan 1395 | “9? SP Sedan aoe | 4400 1p Touring = “trang | SP Brougham 1/398 
1 BILE “399 “mM”? . 4-p S T ° 6se00 ’ 
. a ; 37 . 4 p. Llouring 7,750 6 
_ — pearing : $875 oro , P Roadster 8,200 a ye Coupe 9,000 a 2-p Roadster 1.750 
) _” gP Sp. Touring 980 | 3970 5. Sportster 8,200 | 48 > 10,000 9 5p Touring 1, 
“D> Geach 950 | 4400 5p geqrine 3200 | 4800 65 sedan .000 | 3582 5-p Coupe Sedan 2'095 
-D Sedan 4,000 48 6-p Town Brough. 10,175 3672 5-p Brougham 2. 
00 6-p Vestibule Limou. 9.675 3686 s. oemwe 2195 
5-p Sedan 2295 
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Super-Strom 
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Sing 
bearing, flat seats 
(srooved races) 
1100-F Series 





Double-acting thrust 
bearing, flat seats 
(grooved races) 
2100-F Series 





Single-acting, self- 
aligning thrust 
bearing, leveling 
Washer, 1100-U Series 





Double-acting, se!:- 
aligning thrust 
bearing, leveling 
washers 


2100-U Series 
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Strom for transmissions 
differentials and rear axles 


Approved by leading Engineers 
of the automobile industry. 


Gear shifting that is smooth and 
quiet! Every owner wants it. 
Every automobile engineer seeks to 
make it possible—not only for the 
first few thousand miles of service 
but for the scores and scores of 
thousands of miles that a car these 
days is expected to deliver. 


As a result, many improvements in 
the design and construction of trans- 
missions have been made in recent 
years. Special steels have been de- 
veloped combining more strength 
with less weight. And increasing 
preference has been shown for ball 
bearings — particularly the _ sturdy, 
accurate ball bearings manufactured 
by Strom. 


In transmissions, the new Super- 
Strom radial bearing insures correct 
relation of parts by holding the shaft 
in permanently rigid alignment. It 
thus makes gear shifting easier, 
smoother and quieter. Its accuracy 
and freedom from wear greatly pro- 






long the life of the gears with con- 
sequent reduction in up-keep. 


Deep-grooved and without filling 
slots, the Super-Strom offers in- 
creased load-carrying capacity by the 
use of larger balls. It is a stock 
bearing, yet its dimensioned accuracy 
and concentricity compare favorably 
with bearings made to special specifi- 
cations. Retainers are unusually 
sturdy — accurately pressed—rigidly 
riveted. The special analysis steel 
used is hardened throughout, not 
merely case-hardened, thus giving 
exceptional! durability. 


Super-Strom Ball Bearings are now 
available in quantity production—in 
a wide variety of types and sizes. 
Behind them is the Strom reputation 
for quality manufacture. Our engi- 
neers welcome inquiries. Let us send 
you catalogs, price lists, with tables 
of load capacities at different r. p. m. 
etc. Write for the facts. 






MARLIN-RCCKWELL CORPORATION 


Successor to 


Strom Ball Bearing Mfg. Co., 4551 Palmer Street, Chicago, IIl. 






Super-Strom 
deep groove, 
radial bearing 


Double-row, deep- 
groove, radial bearing, 
bronze retainer 






Angular contact 
bearing, combination 
radial and thrust 


Saya 


Adapter type bearing, 
with sleeve 
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The Value 


of Hyatt Bearings f0 - 
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The Manufacturer: The value of any product 
is not in its price alone; for quality, suitability 
and long life are also prime requisites. Hyatt 
Roller Bearings are built of the best known 
bearing materials, in sizes especially adapted for 
automotive purposes. They assure manufac- 
: turers of uninterrupted assembly lines, of bear- "3"™ 
= ob, ing uniformity in their product and of service- (fess 
tee ability equal to the life of 
ee i ee 
al 3 
tus 
The Dealer: Ina Hyatt-equip- 
7 ped car the dealer can offer a 
Z prospective purchaser more 
ut efficient bearing performance, 
¢ | 3 more lasting endurance, more 
S ofa freedom from attention, lower 
“ek | maintenance costs, and greater 
SEE: owner satisfaction. 
dees YATT ROLLER Bearings 
aie absorb road shock and driv- 
ing strain—maintain proper align- 
a THE SIGN OF OFFICIAL HYATT SERVICE 
x SRMOREE ment of shafts and gears—yet 
3 never require adjustment. Being 
: | “SERVICE, quiet, rugged and long-lived, they 
. #9 TheOwner: The owner of the “Hyattized” car |AXEE seldom need attention. Because of 
cE § feels profound satisfaction in his purchase. He these advantages they add prestige 
aati values it for its sturdiness and for its smooth and to the transportation they equip. 
Mie: 3 quiet running qualities. He appreciates its freedom 
Ts from adjustment worries and service charges— 
— its carefree bearing performance even after many 
years of use. Hyatt bearing value is evident to 
<. him during every year of its operation. 
oi Quiet 
; Roller Bearings 
Be HYATT ROLLER BEARING CO. 
“hey | NEW YORK DETROIT CHICAGO SAN FRANCISCO 
a ee ‘ia Worcester Philadelphia Charlotte 


Pittsburgh Cleveland 
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The New AC Spark Plug— 
New Package—New Method of 


Size Designation 





TYPE A 
¥g" Regular 


TYPE B ' | “HE new AC Spark Plug, with its 
\ many improvements, is fully de- 
scribed on the opposite page, which is a 
TYPE C reproduction of the October 3rd advertise- 
ment in The Saturday Evening Post. This 
is the first of a series of full page ads. 













eS === m= 
TYPE D 
” Long Thread 







for 
*Cadillac 
*#Flint Six 


SAE Regul 
*Hupmobile 4 egular 





wn 0 Ni 







*4Maxwell *Chevrolet 
*/Star **Oakland = 3 
*Buick (to 1924) == 
*:Durant Four = = 
* . ———_ z 
*Factory Equipment — => 
# AC Carbon- proof Recommended *Oldsmobile Six === i 
2 ° | 


Velie 
*Oakland (to ’24) 
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HE new AC Spark Plug will be = Rn q i 


PA iy 





advertised through national maga- i) 
zines, store signs, window displays, and for 
° *# Dodge Brothers 
backed up by large painted boards on "Chandler 
the principal highways leading into a 
every good-sized city and town; thus A 
circulating millions of AC messages op prent Six 
throughout the country. — 
Your jobber is ready to fill your orders. for 
Other Sizes and Types of AC Spark Plugs 
14.” Regular Type F Metric, Long Body, Short Thread TypeM — —_ ng 
Regular Metric G Regular Metric Aircraft N piece design 
oAS Extra Long H Short Metric Special O 
R 


Long Thread L 7” Extra Long Body Two-Piece Design Type U 
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A better design ... A better metal for sparking 
points... A better insulatorcore...A better glaze 


Why this is the greatest advance made in spark plug construction in years: 


In assembling the insulator core into the steel shell, pressure is applied while an 
electric current brings the grooved section of the shell to a red heat (see illus- 
tration). The shell is thus made plastic by heat, causing assembly pressure to be 
evenly distributed and insuring perfect alignment without any strain on the insu- 
lator core. Being assembled at a higher temperature than ever attained in any 
motor, subsequent expansion of the metal shell in service cannot loosen its tense 
steel grip on the insulator core, thus insuring against compression leakage. ‘This 
hot assembly is an exclusive, patented AC feature. 


s » » 
i on [$s 


This alloy insures long life to the sparking points, is a good conductor of heat and 
offers extremely low resistance to the electric current, resulting in easy starting and 
good performance. 


, ; , , y y 
: . ,_a & . 7 . Z 7 ’ . 
j win TERA nSuUIOTO : Ore 


Most insulating materials lose part of their insulating value at elevated temperatures, 
allowing leakage of electric current. The newly developed, electrically fused 
Kyanite insulator core insures delivery of a full spark to the sparking points. 


This coating of glaze covering the insulator core is so hard and smooth that it 
effectively minimizes accumulation of soot. 


A€’ Carbon-Proof SPARK PLUGS 


Made in all types and sizes by the same methods and with the same materials. 


Now made in one-piece design. Built with the same high-grade materials and work- 
manship as other AC Spark Plugs. 

Illustration shows special features of the AC 1075 for Ford engines. 

Also made in two-piece design. 


There is a type and size of AC Spark Plug for every motor—your dealer has an AC 
size-chart. He has the correct plug for your motor 


AC-SPHINX } we AC-OLEO 
2U Sonleckeen AC Spark Plug Company, FLINT, <Alichigan —, AC-OLEO 
ENGL AND {C Mér Cloame AN 


U.S. Pat. No. 1,135,727 ,April 13, 1915; U.S. Pat. No. 1,216,139, Feb. 13, 1917. Other Patents Pending 
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More than 80% of all cars 
produced in this country, 
Fords excluded, are factory- 
equipped with AC Spark Plugs 


My x 
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Special Features 
Spring Terminal Clip 
Heavy Body Porcelain 


Hexagon of Extra Length Permits 
Easy and Positive Application of 
Spark Plug Wrench 


High Temperature Fins—Patented 
Carbon-proof Porcelain 


Heavy Electrode Forming Natural 
é ain 
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if Yours [sa Good Name | || 
~Hook It to MusicMaster | || 
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T HEN you'll have two good names with which to ae 
command confidence and build business, for 3 

MUSIC MASTER is the most inspiring name in 
the whole field of radio—the maintained quality of 
MUSIC MASTER Radio Products over a period of 


years has made it so. 


MUSIC MASTER Receivers are made in ten models selling from 
$50 to $460 and employing every successful circuit known to radio. 
These sets sell at sight because they meet the demand for better re- 
ceivers, just as MUSIC MASTER Reproducers met the demand for 
a really best loud speaker: demonstration makes them irresistible. 










Ten Styles of 


Receiving Sets Sales prove that people are reading 


The MUSIC _ They are easy to operate, deliver supreme tone quality and satisfy the : 
MASTER Line of ever-growing demand for positive selectivity. ie 
Radio Products is : 
lete, d , ; ; 2 
pinto sony ‘he It’s a wonderful line with a wonder- : 
line absolutely the ful story back of it. That story is 3 
best possible to being told to 93,000,000 radio-wise, 3 
+ eae ¢ Of &s lively Americans with money to spend d 
—_ —for the best. Be 











aie a ul about. MUSIC MASTER—a _ good, . 
an, straight story honestly told—and that 
$50 to $460 they believe it. MUSIC MASTER has 
never disappointed its buying public— i 
N Re ee of and never will—and : 
eproducers : : 
(Horn-Cabinet- Music Master Radio Products Are : 
— _ Money Makers | i. Lik , 
anger “ . i 
. and backs them to the limit. The “J = : 
i i MUSIC MASTER franchise is the big- J] —_ 2 
a gest trade asset any radio merchant can @ e 
Shapes of Batteries tems . :; ‘3 
(Multi-Cell Dry have. Get it—if your territory 1s still B 
oN ” “R” and “uc open. Write your nearest authorized Type 300 x 
’ ‘A? distributor or write to us. Exquisitely designed * 
and an le A ag oo -—" bios. B 
atteries ‘ive tubes. iding con- 
60e to $23.50 Music MASTER CORPORATION Saas ae” Meee 3 
we WO “ Uukers and Distributors of High-Grade Radio panel. Large battery *. 
Apparatus pe. = a % 
" se . cr eliminator viates ee. 
Canadian Prices 128-130 North Tenth Street aan oe eel aan 
Slightly Higher PHILADELPHIA ground. Without equip- 





ment $300. Model XII 
Reproducer $35 addi- 
tional. Operates on A. C. Oy 
lighting current, op 





New York 
Chicago 


Pittsburgh 
Montreal 


Canadian Factory: 
Kitchener, Ontario 
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alee . . even when Father Winter droops his zero whiskers over your car. Install a Mallory BERR Ce : 
ea TLRS PRE Ignition Coil and throw away your crank and bottle of ether. Just tickle the starter button and | 
aa oeiisteees your car will be rarin’ to go. Insure yourself today of quick, easy starting, and against towing 2 
gistedsciateaes bills and loss of temper. Serr 
poterig yey yes x (Do You Really Know What a Hot Spark Is Like?) 














































bea MR. SERVICE THE MALLORY See 
Baas , CONDENSER Ree 
Te Furnished with every SR 
iene Make difficult repair jobs — Coil. Ors 
ieee easy. On every car ordered aa 
ae in for overhauling first have pstsss 
Sh the heart of the engine—the See 
ae coil—taken off and tested. A : 
ated large percentage will be found i 
epee) lacking in volume of spark ame 
posete and heat. A spark may jump ae? 
Pie'eee a wide gap but if it has no . , 
ee body it will not produce tH 
ty enough heat between the ae 
oe: spark plug gaps to raise the e 
pees! temperature to a point where fee 
heresy combustion is wholly effec- reid 
oe tive. Po | 
“| ‘The installation of a Mallory It can also be used to }}?:2:; 
pevsees eliminates many troubles gen- replace other a, ris 
ofies erally assigned to causes : special bracket Pele ey 
steed other than ignition, and —s S to be at- Ibis 
betes makes ordinary repair unnec- allowing boosse 
Se tached to any system. 
















































; SE j Entirely new in design and principle, the Mallory Ignition > | — — as it is as hot for starting as when the :: eeecessssesss 
CEES | Coil has an extra primary winding. This, together with the | ZF engin 
a x oe, practically closed magnetic circuit core, permits us to guar- St One of the windings is within the secondary winding which SENILINISING 
* Se. antee the coil not to burn out. ae ee is ae in the case, and the other can be seen on the : sas 
peat estece sts ; ; ~ Eos outside of the core. These two windings set up magnetic = ed 
Foe errata es The Mallory delivers a spark (in reality more of a flame) =| ~< lines in harmony with each other that pass completely around PBuescsii:3i50: 
Brerertk similar to that of a high tension magneto, causing complete | the core and build the core of the coil to a higher flux sfertss ents 
SU combusion. The spark it delivers from a weak battery will = density than could otherwise be reached. SOs ’ 
PSE BS eepetrs 
aa & ——— EEE 
oo soeseess SS 4 ~ . : wy < ees OO . a oe “ : 
eeaies - aS : ere weceltits: sees os oe, SI ete q 
. eseess Sy : see .° :: sae scesses esse ete oe tietete ss 4 
ps ee stead ” : 208°, etetteet ets oeee sites este ee 








% TO EVERYONE IN THE AUTOMOTIVE BUSINESS i 


:| Thousands of Mallory Coils will be sold in your territory this Winter. Regardless of what branch of the industry you may be engaged iB 
‘4 in you should get this extremely profitable business. : 
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Stewart-Warner 
Miniature Spotlight 


Stewart-Warner Single, Double and Triple Bar Bumpers 
Black Enameled or Nickel Plated Bars 
Prices range from $11.00 to $37.50 
Slight increase in W 


ght i se in Western Prices 







Stewart-Warner Spotlight 


Stewart-Warner Electric Horn 
For Open or Closed Cars $4.25 


Complete, $5.00 
West of 100° Meridian, $5.35 
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O better indication of the true worth 
of a product—or the service back of 
it—can be shown than in the ever increas- 
ing public demand. When a manufacturer 
has kept faith with his dealers and the 
public for twenty-five years and continues 
to show increases in his business far ahead 
of the field,he has reached a position where 
everyone identified with him is benefited 
to an unusual degree. 








Through our Dealers’ Service Bureau and 
our highly perfected distributing system 


in 93 centers throughout the world, deal- Dlewww-Wanev 
ers everywhere can reap a goodly share of Family of 


the benefits accruing to all associated with Ac cessorl1es 


this great institution. _ na 
to) fe 
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STEWART-WARNER | , ep a ane 
SPEEDOMETER CORPORATION aR 


CHICAGO - U.S.A. 


lr a ed a yes 
. tase om gS i 
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Stewart Fender Guards Electric Windshield Cleaner 
~— Enameled bars, per pair, $23.00 Complete, $8.50 
est of 100° Meridian, $26.00 West of 100° Meridian. $8.75 


Nickel-plated bars, per pair, $25.00 7 — i <— 
West of 100° Meridian, $28.00 hig’ jf me oe r & m . oo, sean 4 ; ce. 





. = = = ae an 
Ce oe 6 Oe 
ms “ aeaw as me a 
— ween ee aa Stewart-Warner Shock 
Absorbers 
_ Per Pair - $15.00 
West of 100° Meridian $15.50 


© 
% . Pa t4 f / 





Stewart-Warner Car Heater 
Small Model $18.00 





West of 100° Meridian, $19.50 speigh Meee por phagrctngy 3.50 
Large Model $22.00 West of 100° Meridian $14.00 


West of 100° Meridian, $23.50 


Stewart-Warner Reur 
Vision Mirror 
For Open or Closed Cars, $2.00 





os Stewart-Warner Speedometer— 
. Special Model for Fords 


Colored dials tell when to lubricate 


— . 4 Complete, $15.00 
West of 100° Meridian. $15.50 
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Patent 
applied for 


Grinding ; 
Valve Face 3 





















































A ‘ee: in ANY shop! 


E'S the tool you can use on many jobs 

for all makes of cars. Mechanics are amazed at 
the ease, speed and accuracy with which it grinds valves, 
removes carbon, sharpens valve seat reamers, grinds 
valve stem ends, etc. It has set a new standard of 
speed and accuracy—a real necessity in every shop. 


‘Ie grinds and refaces ang vilves wp. te 414 inches in 
diameter, and accomodates valve stems of 2 inch and 
under. It has marked adjustment stops for valve angles 
of 30, 45 and 60 degrees. It also grinds at any other 
angles desired. 

_ Before you buy any machine, it will pay you to invest- 
er ee ote ‘Tt comes 
complete as follows: 


© cdaek bel, 1 opcing: i tistik tenenbled, 1 seeneer' clamps 2 
bracket and one diamond assembled for truing emery wheel, 
Bae ! bracket stand, 1 each No, 66, No. 725 wrenches, 1 set screw 
mch, 1 set blue print instructions, 1 catalog, including com- 
plete valve seat specifications, ‘It is equipped with a special 
chuck, and is driven by a % h. p, electric motor, with 10 foot 
cord and plug. 


Your J ikbber Sells It 
ALBERTSON & CO,, SIOUX CITY, IA. 
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The New UNIVERSAL Model 


fits and warms Every Car 


THE KINGSTON UNIVERSAL HEATER fits every car. 
It is usually placed on the vertical dashboard near the feet of 
the front seat occupants. The heat warms the feet and bodies 
and rolls out under the cowl to warm the hands. You need no 
gloves in zero weather. Heater provides forty-two feet of 
radiation, has a positive non-leaking valve and eight feet of 
flexible metal tubing. Dealers will find a big demand. Remem- 
ber, the Universal fits EVERY car. Get ready for the rush! 








Price complete, ready to install $8.50 


THE SATURDAY EVENING POST 


THE KINGSTON LINE OF CAR HEATERS will be adver- 
tised throughout the season in THE SATURDAY EVENING 
POST, creating a tremendous demand on the part of the buying 
public. Dealers should write for our window and counter dis- 
plays, direct-by-mail helps and other advertising aids. Free, of 
course, and sent to you by return mail. 





Kokome, Eleqirig Company 
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KINGSTON Model for 
Fords 


THE KINGSTON MANI- 


FOLD HEATER for Ford 
Cars has been a popular seller 
for years. It is handsome, dur- 
able, easily installed and it 
heats the moment the motor 
starts. Stock this splendid seller 
NOW, and be ready for the 
rush. The KINGSTON breaks 
its own sales record every year, 
and should be the leading item 


in your winter business. Write 
or wire TODAY! 


Ford Manifold Model, $3.75 
Chevrolet, Dodge & Overland, $5.00 





CAR HEATERS 





The Wild and | 
Untamed Au 
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The Wild and Untamed Auto 


Just now some companies with plenty 
of money behind them are endeavoring 
to reap a financial harvest from the 
novelty of the automobile by offering 
the use of these vehicles to the public 
in most of the large cities. The appear- 


ance of these ungainly things on the 
street has caused many people to ask 
what it costs to run one of them for a 
year or for any other stated period of 
time, and so far about the only figures 
that have been available have been 
those of Albert C Bostwick, New York, 
who gave the hst of expenses as some- 


thing enormous, beginning with the 
wages of an engineer at $720 a year and 
his board, and the price of two new 
motors at $400 each, down to some 
trivial money paid out for repairs to 
tires. A gentleman who has recently re- 
turned from Paris gives in one of the 
Philadelphia papers some figures re- 
lating to the cost of running an auto- 
mobile in that c ty, and when we add 
to these the extra allowance that must 
be made for help in this country, we 
find that only a rich man can afford to 
bother with the wild and untained auto. 





From The Horseman, January, 1900 





In the year 1900 queer notions about 
automobiles were to be expected. 


Today nobody expects anything as 
queer as an automobile without 
Timken Tapered Roller Bearings. 


For over 83% of all makes of motor 
vehicles are Timken-equipped. 


125,000,000 Timken Bearings have 


been put into successful operation. 


A capacity of 125,000 Timken 
Tapered Roller Bearings daily is re- 
quired. of ‘Timken plants. 


And the use of Timken Bearings is 
increasing at a swifter rate than car 
production itself! 


It is a queer dealer who sacrifices 
the value of being able to say 
‘*Timken-equipped.’”’ 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 
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LL THE TIME, everywhere, there is a steady demand 
in every community for dependable Ford Ignition. 
If you handle Ford accessories, here is a market for 
you that knows no limit. Every Ford you service, every 
Ford, new or old, that comes to your establishment is 
a prospect—for ATWATER KENT Ignition Type LA for 
Ford cars. 


Automobile owners the country over know that the 
name ATWATER KENT on an ignition system stands for 
dependability. Make up your mind today to handle this 
efficient unit. You will find it not only a highly profit- 
able all-year seller—but also a time-tested builder of 
good-will. 

ATWATER KENT MANUFACTURING COMPANY 
4733 Wissahickon Ave., Philadelphia, Pa. 






























60 MOTOR AGE September 3, 1925 


~Now 
2.000.000 


CHEVROLETS 


Automobiles must be bought as well as 
sold. Of the 2,000,000 Chevrolets now 
in use—more than a million have been 
purchased from Chevrolet dealers in 
the past three years. 


eatures that sell 
the new Chevrolet 











These dealers know that Chevrolet has 
always given them quick sales and the 
rapid turnover which mean substantial 
profits. This year an even greater degree 

of “Quality at Low Cost” is making 
Chevrolet easier to sell in larger volume 
than ever before. 3 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 


for Economical Transportation 
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Without Tubes, Bat- 
teries, Etc. West of 
the Rocky Mountains, 
$90. In Canada, $115 
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frofwound 


Manufactured under our own patents and under a Reciprocal License from the 
Navy Department of the United States Government 


1926 Model—with S-L-F Variable Condensers 


Will Tune All Stations from 200 to 550 Meters 





} PAT. OFF. 





All The 
Radio 
u Can Buy 
At Any 


Price 








| Yo 

















A Radio Receiving Set that is equipped with “‘old- 
fashioned’’ condensers cannot tune in stations below 
250 meters and therefore, is obsolete because many 
of the biggest high-power stations in America broad- 
cast below 250 meters. 

Neutrowound Straight Line Frequency Condens- 
ers are designed to give absolutely straight line fre- 


In the Neutrowound 6 Tube Set you will find that 
perfect balance between selectivity and volume, which 
is absolutely necessary to meet the various radio con- 
ditions—extreme selectivity and concert volume from 
distant stations loud enough so that your family and 
friends can-all enjoy the programs broadcast from 
distant stations—yet it can be tuned to a whisper. 

The Neutrowound 6 ‘Tube is made in 


quency dial calibration, preventing the piling up or 
the crowding of stations broadcast- 


Set 





but one model—a precision instru- 





ing on low wave lengths. 

e There is no crowding of stations 
= - on the lower range with this 
method, and it is possible to tune 
right on down to 200 meters with 
ideal tuning conditions. 





BROADCASTING 
STATION WOK 
The Neutrowound Radio Mfg.Co. 


owns and operates station WOK 
broadcasting on 217.3 meters 










ment of the finest quality, hand- 
somely finished in crystalline black 
and nickel. 

In this one model is contained 
all the ““Radio’’ that it is possible 
to buy at any price. 











Perhaps you are one of the many Automotive Dealers whose profits 


iS are good during six months of the year—and very unsatisfactory during 
=a the other six months. Thousands of Automotive Dealers are in that posi- 
o tion. Their expenses and overhead run right on every month—but their 


profits drop off, during the dull months. 


You can, not only even up your profits for the year, by becoming a 
Distributor of the Neutrowound Radio Receiving Set—but can increase 
your profits—and make more money. Mail Coupon NOW. 


NEUTROWOUND RADIO MFG. CO. 


e Radio Division: Advance Automobile Accessories Corporation 
3 1721 Prairie Ave., Dept. 926, Chicago, Ill. 
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Makes “Dull” Months Pay “Big” Profits 












|Dealer’s Coupon 





| NEUTROWOUND RADIO MEG. CO. 
| 1721 Prairie Ave., Dept. 926, Chicago, IIl. 


Send complete information, Dealers’ . 
Discounts and Neutrowound Sales Plan. , 








Thompson Valves do not burn, 
warp, or crack in temperatures 
that ruin ordinary valves. 


They seal perfectly four times 


as long. 


They are used as original 
equipment on sixty makes of 
trucks, automobiles, airplanes, 
tractors and motorcycles. 
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Any Engine 
In Any Car 


is a better engine—and will pull the load for 
a longer period without loss of compression, 
oil leakage, carbon deposits, and other gas- 
eating enemies of profit, if it is equipped with 
Thompson Valves. 


Cheap valves, old valves, burned valves, warped 
and worn valves are time-wasters, power-wasters, 
and money-wasters. 

Grinding such valves is but a poor expedient at best—while 


a new set of Thompson Valves is good economy—and much 
more profitable to you. 


hompson 
Silcrome Valves 


Distributed to the replacement trade by 
leading jobbers and manufactured by 





THOMPSON PRODUCTS, INC., CLEVELAND 


Also manufacturers of King Bolts, Tie-Rod Bolts, Spring Bolts, Bushings, Tappets and Starting Cranks 
EXPORT DEPARTMENT: 130 West 42nd Street, New York, U. S. A. 
Cable Address: ‘““THOMPRO — NEW YORK” 
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INTIMATE GLIMPSES OF THE WHOLESALE AND 
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"In rebuilding trade-ins 
we find the Chilton Directory 
a great time~-saver" 


FULLER-LUCE INC. 
KE 








"Mi, v 
amend 
Vice-Pres. & Sales Mgr. 


N this palatial home of the Lincoln Car in 
the heart of New York’s motor row, the 
Yellow Directory has its place as part of the 


office equipment. 















1 Prine of Super 
f we fot the Red and 
Pen, = made 

ides Pal Le piso: rE 


The service and Used Car Departments, says 


Mr. Lewis, make continuous use of this buying Sey | kets py 
guide in locating supply sources for the many 4 | Bebe pote 
parts and equipment of all sorts required in 


rebuilding trade-ins. 





In big cities as well as in small towns—wherever 


the automotive trade needs quick buying infor- 





mation—the Chilton Directory is consulted as 
the authority. For here are found accurate, 
clearly classified listings of every known product 


used in automotive sales or service, its supply 


source, and hundreds of informative advertise- 


ments that make it easy to buy. 





NDEETAIL TRADE WITH THE CHILTON DIRECTORY 
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; The Oakland Harmonic Balancer ; ; endings taken with the crankshaft Indicator, a 
This new and exclusive feature imparts an unmatched freedom from vibration to the evice which | 


is attached to front end of crank- 
Oakland Six engine, and in a manner that is simplicity itself. Torsional vibration in any 


shaft for measuring torsional! vibration. 


automobile engine is caused by the twist of the crankshaft under repeated piston impulses. A. New Careers Six en- B, Six if li ao oy le with- | 
The Harmonic Balancer— built into the Oakland crankshaft—exerts an equal twist- asa . 7 seem out “iformly od mag si 
ing force in the opposite direction, which counteracts the twist of the crankshaft, thus stop- ore b ane ws -_ J _ Une abe JY Smooth, - f 
ping vibration atits source. This means new thrills of motoring pleasure, longer car like smooth at att speeds. aving vibration periods. 

















Oakland Dealers are enjoying one of the greatest sales- 
successes in the history of the industry. ~ w Public 
recognition of the unmatched quality and value of 
the new Oakland Six at the new lower prices has 
been instantaneous. ~ ~ From all over the country 
come reports of a record-breaking demand. wv w vw 


~ 


Touring Coach Landau Coupe Sedan Landau Sedan 


$1025 $1095 %1125 %1195 %1295 


(Old Price $1095) (Old Price $1215) (Old Price $1295) (Old Price $1545) (Old Price $1645) 
All Prices at Factory 


WINNING AND HOLDING GOOD WILL 


OAKLAND SIX 


¥F GEN E R A L M O T O R_  S 











Sept 
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URTIS 





1854 - Seventy one years - 1925 
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Standards of 


Excellence. 





Rem —with a aetiieaed of 71 years 


Anyone who knows manufacturing knows that 
long experience is of paramount importance in 
the building of a good product. But the proof 
of experience is not alone in the factor of time, 
but in the use of that time. That Curtis has put 
time to the best use is evidenced by its size and 


Curtis Pneumatic Machinery Co., 1527 Kienlen Ave., St. Louis, Mo. 


standing today—17% acre plant, and the high- 
est financial rating (A A-A1 in Dun'sand G-Aa 
in Brad.) The experience, reputation and re- 
sponsibility of such a company is a most impor- 
tant factor to consider in the purchase of com- 
pressors. 


a ae Offic . 530-H Hudson 
Terminal, New yp york City 





3 





5 | DEN cs. « ccdcnsnseoecee< 


Ee ae 
(Ask about Cartis Air Mist Car Washing Sertend 


a 


Back in the 50’s Curtis be gan manufactur- 
ing. In the 90’s when the first automobiles 
were built, Curtis began building Air Com- 
pressors. What greater as- 
surancecouldtherebe that p= 
a Curtis Compressor will | 
not become an “orphan”? 


teen Pneumatic Machinery Co. 
1527 Kienlen Ave., ST. LOUIS, MO. 


Gentlemen—Please ond me full details on Cur- 
tis AirCompressor, your proposition and prices 
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$1722 on 
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BRAD-CUPS—the New Idea 


in Spring-Oilers 


O fabric covering to deteriorate. No lac- 

ing to break. BRAD-CUPS are entirely 

of japanned cast iron and steel coil springs, 

equipped with nickel plated spring-top oil 

cups and a large felt faced oil reservoir that 

distributes oil-film the ENTIRE LENGTH 
of the spring by capillary attraction. 

For the first time a spring oiling device that 

fits ALL springs—that is put on 

in 2 minutes, with a button-hook 


Extremely simplified stock-keeping requiring 
absolute minimum of space. Nothing to get 
shop worn. ONE size only to carry. 

Low price coupled with genuine service 
BRAD-CUPS give for whole life of car 
makes them an extremely fast moving, profit- 
able utility with a natural, eager market. 
BRAD-CUPS come in 2 styles—single and 


double. Single side BRAD-CUPS 
retail at 50c—set of eight $4.00. 





—that stays put for the life of 
the car. Something entirely new 
—giving new results. 

The coil springs hold BRAD- 
CUPS TIGHT against any 
amount of flexing of the car 
springs. BRAD-CUPS positively 
cannot work loose. 





Double side BRAD-CUPS retail at 
85c—set of eight $6.80. Fit all 
springs. One of the livest lines ever 
offered the trade. Write your jobber 
today. 


C. GOODWIN BRADLEY, INC. 
432 N. Franklin St., Syracuse, N. Y. 


Attractive displays furnished to 
help you sell BRAD-CUPS. 


BRAD- -CUPS 





The BRorfex ct Spring Oiler 
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The five features of 
the Wiz Register are 
explained in detail be- 
low. We invite a strict 
comparison between 
Wiz and any other 
autographic register. 





IZ 


REGISTERS 
WITH 


~ FLATPaKil 


FORMS 





Five Features 


* 
make WIZ REGISTERS ao their work 
Easter ~ Quicker ~ Better 


Wherever any record is kept by filling in a 
printed form with handwriting and which re- 
quires carbon copies, there you will find that the 
Wiz Register will do the work quicker, easier 
and better than any other method. 


The Wiz Register with its Flatpakit has 
changed the whole autographic register field. It 
is like comparing the modern breech loading gun 
to the antiquated muzzle loader. No matter how 
many forms are required, Wiz uses but one 
“Flatpakit” instead of two or more rolls. It can 
be loaded in half a minute. What is more, Wiz 
forms always lie flat and file flat. 


These five Wiz features give you maximum 
efficiency in your record keeping: 
1. The Wiz “Flatpakit” load. Made up of 


two, three or more printed slips interleaved 


and folded zig-zag. Each form may be on 
different colored paper. 


2. One or more strips of forms refolds auto- 
matically into the locked compartment. 
Auditing, or reference to any individual 
form is as easy as turning the page of a 
book. 

3. Wiz slips are issued from the register flat. 

They file flat. They never curl as with roll 

registers. | 

Wiz always keeps the forms in alignment. 

The locked compartment protects a com- 

plete record of every transaction. 


tw’ 


Upon request (use coupon below) we will be 
glad to tell you specifically how Wiz Registers 
can help keep records better in your particular 
line of business. 
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REG U.S. PAT. OFF 


Product 





Losses and waste stop when original entries 
are right. Amsaboco products make and keep 
them right most quickly and economically. 
Made by the pioneer manufacturer of original 
entry systems. Amsaboco products are backed 
by more than 40 years experience and by the 
services of the largest force of trained repre- 
sentatives in the field. 





© A.S.B. Co. 


American Sales Book Company, timitea 
Dept. 7289, Elmira, New York. 
Please give me more information and how it can be applied to 
the systems checked below: 
[ ] Simple Delivery Records 
[ ] Cash Sales 
[ ] Credit Sales 
[ ] Quick Collections 
[ ] Combining Two Ideas in One Set of Forms 
[ ] A Receiving System that Really Works 
[ ] 


A System for 
(Pin to your letterhead and mail) 
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—a harvest time 
awaits you 











$150 


retail 


fits 











of every ten want 


| Selita 





Here’s a necessity for all closed cars. already made, buy when brought to their 
The fastest selling accessory of the last attention. 
five years. ; ' 

y . Be the first in your community to sell 
Only three minutes to install without this profit-maker. Our sales plans help 
special tools. Forever after keeps the in- you bring it to the attention of every 
terior free from frost, moisture, poison- car owner. Get our dealer’s proposition 
ous gases, providing a constant, unin- today. 
terrupted supply of fresh, health-giving — 
air. Some good territory for distributors yet 


Permits safe and comfortable driving open. Won't be long. 


without annoyance from rain, snow, 


sleet or dust. Lewis Manufacturing Co., Ine. 
No wonder eight of every ten closed car 219C Orchard Street 
owners, judged by the big selling records Sharon Pennsylvania 





Spon 
AUTO VENTILATOR 


The first successful ventilator 
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Muffled reverberations of the motor do not 
reveal all defects in an engine's running. To 
know and not guess that all is well under the 
hood the owner must listen in closely on the 


firing of the engine. 


Here the Cooper comes to the front, brings 
out clearly and distinctly the explosion of each 


cylinder in all its force. Irregularities hidden by 


The Cooper Sr. 
Dash Control 


Price 


$2.90 


‘ee 


The handiest and most efficient control 
for Cutouts, Heater Valves, Chokes, Ex- 
haust, etc. Always in sight—always in 
reach. Twist of the wrist locks it in any 
position. Exposed parts beautifully finished 
° e . & 
in polished nickel. 


am 


Sete 





Chevrolet Spe- 
cial Cut-out 


$4.00 


fay qd 


Sell Cutout and Dash Control together 
and make two profits on one sale. 
goes with the other. 


Engine Tester and 
Carbon Outlet Valve 





















For All Makes of 
Cars 











Prices 
Valves Only 
14 in. $2.50 
154, 134, 1%... 3.00 
2, 24% 3.50 
a, 214, 2%,2\4,2% 4.00 
Bes Bee Bin . 5.00 


Chevrolet Special... 4.00 
Cooper Special 


Valve, complete 
with pedal, for 
Fords $3.00 





the muffler are instantly detected, enabling the 
owner to correct the trouble causing them, be- 
fore serious damage is done. 


Easily 
installed without severing or weakening the ex- 


Sturdy and absolutely chatter-proof. 


haust pipe. 


Profitable? You said it! If your jobber can't 
supply you write us direct. 





Cooper Jr. 
Dash Control 


Similar in operation. 
Polished nickel hand- 
grip; black enameled 
dash plate. Price 
$1.25. 


et a 


Complete with Coop- 
er Special Valve for 
Fords $3.75. Write 


your jobber today. 








One 





A big seller that brings in the profits all 


the year around. 


THE COOPER MANUFACTURING COMPANY 
419 South First Ave. | 


Exclusive Sales Representatives 


THE FULTON COMPANY, MILWAUKEE, WIS. 


Marshalltown, Iowa 
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A COMPLETE CHAIN DEPARTMENT—New Chains to fit all sizes and 
makes of tires — Balloon, Cord, or Fabric—from only six sizes of Hoff 


Tire Chain Stock. Any make of chains quickly repaired with Hoff parts. 
HOFF METAL PRODUCTS COMPANY, 70 East 45th Street, New York. Plant — York, Pa. 
In Canada — THE B. GREENING WIRE COMPANY, Limited, Hamilton, Ontario. 
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«#ROBERT BOSCH ¢) 
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“PRICES 


“Master” for large cars, motor 
busses and motor boats $25 


“Standard” for passenger cars $21 


df ONE : “Junior” for motorcycles . $16 


makes this horn truly . . 
“The voice of the fine car” 


USICAL, yet positive in its warning— not already carrying it, write us for details of 

clear, vibrant, penetrating—the tone of _ selling plan. You have the opportunity to do 

the Original Bosch Horn is unlike that of any a neat business if you act quickly. Address: 
other. warning signal. Robert Bosch Magneto Company, Inc., 109 


The Original Bosch Horn is of the vibratory West 64th St., New York. Chicago Branch: 
type. Its action is lastingly trouble-proof. No 1302 South Wabash Ave. 
motor to wear out or give trouble. It is in 








. . NOTE 
every way up to the high standard of Origz nal No finer tribute can be paid the Original Bosch Horn 
Bosch. than the way it is being imitated. But remember: 
the Original Bosch Horn owes its popularity to the 
No wonder owners of fine motor cars are high standard of materials sad workmanship which 
buying it, not only to replace worn-out equip- ne merase diareeha. ay oy Mt 
give your customers this quality, you must give them 
ment but often to put on the new car 1n place Original Bosch. Look for the name Robert Bosch and 
of the horn they find there this trademark on every Original Bosch product. They 


are your guaranty of Original Bosch quality as known 


Our dealers everywhere are finding this horn the world over since 1887. 


a quick selling and profitable item. If you are © 
ae ‘s) 
CT rlq inal 

a 


OS 


ROBERT - BOSCH - MAGNETO ;: COMPANY -: INC. 
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ARVIN H EATER 




































































1ae 
Everyone Agrees, \ \ \ \ | 
, \ . | 
It’s Some Heater! VA 
Everyone agrees that the Arvin Special is the NK \ 4 
heatin’est heater of all. ‘The way it gets down \ aa 
to business gives anyone a thrill. And when \ | | 
the engine gets warmed up, heat waves fairly \ , || 
swarm out of the Arvin register and circu- Wh Py yt 
late throughout the car. i | 
This heater that created such a sensation we | 
last year is now available for Ford, Chevrolet i \] | 
and Dodge cars—the Arvin Regular for Ford | 
and Overland. And it will be backed by the aneurin sien 
biggest national advertising campaign in Ar- ARVIN HEAT | acm 
vin history—beginning next month, in The Special Type for in | 
Saturday Evening Post, Country Gentleman ll a | || | 
and American Magazine. DODGE. - -#900}\/ | \\\ | 
We're all set for the biggest of all Arvin _ Also \ 1 ‘ 
egular Type for 3 i 
years. Order your Arvin stock now, and FORD .. -Szasihi fd dite 
you'll be ready for the biggest Arvin busi- |} OVERLAND - $3.00 , 
ness you have ever had. | Seeley Bete | 
INDIANAPOLIS PUMP & TUBE COMPANY | 





General and Sales Offices—INDIANAPOLIS 


Pump and Tube Div. Dan Patch Coaster Wagon Div. Arvin Heater Div. 
Greenwood, Ind. Connersville, Ind. Columbus, Ind. 
















At left is the Arvin 
Special heater for 
Fords installed— 
a typical Arvin Spe- 
cialinstallation 





cJust hold 


'your hand 
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ng) | A Steady Stream ' 
Phantom view showing , ae > of pure, fresh 

special heat radiating heated aur / 

manifold of the Arvin shuts offeasily if 


Special heater for Fords ' you get too warm —_ 


eis ncn On 
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FACTS ABOUT A FAMOUS FAMILY 





















Testing cars to determine value at the 
General Motors’ Proving Ground, near 


Detroit. The Proving Ground occupies 
1125 acres, 


Determining motor car value 


General Motors has a car for every purse and purpose and 
seeks to give the utmost value in each price class. 


On the roads of its great Proving Ground, cars are being 
driven day and night in tests involving speed, power, endur- 
ance, acceleration, fuel consumption, hill climbing, braking, 
riding qualities, etc. 


From the facts observed, engineers are determining a 
standard of performance for each class and are passing on 
to the factories information which helps them to give 
added value for the price you are asked to pay. 


GENERAL MOTORS 


Buick - CADILLAC - CHEVROLET - OAKLAND - OLDSMOBILE - GMC Trucks 


General Motors cars and trucks may be purchased on the GMAC Payment Plan, 
which includes fire and theft insurance service. 
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ROM the study of 
light come Victor 
lamps — never was this 
truth better illustrated 
than in the new Victor 
“Comet” spotlamp. 


For the first time since the 
introduction of spotlamps, 
an improvement has been 
made in the light. By the 
use of a special Victor 
Brown- Universal reflector, 
this new spotlamp throws a 
brilliant road-wide beam of 


A Brand New Idea 
in Spotlamps 


light ~a spread of light not 
heretofore possible. 


With headlamps dimmed, 
the Victor comet makes a 
wonderfullyeffectivedriving 
light in addition to serving 
as a better all around spot- 
lamp, because of this bril- 
liant wide spread of light. 


Has a six-inch double shell, 
builtin switch with 18inches 
of nickel-plated flexible 
cable. Reflector is silver- 
plated. 


Write for the new Victor catalog. Order through your jobber. 

































VICTOR No. 36 
STOPLAMP 


“Cardinal” is the 
name of this very 
popular combina- 
tion stop and tail 
lamp. Fits all cars 
and adds to their 
beauty. A popular eee 
number in the Victor Line of 
Stoplamps. 





Pith ta ads SP 


VICTOR 
HEADLAMPS 


are equipped 
with Victor 
Brown-Universal 
Reflectors which 
makethem “The 
Bright Lights of 
Safety.” For per- 
fect road light 
sell Victor Brown- 
Universal Reflec- 
tors or Victor 
Headlamps. 








VICTOR No. 47-G 
PARKING LAMP 


Appropriately called the ‘“Glo- 
worm.” A little three-jeweled beau- 
ty. Extra jewel in side is green. 
Sells on sight and suggestion. 


























HE name Victor on an automotive 

lighting device guarantees that it 
is scientifically correct, that it per- 
forms the function for which it is 
intended in a thoroughly satisfactory 
manner, that it is accurate in form 
and finish, that it is worthy of the 
name it bears. An eighty-year-old 
reputation which we jealously guard 
is the buyer’s guide and guarantee, 
and the dealer’s assurance of a quality 
product distributed on an equitable 
basis. 

















Che CINCINNATI VICTOR CO. 





716 Reading Road 
CINCINNATI, OHIO 
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Third—tThe Brush 


Assembly Keeps a 
Cool Contact 


No overheating here! The rectangu- 
lar brushes have a liberal area for 
the maximum amount of current they 
carry. The holder, which embraces 
the brush, draws the heat rapidly 
away from the commutator surface 
and spreads it throughout the brush 
assembly. Here radiation, acceler- 
ated by the increased air current of 
the angular vent, carries it off. 





The whole cycle—liberal brush area, 
high conductivity, and rapid radia- 
tion—combines to assure the cool 
brush contact that means long life, 
and low maintenance. 


Along with the advantage of Thor's 
cool contact, observe, also, the excel- 
lence of the brush holder design. The 
flat coil spring allows great freedom 
of movement, yet the brush is held 
firmly in place without any variation 
in tension. 
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PORTABLE ELECTRIC DRILLS 


Pay Their Way 

















INDEPENDENT PNEUMATIC TOOL COMPANY 





This is one of a series of advertisements showing superior construction. Ask for 
booklet “Inside Facts’? and get the whole story. 


Cen re ee 
T 10 DAYS FREE TRIAL COUPON 
| INDEPENDENT PNEUMATIC TOOL COMPANY 

600 W. Jackson Blvd., Chicago, U. S. A. 


For a test in your own shop, check the tools you want and mail this coupon. 
your part! We prepay express charges. 

[]} Thor Electric Drill (] Thor Electric Reamer [] Thor Electric Tapping Machine [] Thor 
Electric Screw Driver [] Thor Electric Grinder. 


i Name City ... State 


No obligation on 
























yor pa mA _BOSTON. MASS. 
AGE HERALD BL LITTLE BLOG 


PHILADELPHIA. PA. 


CLEVELAND. OHIO 
OQENCKLA BLOG 


UNION TRUST BLOG 





DETROIT. MICH. 
GARFIELD BLOG 


GENERAL OFFICES 


600 W. JACKSON BLVD. 


CHICAGO, U.S.A. 


FACTORY AURORA. ILL 
AGENTS THE WORLD OVER 


MONTREAL. QUE. 


PITTSBURGH. PA. 
10 ST. ANTOINE ST 


SESSEMER BLDG. 


TORONTO, ONT. 


ST. LOUIS, MO. 
‘S2FRONT ST WEST 


Planters Bldg. 


SAN oe CAL. 
61 FREMONT 





Se! 


r EASTERN OFFICE: 1463 BROADWAY AT 42ND ST. . NEW YORK. N.Y 
LONDON OFFICE: 40 BROADWAY, WESTMINSTER, LONDON S.W.1, ENGLAND 








PF/ PNEUMATIC DRILLS AND REAMERS: WOOD BORING MACHINES: CLOSE CORNER DRILLS: 
HOISTS: GRINDERS: RIVETING HAMMERS: CHIPPING: CALKING:, FLUE BEADING AND 
SCALING HAMMERS: SAND RAMMERS: CORE BUSTERS: CLUAT. BIGGERS: 


AIR MOISTURE SEPARATORS: ELECTRIC DRILLS. REAMERS. 
PNEUMATIC TOOL ACCESSORIES: TAPPERS. GRINDERS AND 


HOSE AND COUPLINGS: SCREW DRIVERS. 


RIVET BUSTERS: 








PNEUMATIC 
TOOLS 


ELECTRIC 
ORILLS 
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For Balloon 
or Cord Tires 
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“4 
Patents applied for. 
Designed and Licensed 
\Y by V. Van Nattan. 
e | 
_ oportionate 
“| Control / 
Shows how long leverage on cam gives cable 
2 more power to turn drum slowly against brake 


mechanism when spring is slightly compressed. 





Note the illustrations at the right and see how 
you actually get proportionate control with 
pag the Gemco Shock Absorber. No doubt about 
it here. The cam lever principle makes it an 
absolute fact. And this principle is an exclu- 
sive Gemco feature. A groove in the revolv- 








’ : Show duced lev h ing i d 
Re Gham, Somning the cals teach, Que meng Be Pe 
decreases the leverage with the increase of cable increases speed of drumand power of brake. 





spring compression, and increases the lever- 
age as the car spring returns to normal. 





Real proportionate control — unequalled 
riding comfort! One size for all weights of 
Cars. No servicing required. Sealed against Shows extremely small leverage when spring is un- 


| 1 , i ion. Speed of drum i 5 
mud and water. Silent oper ation. Write to Soil Testun, soualiog tn sutll qoomane beuking powes. 
day for illustrated folder and prices. 



































Makers of America’s First Automobile Bumpers 
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does the Luburetor 
mean to the dealer? 


It means new business, easy to 


handle and highly profitable 


T means an opportunity to open an untouched market in your 
district with an automotive instrument of proven merit, beneficial 


to every type of automobile engine. The Luburetor is regarded 
as a necessity. It is strictly non-competitive. 


aad 
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It means a chance to build a paying business in a field where the 


demand is limited only by the number of cars, trucks and tractors 
manufactured and in use. 


\\ 
| 
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Every motor vehicle within reach is your prospect for the Luburetor. 
Every owner and driver welcomes its year-round driving benefits. 
They will buy when properly approached. The adaptability of the 
Luburetor to all types of motors necessitates only a small investment 
in stock. You can start today and reap instant returns. 


Yi MWY Wf 


y 


My 


Send for a complete description of the Luburetor. Ask for particu- 
lars of our intensive consumer advertising plan. Investigate 
what it means for you to be a Luburetor Dealer. 





The Luburetor 
Provides lubrication to the real 
danger zone in the motor. The Luburetor Company 
Automatic. Controlled by Col Ohi 
vacuum. Accurately regulates olumbus, 10 
oil feed in correct proportion 
‘ to the load or duty of the 
motor. Puts positive lubrica- 
tion where it is most needed, 
where the wear is greatest. 


Fresh lubrication at each in- 
take stroke. 





TRADE MARK REG. 














Pin this Goupon to Your THE LUBURETOR COMPANY 
Letterhead Columbus, Ohio 
— nel — Please send by return mail full description, prices and 
porn description 7 “we discounts on the Luburetor. Also outline your 
Luburetor--what it does--what merchandising plan. 
it costs -- and how our new (Please mark whether distributor or dealer) 
advertising plan willhelp you 
sell it. The market is ready-- Sioned 
the profits are there. Get ‘en -_ 
started at once. 
Street 
MAIL THIS COUPON 
TODAY! City ee 
M-A-9 

















and 
your 
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You have aright to know 


WHY! 


You have a right to know why Biflex gives 
full, dependable protection. There are reasons, 
of course. Here they are: 


Biflex is a steel cushion bumper 
and this principle is as indis- 
pensable in bumpers as springs 
are under the car. Without 
springs a car would bump and 
jar itself to pieces in a very 
short time. Try to imagine rid- 
ing in a car without springs — 
impossible! 

Blows, crashes and bumps with 
other cars or obstacles may be 
even more damaging to the 
car, if it is not protected with 
cushion bumpers. A blow on 
the corner of a motor car frame 
may mean broken parts or dis- 
torted bearings or a “‘sprung”’ 
frame—a permanently ruined 
car! 


And how is Biflex cushioned? 
Fach Biflex is scientifically 
constructed; in effect—a great 
steel hoop of powerful resil- 
iency having full looped ends 
under tension — not hinged 
ends nor single bar ends. 


, No matter 
Cushioned |) .”: len 


bumper is struck the shock is 
taken up — absorbed — in the 
bumper itself, instead of being 
transferred tothe car. In other 
words, the impact is cushioned 
by degrees and the bumper 
resists force gradually. 


Billex 


R EA L 


You might just as well put a 
railroad tie in front of a car as 
to have a bumper that is not 
provided with adeep cushioning 
area. Or you might as well 
have no bumper at all as one 
of the flimsy kind that you can 
spring with merely a kick. 


Perhaps you have 
Shape wondered why Biflex 


has such a distinctive shape. 
There are reasons for this, too. 
One reason is that this con- 
struction successfully blocks 
other bumpers so that you will 
not “lock bumpers” with 
other cars. 


Another reason is because the 
wide double bars give you full- 
est protection where protection 
is needed most. 


Still another reason is because 
this construction gives you 
maximum strength with mini- 
mum overhung weight —a 
highly important factor from 
the standpoint of automotive 
engineers. 


Steel The steel used in Biflex 

bumpers isoil tempered 
to exactly the degree which ex- 
perimental tests prove is nec- 
essary to give dependable pro- 
tection against terrific blows. 


Cushion Bumper 


PROTECTION —- WITH 


You demanda bumper that will 
not snap and break understrain 
— Biflex is that bumper. 


You havea right to know these 
facts about the bumper you 
put on your cars and you have 
a right to know something 
about the brackets by which 
it is attached to your cars. 


As a chain is no 
Brackets stronger than its 


weakest link, a. bumper is no 
stronger than its brackets. Bi- 
flex brackets are accurately 
designed to fit the car frame 
perfectly. They may rightfully 
be called “‘tailor-made.”’ They 
cannot loosen or rattle because 
they are held in a giant grip. 
Only tough malleable castings 
are used. Anyone who knows 
anything about brackets will 
tell you that they are the finest 
that can be made. They can be 
put on quickly, easily—a big 
advantage to the car dealer. 


Price ene bumpers and 

rackets are built to 
meet the requirements of pres- 
ent day traffic conditions (not 
to meet a price). They are sold 
by scrupulous dealers who sin- 
cerely believe that the safety, 
satisfaction and good will- of 
their customers is worth more 
to them than a long profit ona 
cheap, unsatisfactory bumper. 


THe BIFLExX CORPORATION 
Waukegan, Illinois 


‘ 





DISTINCTION 
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The rugged strength of a Toledo Valve enables the user 
to get the full value and benefit of a fine-grained grey iron 
head and a carbon steel stem over a long life of service. 
Advanced valve engineering unmistakably indicates a 
two-metal valve. Toledo Steel Products Company’s 


workmanship makes this combination not only practical 
but economical. 








The Toledo Steel Products Company 
Toledo, Ohio 






Valves Exclusively for Over 11 Years 





‘yf 











&\ (TOLEDO) la 


I ndividually wrapped Every replacement 
in kraft, and packaged ) 


. valve today’s demand 
in neat cartons 


VALVES ~*~ 
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Making the car is the manufacturer’s busi- 
ness. Servicing the car is a strictly local job. 
Automobile dealers and service men are 
under a local responsibility to the car own- 
er to use the best materials obtainable in 
replacement parts. 


Bunting Replacement Bushing Bearings 
are made of Bunting Phosphor Bronze, sand 
cast, and machined to dimension. Your 
customer and yourself both benefit when 
you put them into a car. 


THE BUNTING BRASS & BRONZE CO. 
TOLEDO, OHIO 


BRANCHES AND WAREHOUSES AT 
NEW YORK CLEVELAND CHICAGO 





245 West 54th St. 710 St. Clair Ave., N.E. 2015 S. Michigan Ave. 
Columbus 7528 Main 5991 Calumet 6850-6851 
PHILADELPHIA SAN FRANCISCO BOSTON 
1330 Arch St. 198 Second St. 36 Oliver St. 
Spruce 5296 - Douglas 6245 Main 8488 





“The home folks 
depend on you.” 
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PHOSPHOR BRONZE 


USHING BEARINGS 


PATEN TE DO 
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General Electric makes gears 
and pinions of many sizes 
and kinds, ranging in diame- 
ter from inch for meters 
to 8 feet for driving battle- 
ship propellers. Scientific 


research combined with. 


manufacturing experience 
has resulted in many impor- 
tant developments. Texto- 
lite is one of them. 


MOTOR AGE 


, highest priced American cars—and 
many others, too—are factory-equipped 
with a 


‘Textolite 


Silent Cam Shaft Timing Gear 


Why? Because Textolite provides lasting timing 
accuracy and more quiet operation throughout its 


life. 


Cheaper cars, if they have helical gear timing assem- 
bly can be thus equipped. You should be prepared 
to install Textolite. 


Textolite Cam Shaft Timing Gears have a flexible 
web. They are die-formed. They will absorb the 
shocks of 100,000 miles of severest service. They 
are oil-proof, heat-proof and tougher than cast iron. 


Get the complete story and name of your nearest 
distributor from 


JOHN C. HOOF & COMPANY 
157 West Illinois Street, Chicago, Ill. 


September 3, 1925 
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GENERAL ELECTRIC 


GENERAL ELECTRIC COMPANY, SCHENECTADY, N. Y., SALES OFFICES IN ALL LARGE CITIES 
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Showing clearly the 
greatly improved display 
and orderly arrangement : . 
ofthesamedealer’sestab- OPELIKA ALABAMA 
lishment, after installing 
LAPS systems 





April 22nd 1925 


David Lupton's Sons Co 
Detroit Mich 


Gentlemen:- 

We are enclosing herewith two pictures, 
before and after alterations also invoice having been 
paid by us for same. Your representative requested that 
we have these pictures made and send you the bill. 

I have marked the location of the old 
show room, office and stock room on the emall picture 
and you can see the same locations on the larger picture. 

Thie picture should give you a mighty good 
eales argument and we also wish to state that we are well 
Pleased with our investment and would not want to give it 
up at twice the price. It cost us $2500.00 to change our 
stock room including fixtures purchased from you; we consider 
eame as good investment as we ever made. 

We shall be glad to reccomend your fixtures 
to any one contemplating the purchase of same. 


Yours very truly. 
Opelika Motor Co 


Opetpka Motor C 
By ; 
B A-4_*. 


— 











‘as good investment as we ever made!” says 
Joseph N. Pitts, Manager. Read his letter 





This shows the Opelika 
Motor Co., Opelika, Ala- 
bama, before rearrangement 


and the installation of 
LAPS systems 


Put new life 
into your 
Parts 


Business 
With a LAPS System 


There is nothing mysterious 
about the way LAPS systems 
put new life into yous parts 
business. LAPS systems simply 
display your replacement parts 
effectively and storethem in log- 
ical order and right quantities. 


It is the benefits derived from 
installing LAPS systems, how- 
ever, which do seem miracu- 
lous. Parts sales increase, the 
good will of car customers is 
gained, shop repair service is 
speeded up,inventory becomes 
less formidable— your books 
show a healthy gain. 


LAPS systems are standard 
equipment in the progressive 
dealer’s establishment, large 
or small. See them at your 
Jobbers, or write for full de- 
scription to our sales ofhice. 


DAVID LUPTON'S SONS 
COMPANY 


Main Office and Factory: Philadelphia 
Sales Office: 
2631 Woodward Ave., DETROIT 


SroRAGE 
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Balloon tires and 4-wheel brakes say 





HEN the motor car was a “‘horse- 
less carriage,” buggy wheels 
were justified .. . 


But them days are gone forever... 


Every step which has made the 
motor car less like a buggy, and more 
like an automobile, has been one 
more reason for banishing buggy 
wheels . . . one more reason for pro- 
viding the motor car with wheels of 


its own. 
Lae we 


A great engineer saw that the mod- 
ern motor car had outgrown the wheels 
it borrowed from the buggy... 


He saw that everything related to 
the wheels had changed—the speed, the 
weight, the appearance of the car. He 
studied these new developments... 


Then he made a wheel that looks— 
acts—says “‘ Automobile” 


Naturally he used the material that 
makes possible the rest of the car— 
steel... 


He gave his wheel stream lines— 
an exclusive convex form that matches 
the lines of the car . . . a form that 
permits the placing of brakes and king 





pins within the wheel, for more-posi- 
tive braking and easier steering . 

for better protection of brakes from 
mud and water... 

He built a wheel that hides the 
brakes—thank goodness... 

He built a demountable wheel, so 
the brakes are immediately accessible 
when they need adjusting . 

He built a wheel that conforms to 
the needs and looks of the auto- 








gives you these advantages : 


—a scientific convex form, increasing resilience, and 

permitting the placing of brakes and king pins within the 

wheel, for better braking and easier steering—for greater 
protection of brakes from mud and water 


Detroit 


BUDD-MICHELIN— the All-Steel Wheel 


“Good bye, buggy wheels!” 


mobile—the Budd-Michelin Wheel! 
y x i 
Now, balloon tires and 4-wheel 
brakes... 
Now, Budd-Michelin Wheels and 
balloon tires—the handsomest com- 
bination on the streets today! 


Now, Budd-Michelin Wheels and 
4-wheel brakes—the wheels that hide 
the brakes... that house them 
against mud and water and dust... 
that make them immediately acces- 
sible for adjustment. Four brakes in- 


stead of two—twice as many reasons 
for Budd-Michelin Wheels! 


Balloon tires and 4-wheel brakes 
were never needed by a buggy... 


And Budd-Michelin Wheels were 
never needed by a buggy. But they 
make the automobile more of an 
automobile than it ever was before! 

> > A 


Already, more than half of Europe’s 
cars use the Budd-Michelin Wheel. 
America is turning to its exclusive 
design and exclusive features. . 


Read below its list of advantages. 
Here’s a wheel that helps sell the car. 





WHEEL COMPANY 























Philadelphia 


-~a demountable wheel which hides the brakes but gives 

immediate access to them when adjustments are needed. 

—a light wheel (lighter than wood) tapering toward the 
rim, making starting and stopping easier 

—five wheels to a set. An extra wheel to dress up the rear 

of the car, easy to substitute in case of tire trouble. No 


rims to remove 


—everlasting strength, promoting safety. Triumphant beauty! 
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=| Park It-If You Can! 


ore! 





pe’s DIFFICULT job, this flat-to-the-curb parking! Or 
any parking for that matter . . . . and for a woman, 
_ sometimes it just can’t be done . . . . But, with the Ross 
car. Cam and Lever Steering Gear it’s another story. Even 


a heavy car with balloon tires yields to the easy and 
powerful control inherent in the Ross principle of steer- 


ing design. In every phase of steering Ross supplies 


_ new and imperative advantages. 





Ross ‘GEAR AND TOOL CoMPANY, 400 Heath Street, Lafayette, Indiana 


gives 
>ded. 
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awry CAM and LEVER Fk 









S$ 


“| STEERING GEARS 
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00) 2 LN ' Lincolns Acknowledge 
are JUNE 5 2 1915 


< : eee i oa 1. Lightning - quick in 
BA ate @ re ne : 443 action. 


2. Sturdy, simple con- 
Shoe, NO ee 


i=) struction. 
pte 3. Easy to install. 


4. Noconstant servic- 
ing or adjusting. 

5. Theovalshapedfric- 
tion drum doubles 
the life of the inner 
springs. 


There Are No Bumps— 
With Lincolns 


At six miles or at sixty, the smooth, gliding 
flight of the Lincoln-equipped car assures abso- 
lute freedom from road shock. 


Lightning-quick action smothers every re- 
bound. The steady pull of the belt over the 
friction drum steadies the car and brings it back 
to normal position without vibration. 


Only in the Lincoln do you find the oval aor 
drum that harnesses friction and doubles the 
life of the inner springs. No other shock ab- 
sorber has this feature. 


Lincoln Balloon Shock Absorbers are 
nationally distributed by over 150 
jobbers. Sold by reliable dealers every- 
where. Write for information regard- 
ing the Lincoln Sales Franchise in . 
your territory. 


For All Cars—$15 to $36 


LINCOLN PRODUCTS COMPANY 
2649 N. Kildare Avenue Chicago, Illinois 


Canadian Factory: 


LINCOLN PRODUCTS CoO., Ltd., Montreal, Canada 


SHOCK ABSORBERS 
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Racing O. K.’s the Ball Bearing 


N= DEPARTURE HRUST LOADS in automobiles reach their 


Ball Bearings have 








been ractically i ° : 
vote nila py maximum in the fropt and rear —. of 
choice o racing car . _ 2 ° _ 34 
Sniiiens and ditware for racing cars. Steel balls transmit these loads from 


series f advertisements e ° i ° 

undertakes “to. tell vou ball race to ball race without hindrance of their 
under ying reason or 

of racing car — perfect rolling motion. : 


—« 





The compression to which all steels are sub- 





ject under severe pressures cannot, in balls, form 








wedge-shaped elements as happens in other 
types of anti-friction bearings. Therefore, no 
wedging, cramping or sliding occurs to cause 





Reason No. I 


loss of power, wear and premature failure. 


« New Departure. 
Ball Bearings 


. Cr me) 


— a ~ 
= 




































































90 | MOTOR AGE September 3, 192: 















t 


CRESCENT tone hose ptiers | lea f 1 e 
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the new Crescent 
Long Nose Plier~ 








On your counter 
this attractive display board 


Here is a new Crescent tool that 
will be as popular with your 
accessory or radio customers as 
it is in the repair shop. 


It is shaped for wirework or for 
reaching small nuts, pins, and 


It is a real plier, drop-forged and 
specially hardened for long, hard 
service. The wire cutter easily 
snips nails without nicking or 
turning the edge. 


Attractively polished. Retail 


catches the eye of accessory 
customers and creates many 
an extra sale. Six 6-inch Long machinery. 
Nose Pliers at price of tools 
alone. No charge for display 
board. 


wh 





screws in a tangle of complicated price, 75c. Get it from your 


jobber. 


CRESCENT TOOL CO., 208 Harrison St., Jamestown, N. Y. 
Originators of Crescent Wrenches 


SCENT TOOLS 
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You Too Can Get This 


Armature Velvet 


With the next burned out armature do this: Pack 
and ship to Fredericks at Lock Haven. A rewind 
exactly the same, guaranteed for 90 days, will be 
shipped back to you immediately. 

Benefit by Fredericks’ new low rates. Follow 
this simple prescription always and a steady, prof- 
itable business will be yours. A booklet that is 
free gives all the data. 














FORD GENERATOR Armatures Rewound $1.50 
FORD STARTER Armatures Rewound 1.50 
ALL OTHER TYPES TWO-UNIT Generator Armatures 
Rewound ‘ 3.25 
ALL OTHER TYPES TWO-UNIT Starter Armatures 
Rewound 3. 
ALL TYPES MOTOR GENERATOR Armatures Re- 
wound 8.00 





GUARA?'TEED to give the same 


satisfaction as new armatures. 


The H. M. FREDERICKS CO., Lock Haven, Pa. 


FREDERICKS 


























MOTOR AGE’S 


FLAT RATE MANUAL 





HE most complete Flat Rate 

information ever offered the 
trade—originally published in 
MOTOR AGE of April 30th, 
1925—is now available in book- 
let form at 50 cents a copy. 


277 Operations and 42 Cars 


are covered in this new manual. 
If you want the latest and best in- 
formation on the subject, don’t be 
without it. It only costs 


50 cents 


JAoTOR AGE 


5 So. Wabash Ave. Chicago, Ill. 
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The Zenith Float Mechanism 
and the Tests 
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(Upper) Zenith floats being weighed. A variance 
of one gram—1-28 of an ounce—from the speci- 
fied weight causes them to be scrapped. 


(Lower) Zenith needle points being ‘inspected 
under a microscope which magnifies 144 diam- 
eters. This inspection discloses any imperfec- 
tions however minute, which may remain after 


grinding. 








With such modern instruments 
and such rigid inspection to guard 
the gas flow, a Zenith must be 
frugal—it is no wonder it is known 
a as the economy carburetor. 


and proven, for every motor. 





And yet the speediest and most 
powerful engines are Zenith- 
equipped. 


ZENITH: DETROIT CORPORATION 


Manufacturer of 


ZENITH CARBURETORS 
DETROIT MICHIGAN 


Branches: 


NEW YORK «+ CLEVELAND ‘ CHICAGO 
Over 1100 Service Stations 
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The Complete tine of Office 





RAWERS that operate at a touch, 
with velvet smoothness—greater 
filing capacity per unit—unusual fire 
protection—and no wearing out. All 
these are Allsteel File advantages. 


Welded construction throughout, 
beautifully and richly finished in 
baked-on enamel, Allsteel Files— 
like the entire Allsteel Office Equip- 
ment line—guarantee you permanent 
satisfaction, at a reasonable cost. 
Write for the new GF Allsteel Furniture Catalog. 
THE GENERAL FIREPROOFING CO. 


Youngstown, Ohio 
Dealers Everywhere + Canadian Plant: Toronto, Ontario 
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Attucn this coupon to your firm letterhead — 








The General Fireproofing Co., Youngstown, Ohio 


Please send me without obligation a copy of the GF Allisteel Furniture Catalog 
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Allsteel Files 
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| Gasoline Gauge* 
| in place of your 


tank filler cap 


_ Read your Gas at a Glance 


Pam —e . Only 


CHEVROLET 


Its 
FREE 
to 


TASCO 


Dealers 





Send for one of these new steel 
outdoor displays—beautifully 
lithographed in colors. 


Hang it on or near the gasoline pump 
where customers can see it right. when 
they are wondering “how much gas’ is in 
the tank. Ford, Chevrolet and Overland 
owners buy TASCO gauges on sight. 


They are guaranteed for the life of the 
car—and there's fine profit for you in 
every sale. 


Sells 
Quick at 


G1.25 rea 


Order TASCO gauges today from your jobber. 


If he doesn’t have them send us his name. 


THE AKRON-SELLE COMPANY 


“40 Years in Business” 


AKRON, OHIO 


Ss & More Reople Use ASCO Gauges~ 
=: ll than any other kind Look forthis Dial 
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FORDS, CHEVROLETS and OVERLANDS 
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LL of our readers know The 
Clearing House. Many of 
them have availed themselves 
of the service it offers, and 
most of them count it one of 
the best features of Moror 
AGE. The answer to the ques- 
tion on our renewal blanks 
‘What department of Moror 
AGE interests you the most?” 
show an overwhelming plur- 
ality for The Clearing House. 


So popular a department 
deserves the very best setting 
that can be given it. And 
with this in mind our editors 
have been trying to rearrange 
the pages given over to The 
Clearing House in such a way 
as to make the material more 
available to the men who use 
If. 


Two important steps have 
been taken. The department 
is being znmdexed; and related 
items are being grouped to- 
gether under special headings 
that will make it easier for 
each reader to cover thorough- 
ly the particular type of mate- 





A New and Better Clearing House 


rial that is of direct interest to 
him. 


We don’t need to tell you 
the why and wherefore of the 
index. You know its value. 
We merely suggest that you 
file it away every month where 
you can get at it easily. Keep 
all your copies of Motor AGE, 
and you will find plenty of use 
for them with the index to help 
you. 


The new policy of group- 
ing similar items speaks for it- 
self. It is simply an applica- 
tion of the department store 
idea to The Clearing House. 
We are sure that you will find 
that it will make it possible for 
you to get more out of MOTOR 
AGE in the time that you have 
to give to it. 


These are two things that 
we have done to make Moror 
AGE serve you to better ad- 
vantage. If you can suggest 
others, don’t hesitate to do so. 
Remember that Motor AGE 
exists for the purpose of serv- 
ing its readers. 
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TURN WASTED TIME 
INTO MONEY‘! 


Every Purchaser Finds ‘Numerous Uses for the 
Torit pons Zereh N°13 


Uses cAcetylene Only. No oxygen 
or air pressure required; tips suck 
in air. Simply connect to Presto 
auto tank, light gas, and the outfit 
is put to ‘work. Beats anything 
you ever tried for soldering, heat- 
ing, melting orlight brazing. Con- 
sists of 4 tips for different Finds of 6 —— 


work, soldering copper, 5 ft. tubing, tank connection. 


ST.PAUL WELDING & MFG. CO. 









169 Third St., St. Paul, Minn. 




















The Bearings Company of America, 
Lancaster, Penna. 


Manufacturers of—Angular Contact Radial Bearings, Angular Con- 
tact Thrust Bearings, Thrust Ball Bearings. All Bearings made to 
your requirements and Blue Print dimensions. Your 

present Bearing sizes duplicated. 

Western Sales Office 


1012 Ford Bidg., 
Detroit, Mich. 
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The Adams Adjustable 
Foot Rest 


Adjusts comfortably and easily to most con- 
venient height for any driver’s leg Foot lies 
in normal restful, uncramped, safe position. 
Big, fast seller. Senior, $8.50. Junior, $1.25. 
Ask your jobber 


Adams Mfg. Co. 
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RAMCO 


INNER RINGS 


fit behind piston rings and keep them in perfect con- 
tact with the cylinder walls at any motor speed or 
temperature. 








RAMSEY ACCESSORIES MFG. CORP., ST. LOUIS, MO. 




















Johns-Manville 


ASBESTOS BRAKE LINING 























TAKE THE END-PLAY OUT/ Al i 








THE C. A. ADJUSTABLE CENTER BEARING CAP 
corrects Ford crankshaft end play and sets magneto for 
highest efficiency without removing the motor. Easily 
and quickly installed. Guaranteed for one year. List 
price $3.75. Ask your jobber or dealer or write us direct. 


—_— BEARING CO., Inc. 
Brazil, Indiana 





—WITHOUT PULLING THE MOTOR | 
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ushers 


CHICAGO ROLLER SKATE Co. 
Manufacturers of Screw Machine and Automotive Products 
Cushers Sales Dep’t, Fulton-Dean Co. 
332 South Michigan Avenue, Chicago 
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Stop Piston Slap 


Don’t Rebore—G-H Ten- 
sion Rings stop slap and 
oil Pumping. Make and 
keep old motors running 
like new. It’s all in the 
metal—they retain their 






N GS 






TENSION GH TEN 


eo. TENSION RING CD.., 
E. Mt. Royal Ave., Baltimore, 


Stop Oil Pumping 





Ine. 
Md. 























Model G-16 
Quincy Silent Air Master 


Manufactured by 


Quincy Compressor Co. 


Name Formerly Wall Pump & Compressor Co. 
217 Maine Street, Quiney, ITll., U. S. A. 

















Have you seen the new Gilmer Fan Belt? 


It’s a V shaped belt, constructed of tough fabric and a new special rubber com- 
pound. ° Sizes for all popular cars using V or grooved pulleys. Write for prices and 
can depend on it.’’— Happy 


complete information. 
€ 
Philadelphia 
“It’s a Gilmer Product—you 
Van, the Gilmer man, 























Red Cat Heaters 


Made for FORD Let Red Cat boost winter 

DODGE OVERLAND profits. Gives summer com- 

CHEVROLET STAR forts all winter. More win- 

HUDSON ESSEX ter driving—more accessory 
sales. See your jobber. 





G. A. ROTH MANUFACTURING CO., Hastings, Neb. 











SOLID COPPER 


STORE FRONTS 


Write for Special Book Garage Front 
THE KAWNEER CO., 2224 Front St., Niles, Mich. 





Kawneer 











A KLEAN-RITE Auto Laundry Fran- 
chise Is a Big Money-Maker 


Write for a copy of our booklet on ‘’The Business 
Possibilities of An Auto Laundry.’’ It contains val- 
uable information. Sent free upon request. 
DUCE Gy) KLEAN-RITE AUTO LAUNDRY CO. 
1710 E. 75th St., Chicago 
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WELEVER 


“OIL CONTROL” PISTON RINGS 


The Motor Necessity That Has Made Good 
Backed by Seven Years’ Satisfactory Service 


THE WEL-EVER PISTON RING CO., TOLEDO, OHIO 


Sold most everywhere. If your dealer cannot supply you write us. 
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“DUS-PRUF” 


All Metal Trunks for practically any of the well 
known makes of cars— 


The Trunk that will not rumble. 


Manufactured by 


GENERAL DISTRIBUTING CO. 
Office 3-131 General Motors Bldg., Detroit 


































SMOOTH-KUT 


(Trade name Registered) 
Expansion Reamers 


a 





Patented April 7, 1¥25 

The only FULL spiral flute expansion reamers made. They cut 
round and smooth without chatter. They keep their edge longer. 
They have a wider range of expansion. 

Studebaker, Velie, Franklin, Lycoming, Muskegon and others use 
them in production. 

Insist on the name, SMOOTH-KUT, beware of inferior imita- 
tions. Order through your jobber—singly or in sets. 


Millersburg Reamer & Tool Co. 








This Smooth, Frictionless Metal Bearing is the Only 
Result of Years of Service 


You Can Depend on Work Done on The 
Leaky Water Pump With “Conneaut” 
Plastic Metallic Packing 


It can be formed easily with the fingers to fit stufiing- 
boxes of any size or shape, thus doing away with 
the size proposition. It is a permanent repair even 
after the shaft and bushings have become badly 


worn. Pays in economy and satisfactory service. 


Ask your Jobber or 


write us for further information. 


The Conneaut Packing Co. 


Conneaut 


In one and five pound cans. 


Ohio 






































Millersburg, Pa. 
implicit 
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For Shop Profits 


More than 1000 repair shops have found that the installation 
of SIMPLICITY Precision Machinery and Tools means 
profits. Write for literature, low prices and terms on Sim- 
plicity Reborer and Grinder, Valve Grinder, Crank Pin 
Tool, Re-Seating Cutters and Pilots. 


Ask Us to Give You a Free Demonstration 
in Your Own Shop on One of Your Own Jobs 


SIMPLICITY MANUFACTURING CO. 


SPRING STREET PORT WASHINGTON, WIS. 





























Sheet Packing 


In the case of 25 or more maintenance operations on any car, you will 
be best served by TENAX or TANPAC Sheet Packing. TENAX is 
a compressed asbestos sheet for use where there is heat. TANPAC 
1S a prepared fibre sheet for use where there is no heat. In sheets, 
rolls or gasket form. 


Advance Packing & Supply Co. 


808 Washington Blvd. Chicago, Ill. 
Pacific Coast Distributors: Allied Industries, Inc., Los Angeles, San Francisco, 
Portland and Seattle 
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Astonishing New Machine 
for Reclaiming Valves 





Crowe ;’. Valve Refacer 


New Principles! — New Results! — New Price! 





4 
This machine in your shop opens the way to larger 
profits—through saving of time and work and better 
and more accurate jobs. 


It does everything that could be expected of a 
much higher priced machine, and usually does the 
‘work even better because of its many special fea- 
tures. At its low price, you cannot afford to grind 
the face of valves by hand any longer. 


Just let us send you complete description of this 
wonder-working machine. Drop us a line now. 


Price Only This valve refacer not only costs you less than 
half the usual price of such a machine, but our 
sg 00 special terms make it very easy to buy. Under 
our extended germane ~~ it practically pays ~ 
own way. rite today for our easy terms an 
Complete FREE Trial Offer. 


LISLE MANUFACTURING COMPANY 
CLARINDA, IOWA 
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CRANE 
Wheel and Gear Pullers 


CRANE PULLER COMPANY 
South Deerfield, Mass. U. &. A. 
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(TESTOMGT) 


REG.U.S.PAT.OFF. 


RO Perfect Positive Protection LOR 


Filters all dust, sand and grit out of air supply 
to carbureter and motor. Write us for facts. 


STAYNEW Anon —— 
Roches N. Y 





99; 


EFFICIEN T 


























SMOKELESS CARS 
DRY PLUGS 


Guaranteed with 


MEGSON RINGS 
4 years’ tested service 
Your jobber—at once 
or write direct 





Megson Piston Ring Co. 
807-11 Flatbush Ave., Brooklyn, N. Y. 




















ARROW HEAD 


Pistons, Piston Pins, Axle and Drive Shafts 
are made according to rigid specifications. 


They are dependable. 


ARROW HEAD STEEL PRODUCTS CoO., 
Minneapolis, Minn. 


— 
oo { 


SELF LOCKING S, RADIATOR CAP 


THE KINGSLEY-MILLER CO. 


Successors to 
(General Automotive Corporation, Chicago) 
600 West Jackson Boulevard - - Chicago 















































= UNITED STATES Built by the old- 
4\ Portable Electric est maker of 


DRILL S Portable Electric 


Drills in the 
World. 

Ask for tHE UNITED STATES ELECTRICAL TOOL co. 

Catalog 106 Cincinnati, Ohio, U. S. A. 























The Money-Making Line— 
WILLYS-OVERLAND 
Fine 


MOTOR CARS 





























Have You Enjoyed Reading This Copy? 


For $3.00 a Year You Can 
Get One Like it Every Week 


MOTOR AGE—5 S. Wabash Ave.—Chicago, IIL 

















Cold- 





ALLEN PROCESS MAKING A SOCKET 

















The Alien Manufacturing Company, Hartford, Conn. 

















| GATES VULCO| 


Fan Belts and Radiator Hose 
Made By | 
= The World’s Largest Makers of Fan Belts | 


} 
! ———— — = | 














“ 50 
with belt 


The Big Seller m the F wil 
‘ Pump field—at a new low 
price. 






Get our dealer plan. 


She Dauner Bie. Co. Bet ant Reems Os. 
Kansas City, Mo. 


oath a 
(*2(°2, for FORDS 























More than a new accessory, a necessity. Makes 
The one filling of oil good for 2500 miles or more. 
Prevents crankcase _ dilution. 


SKINNER (zen ores Tubrieaion 


OIL Profit by the interest this device is creating 


RECTIFIER 


Prevents oil 
thus saving 


Write for complete details. 


THE MASTERCRAFTS CORP. 
Brattleboro Vermont 
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FOR 
OWN “Ly 


Transmissions Trucks, Busses 
and Clutches 35 Passenger Cars 
QUICK SERVICE ON COMPLETE UNITS OR PARTS 


GRownw-LIPE GEAR Co. 


SYRACUSE, N. U. 





























The Packard Electric Co. 
Warren, Ohio 


























American Hammered Piston Ring Company 





Baltimore, M Maryland 
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AHLBERG BEARING COMPANY 


3521 EAST TWENTY NINTH STREET. CHICAGO’ enors 
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Srest-O Lite Fas 


The best light for all motor trucks 
THE PREST-O-LITE CO., INC. 


Indianapolis, Ind. 
New York San Francisco 
In Canada—Prest-O-Lite Co. of Canada, Ltd., Toronto, Ontario 
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THE WALDEN FORE-LITE 


Mounted ahead of the radiator and operated like a 
spotlight from the instrument board, the WALDEN 
Fore-Lite satisfies a need hitherto filled by make-shifts. 
Universal fittings. Selling fast wherever introduced. 
Ask your jobber, or write us direct, giving his name. 


THE WALDEN CO. 


Michigan Ave. 





1114 S. 











Chicago 
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Cash in on This Profit Maker! 


Stief(ie PEDAL PANTS} 3 
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Keeps cold air from whizzing through floor open- 
} ings in Fords, Chevrolets, Dodges, Stars, Grays, 
Overland Fours. A sure-fire hit when the ther- 
| mometer drops. 

it Sells 








vacc CARBURETOR 
Finest = = . 


quickly—adjusts URKEEATWOODG 
| without tools — big Lyseneonereeat 
| profits, THE WHEELER-SCHEBLER CARBURETOR CO., INDIANAPOLIS. U.S.A. 














Ask your jobber today. 
— o> 























































































Goodrich Cable i Id in 1 ] 
ord DODRICH-LENHART ‘iri 2 tie nos popu wih 
the average uyer—colis 0 
O ft. packed in individual tons. 
- PRODUCTS aon chee a ona ¥* “cuem 
like the clean 100 ft. package 
Cable ——— = leads to quick and 
pronta ° 
_ Starting - Lighting - Ignition Send for samples, prices and dis- CUSTOM @) B U | wy 
counts. . e 
MP THE GOODRICH-LENHART MFG. CO., Hamburg, Pa. Kissel Motor Car Co., Hartford, Wis. 
5 
re The Book 
os “AIR PROFITS’ |] BRUNNER MFG. CO. 
Shows how to get UTICA NEW YORK ‘Made to Blue Print’’ 
ng more Work Out 0 | ~~ “ 9? guarantees to the Replacement Trade the same ¢ a 
How « a as cont RRUNNER\ high standard of Quality and Accuracy de- 
pressed air for J manded by the car manufacturer. 
a _ _— The Fostoria Screw Co., Fostoria, Ohio 
nh , 






































Rubber Tubing for the Trade 


EKLA radiator hose—All-Rubber or Cloth- 
Inserted, tire pump hose and windshield 
wiper tubing, all in standard lengths, will 
show you better profits and your custom- 
ers better service. 

Insist on EKLA Brands when buying 
these items. 


THE ECLAT RUBBER COMPANY 
Cuyahoga Falls, Ohio 


They Won’t Come Back 


Those jobs won’t come back showing oil 
passing, compression loss and crank-case dilu- 
tion if you use a Hall Hone. The Hall makes 
ome both round and parallel. Ask your 
jobber. 


THE HALL MFG. COMPANY 
509 Hall Bldg., 1600-06 Woodland Ave. 
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Exhaust Horn 
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One of the fastest 
selling nationally 
advertised acces- 
sories on the mar- 
ket. Order from 
your jobber. 
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The 
Signal 
with a Smile 









































PARTS 


HOUSE OF A MILLION 
AUTO PARTS 


CLASSIFIED ADVERTISING 


PARTS 
DOWMETAL PISTONS Ees_T 








sure perfect round- 
\ S N \ ring. 
‘ Wilkening Mfg. 
ese SSNS Ss St., Philad 
. rR s } Si. ee PQ ses non 7 adel- 
New York, main road New York to Buffalo, in Mohawk 
valley, city 14,000. Good local and tourist business. Buick 


ness, sold at almost 
\ 
y : or 
y 
BUSINESS OPPORTUNITIES 
agency. Three-story concrete and steel building, no posts, 


the price of a snap 
| a Ee 
— KX \\S Compan 
SS 15th and Mt. Ver- 
Garage for sale, part or all. One of the finest in Central 
18,000 sq. ft. floor space, well equipped. Reason for sell- 











; The largest stock of new and used car and truck ing, wishes to retire. C. A. Ross, Little Falls, N. Y. 
i na ——™, 8 ee Se a. ———- parts in the world. We have everything. Always 
ron. an be fit w ronz gs mention model and serial number in order. Write SITUATIONS WANTED 


wrist pin holes same as in iron pistons. Dowmetal 


growt The expansion is little us. All inquiries answered promptly. 


DOUGLAS AUTO PARTS CO., INC. 
2003-5-7-9 South State St., Chicago, Ill. 





has no permanent 


more than iron. 
SEND FOR PARTICULARS 
LAMMERT & MANN CO. , 
Cylinder and Crankshaft Grinding 
215-21 N. Wood St. CHICAGGO Phone West 4918 


WANTED—By young man, age 34, single, position as fore- 
man in Chevrolet Service Repair Department. Three years 
experience on Chevrolets, eight years on other - makes. 
Would be willing to buy half or whole interest in such 
concern. Address Box 6242, care Motor Age, 5 S. Wabash 
Ave., Chicago, I. 





























PATENTS & PATENT ATTORNEYS 
seecennsnnncteacensece . HELP WANTED 


Attorney-at-Law and Solicitor of Patents 

















AUTO PARTS 


SAVES 50% to 75% ON ALL CARS 
New and Used Gears—Springs and Axles—Cylinders— 
Motors—Rear Systems, etc. Wire or Write 
' INDIANA AUTO PARTS CO. 
316-18 NO. ILLINOIS ST. INDIANAPOLIS, IND. 
LARGEST CAR WRECKERS IN INDIANA 





PYTTy 


C. L. PARKER 
Formerly Member Examining Corps, 
States Patent Office 


American and foreign Patents secured. Searches made 
to determine patentability and validity. Patent suits 
conducted. Pamphlet of instruction sent upon request, 


McGill Building, WASHINGTON, D. C, 


United 














SALESMAN WANTED TO SELL INCANDESCENT AUTO 
GOOD OPPOR- 








LAMPS ON A COMMISSION BASIS. 
TUNITY. ITE BOX 6239, MOTOR AGE, 5. 8. 
WABASH AVE., CHICAGO, ILL. 

FOR SALE 





FOR SALE—HB-8 hour Battery Charger. 
good as new. 200 amps., 60 cycle, 220 a.c. 
Charles Iehl, Gallup, New Mexico. 


Guaranteed as 
Price $275.08. 
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The Advertisers’ Index is published as a convenience and not as 
a part of the advertising contract. Seams care will be taken to 
index correctly. No allowance will be made for errors or failure 
to insert. 
K 
K 
K 
A. C. Spark Plug Co............. 50 & 51 Durkee-Atwood Co, -..000..0000000....... 97 
K 
Adams Mfg. Co................ widataabieniaale 94 
K 
Adjustable Bearing Co., Ine....... 94 
Advance Packing & Supply Co. 95 
. Eclat Rubber Co......................... 97 
Ahlberg Bearing Co..................... 96 
Self Aligning ROLLER BEARING Aleron-Sele ©0. een 92 
ng & PATS.PENDING ; Albertson & Co............................... 56 L 
s Allen Mfg. Co., The...................... 96 Fostoria Screw Co......................... 97 7 
George Gompe. Li 
e INCORPORATED ©) American Chain Co....... 8 Fredericks, H. M., Co................... 90 
ey VANNESS AVENUE ° . . Li 
ne Pc Rapreccienngyeiaein ttl sce Amer. Hamm. Piston Ring Co... 96 Fulton Co., The.............................. 97 " 
June 4, 1925-6 American Sales Book Co., Ld... 70 
Shafer Bearing Corporation, Li 
6501 - 99 W. Grand Avée, Arrow Head Steel Prod. Co....... 96 
ore) gaa "Atwater Kent Mfg. C 59 
tlemen: water Ken - Co. ‘ . * ‘ , 
—_ In answer to your inquiry with sd G. H. Tension Ring Co., Ine....... 94 
ference to the service and satisfaction 
ing ee been rendered by Shafer Roller Gates Rubber ea eee 96 
i as used on the Maxwell cars, we 
a paeaned to inform you that to date we Gemco Mfg. Co. —? “ M 
have received results that to the writer's s é _ 
estimation, have been second to nonée General Distributing Co............... 95 M 
As you know, these bearings have Bearings Co. of America 94 ; 
been a standard equipment on the Maxwell General Electric Co. 84 M 
for over two years and it is from this fair Biflex Corp. 81 
test that we base our hearty a General Fireproofing Co............... 92 M 
very truly yours, Bosch, Robert, 3 
oie aie — sens, Maguste Co....... = General Motors Corp..................... 76 M 
GEOR *3 " 
Bradle . Goo a 
©. Goan, Gas OO Gilmer, L. H., CO.eccccccceccccccccoee “of M 
Brown-Lipe Gear Co. ; 
’ . " Goodrich-Lenhart Mfg. Co......... 97 M 
Brunner Mfg. Co........................... 
© 8? Graton & Knight Mfg. Co......... 99 
S.E. Onorato, Budd Wheel Co. .. 86 
Service Managere ; 
SEO:A Bunting Brass & Bronze Co....... 83) Hall Mfg. Co. gt 


SHAFER BEARING CORPORATION Hoff Metal Prod. Co. 3 


6501 WEST GRAND AVENUE 




















Holmes, Ernest, Co........ .............- 2 Ne 
CHICAGO. ILL. 
Hupp Motor Car Co........... 2nd Cov. Ne 
Chevrolet Motor bissieesteasieniesiieiai 
. Co 0 Hyatt Roller Bearing Co............. 49 
Chicago Roller Skate Co... 94 
Chilton Auto Directory........ 64 & 65 
Cincinnati Victor Co... 47 
Daas 78 Oe 
Classified Advertising Section.... 97 NS Seem Tee oe , 
. P ef 
Ounens Mette O._ on Indianapolis Pump & Tube Co. 7 
I Ts CO iainsencnn acces cccccceeeces 72 
+ eee 96 
Pg 
Crescent Tool Co......... 90 Johns-Manville, Ine. .............--.---- 94 
Pj: 


Curtis Pneumatic Mach. Co....... 67 Jordan Motor Car. Co....... Ft. Cov. 
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Beans 2 erate 
Che Usly Duckling 
3% 
lays a golden eg¢ 
Most dealers think their fan belt stock 
, must be an Ugly Duckling—a no-profit 
ot as line carried to meet the occasional demand. 
iilure But when the dealer who handles Graton 
I Oa ieattiaiindaaunnaiciniy 94 Quincy Compressor Co................. 94 & Knight Leather Fan Belts figures up 
ate ™ his year’s sales he finds that the Ugly 
Kissel Motor C ee 97 ° 
. ee Duckling lays a golden egg. 
Klean-Rite Auto Ldy. Co........... 94 e net 
Kokomo Electric Co..................... 57 Ramsey Acc. Mfg. Corp............... 94 Graton & Knight Fan Belts are steady, 
Ross Gear & Tool Co... 87 day-in-and-day-out sellers. They have no 
_ 97 Roth, G. A., Mfg. Co... 94 “off season.” They require no special 
sales effort. 
Laminated Shim Co., Ine......... 4 With our quick turnover system you 
a fe. ™ PR er eee 4 o2 4 » " , . 
) Guapiaabinden ge ee... 08 can keep your stock at a minimum, turn it 
Sel 90 ge ae a oftener and so make added profits. You 
91 fp Vesle Mig. Co... -neeeeeeeennneeepnne 9S simplicity Mfg. Co................. os carry endless belts for the more popular 
buret Re : : : : 
Luburetor Co., The © ee eo... 96 car only. Roll belting, which is easily cut 
Lupton’s, David, Sons Co........... 85 ‘ 
Stewart-Warner Speed. Corp... to fit, for the others. Our handy display 
ianecu 54 & 55 ° ° . 
manors rack is a sales-making fixture you will be 
ine,...... 94 Studebaker Corp., The.................. 5 ] en be fl ’ 
Renee 96 Stutz Motor Car Co.................. 6 pl ouc O Nave on y oul oor. 
4 wear . ‘ect 
ae | ee Kvery Graton & Knight Fan Belt has 
a OE ie ee: ee honest quality that guarantees your cus- 
. a4 9 
awe | eee eee tomers long-term service. Flat, “V” and 
alee 92 Mastercrafts Corp., The li oe 96 Thompson Products, Inc.......62 & 63 Link m i types. Made of the finest 
sent 00 fen ten tee... Rr leather, specially tanned to resist oil, dust, 
ial 4 | Millersburg Reamer & Tool Co. 95 ~_°ledo Steel Prod. Co................... 82 water and heat. They run smoothly, grip 
: , . I Bs Gi iiicctncnnecteneveecccenss .... 96 P . . 
D0... 91 fF Music Master Corp...................... 52 firmly and require little tension. 
7 99 ; 
' Send in the coupon today and let us 
r give you the details of our plan for increas- 
eatin U. S. Elee. Tool Co... 96 ing your fan belt profits. 
coapamnentadt i3 Neutrowound Radio Mfg. Co..... Ss . 
poonenseoeone : New Departure Mfg. Co............ 89 
...2nd Cov. North East Elec. Co..................... 3 ” 
‘ GRATON 
Peecseneerene MD Walden Co., The....................... — aS 
Weaver Mfg. C0.....0.cc:c--00ccccsceee-0 7 
Wel-Ever Piston Ring Co........... 94 
Wheeler-Schebler Carb. Co......... 97 
Co.....-- 78 Oakland Motor Car Co... 66 
Wilkening Mfg. Co....................... 97 G RQ 
ube Co, i 
Willard Storage Battery Co....... 68 A ’ oO i] & AN IG be ; 
Willys-Overland, Ine. .................. 96 Stand ardize 4 
a 94 Packard Electric Co..................... 96 LEATH = ia a : LTaN G 
Piston i 1 
a id mye aaa a 7 »MAIL ME TODAY 
ee err ee nai teeta THE GRATON & KNIGHT MBG. CO., Worcester, Mass., U.S. A. 
Send fan belt information: 101-G 
Name 
Company 
Place 
Prices, quality for quality, 5 to 10% lower than the field 
Tannerse—makers of delts, straps, packings, fan belts, lace leather, ete. 
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Figures to Him Are the 





JAMES H. COLLINS 
Merchandising Director 
Chilton Class Journal Co. 
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RISTO TTT 


This is the seventh of a 
series of announcements 
dealing with the editorial 
strength of Chilton Class 
Journal publications. Each 
issue will carry a _ brief 
sketch of an editor or prin- 
cipal contributor to the 
group. 


The purpose of this se- 
ries is to place before you 
the facts about our edi- 
torial work so you may 
know its scope and magni- 
tude and the ability, ex- 
perience and attainmenis 
of the men whose aarticles 
you read in these publica- 
tions, 














Key to Prophecy 


To most folks figures are just figures—nothjng more. This does 
not apply to James H. Collins, head of the Merchandising Department 
of the Chilton Class Journal Company. 


Figures to him mean a lot. They tell him a story of business con- 
ditions. Each group paints a significant picture. From them he reads 
the past, learns present trends and predicts the future. He long has 
reveled in figures and made them tell him facts which were not 
apparent to most people. 


This ability has enabled him to make predictions about the auto- 
motive business, the accuracy of which was recently described by the 
general manager of the N. A. D. A. as being “uncanny”. For several 
years, at meetings held during the New York Show, he made predic- 
tions concerning the automobile business for the year on which they 
were entering which were laughed at by many. Subsequent events, 
however, showed him to be right and the skeptics wrong. 


Because of this and the correctness of his many analyses of busi- 
ness conditions he frequently is called upon to address important 
meetings throughout the country. Announcement that Collins and his 
charts will be present is sure to produce a good turnout. Likewise, his 
articles, which appear in various Chilton Class Journal publications 
are carefully read and frequently quoted, while reprints of them are 
in great demand from both executives and dealers. 


Collins has a splendid background for the work he is now doing. 
He holds a degree of Bachelor of Science from Arkansas State Uni- 
versity and has done important work for the government. Some years 
ago he was an investigator in market surveys for the Bureau of 
Markets. In 1918-19 he was put in charge of the importation and sale 
of nitrate of soda for the Department of Agriculture, operating under 
the Ford Control Act. Later he was head of the Motor Transport 
Division of the Department of Agriculture and was a member of the 
Highway Transport Committee, Council of National Defense. 


All of this gave him a valuable experience and acquaintanceship 
with business men and conditions that are reflected in the remarkable 
work he has done along automotive lines. 
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TREMENDOUS STRENGTH 
EASY TO MOUNT 

EASY TO OPERATE 
PULLS AT ANY ANGLE 


ADJUSTABLE HEIGHT 
AND OVERHANG 













BRIDGE 


CONSTRUCTION 
tremendous strength 





SWIVEL NOSE 
Pulls at any angle 










TILTING BEAM (originated 
by Manley) permits adjustment 
of height and overhang to suit 
various conditions. 


DOUBLE HANDLES 
can be operated from 
either side of car. 
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ay ne ) ONLY TWO GEARS. The 

| , —————<— use of high ratio gearing em- 
ploying only two gears, elimi- 
nates unnecessary friction. 
Easy to operate. 
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~~ , ; 
SELF CONTAINED @ 
SADDLE (originated by ee” 
Manley) distributes y 


weight properly on chas- 
sis, yet base occupies 
minimum amount of 
space. Easy to mount. 


H 
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2% ton Manley Wrecking Crane-- | The No. 102, 2 ton capacity, simi- 





the most widely used wrecking | Evan teMrli man jolcucwoltianjitdelahmitdelcss 
crane in automotive work. Price | ha Wmrere) ol} ub lela le) s Pamrer-t 0 WN of Me) ol e-tbelare| 
complete 118. | for $95. 

t 
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= Buy from your own jobber. iy MANLEY MFG. CO., York, Pa. | 


~ ad mee werner 
































Helping Good Salesmen 
to Success as Dealers 


Every good automobile salesman dreams of 
owning a business all his own — steady profits 
coming in — independence — success. 


Here is your opportunity to make that dream 
a reality — an opportunity offered by one of the 
oldest and soundest automobile companies in 
the industry. 


It is a large company with a large production 
— with no debts, no liens, no bank loans —a 4 
company that has never in its history failed to j 
pay a dividend. 


This Company Will Help You 
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We will help you to become es- 
tablished—and, best of all, help 


you to be successful from the start. 


All you need is a modest nest- 
egg. This, of course, you must 
provide. The sum necessary to 
give you a start may be far less 
than you imagine. 


You will receive help in getting 
organized—and further help in ob- 
taining credit. All our dealer rec- 
ords prove that your success will 
be assured. 


We are ready now to place a 
few good men—star salesmen or 
men who can handle other men— 
in control of a profitable dealership 
either in their own locality—or in 
some other prosperous community. 


Act on this opportunity. Write 
fully and frankly all about yourself. 


Your letter will be kept in strict 
confidence no matter who you are 
working for. Address Box 300, 
care of MOTOR AGE, 5 So. 
Wabash Ave., Chicago, III. 




















